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Antique Jewelry of Cyprus in the Collection of the Late J. Pierpont Morgan 


Le 


YON DER LUHE & HANNE.N.Y. 








A\V//V 


Sterling Silver 
Hollowware 





Vidd:d:dédttttttea 





SELL 


We 























\ 
\ 
\ 
\ 
\ 
\ 
\ Here are four new pieces of beautiful \ 
\ | . \ 
\ Sterling Hollowware that will please all \ 
\ tastes. Carefully designed, exquisitely \ 
\ wrought, generous in weight, they bear \ 
\ those ear-marks of quality that are pre- \ 
\ inently Alvi 
eminently Alvin. 
\ : \ 
\ Write for full details. 
N COMPORT \ 
\ ine wile er . \ 
ler? all Alvin Mfg. Co. \ 
\ ter, 5”. Sag Harbor, N. Y. \ 
N NEW YORK CHICAGO SAN FRANCISCO \ 
\ 52 Maiden Lane 10 So. Wabash Ave. 140 Geary St. : 
N 
\ ALVIN STERLING \ 
N TRADE MARK \\ 
\ \ 
\ 
\ \ 
: 
: 
N N 
\ 
\ CREAM 
\ . * na ' a 6750 \ 
\ piitinen, wit gold \ 
\ lining. . ° \ 
\ Height, 242"; Diame- \ 
\ ter, 3% \\ 
\ CENTERPIECE | \ 
\ Tidak, ton WAGnAs sunais,. aa Ghareet \ 
\ Diameter......... 114” Height.........2%” \ 
\ \ 
\ \ 
\ \ 
\ \ 
\ = \ 
\ | \ 
N 3.2 \ 
\ \ 
\ \ 
\ \ 
\ a \ 
\ BOWL Prices subject to \ 
\N D 158/1 —a° <°"_—e Jewelers’ N 
\ Height..........134” Diameter..........934” Circular Key \ 
\ \ 
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Some Interesting Facts About Sapphires 





By Leopold Claremont. 








[* the course of an interesting series of 
articles under the title “A Lapidary’s 
Views on Corundum Gems,” now running 
in the London Watchmaker, Leopold 
Claremont, the author, gives some terse 
and interesting facts about sapphires, say- 
ing in part: 

“The sapphires that have for ages been 
found with the rubies of Burma are a very 
rich royal blue shade, but some are un- 
satisfactory, because the color of them 
is too dark to be attractive. 

“Sapphires of a very different type that 
are vaguely stated by the London brokers 
of rough gem-stones to have been derived 
from Burma have been placed upon the 
market in large numbers during the last 
few years. The color of them is a par- 
ticularly pleasing shade of dark sky-blue, 
but unfortunately they are marred by the 
presence of serious internal blemishes to 
such an extent that it is rarely possible to 
cut even a gem of moderate size free from 
the defects out of a large piece of the 
rough stone. The imperfections consist 
of cracks, feathers and patches or lines of 
semi-opacity, and although these faults 
are present in some of the sapphires from 
many famous sources, in no other case 
are they present to such a great extent 
or so greatly to mar the beauty of an 
otherwise important type of sapphire as 
is the case with these stones that have 
comparatively recently appeared upon the 
market. 

“Sapphires of a good many shades of 
royal blue, and of an appearance that is 
described as velvety, are found in con- 
siderable quantities in Siam, chiefly at the 
mines of Battambang. The tendency of 
sapphires to be so very dark of color that 
when they are cut they appear inky and 
almost black is, however, a tiresome fea- 
ture of some of the Siamese stones, as 
with those of Burma. 

“An uncut stone if held up so that the 
light shines through it may appear a 
beautiful bright blue shade, but when the 
stone is cut, no matter how skilfully, the 
color of it may be so intensified that, 
when light falls upon the stone, it may 
appear black or nearly so. Those sap- 
phires of Siam which appear a rich blue 
color of uniform shade, after they are cut 
as gems, rank among the most important 
of the precious stones, and specimens of 
them of large size and free from imper- 
fections are extremely rare. 

“The sapphires are found in a layer of 
sandy clay, which is reached by merely 
digging shallows pits in the usual 


primitive manner of eastern gem-mining. 

“From one of the valleys of the Hima- 
layas of Kashmir are derived sapphires of 
another type. The color of the majority 
of them is bluish-grey to bluish-white, 
but some are azure. In no case is there 
any tendency to blackness, even when the 
stones are facetted. 

“It is unfortunate that neat all the 
sapphires from this source are more or 
less turbid, so that it is rarely that a stone 
possessing the desired beautiful azure 
color is also bright, and in consequence 
a really fine quality Kashmir sapphire is 
difficult to obtain. 

“Some of the stones are found in 
granite veins that are present. in the 
mountain rocks, and others are found in 
the weathered material derived from the 
rocks which is distributed throughout the 
valley. (Bauer.) A great many of the 
stones are said to have been exposed to 
view by the sudden occurrence of a land- 
slip. 

“It was to sapphires from this source 
that the expression cornflower blue was 
first applied as a description because of 
the resemblance of the unique color of 
the stones to that of the familiar flower. 
The comparison is very apt, for in no 
other manner can the exact tone of color 
be more clearly conveyed. 

“The expression cornflower blue has 
since been used in connection with other 
shades of blue sapphire, so that the exact 
significance of it has been lost. 

“Much that has been stated about the 
rubies of Ceylon applies to the sapphires 
of the island; similarly they have a tend- 
ency to be pale of color compared with 
those from several other sources, and in 
consequence it is often found necessary 
to cut them with a good deal of bulk in 
order to make them appear as dark as 
possible. The sapphires, however, which 
are sufficiently dark of color to give a 
good effect when cut as moderately thin 
stones, although greatly in the minority, 
are less uncommon than the rubies of a 
similar character. 

“Similarly to the rubies, the sapphires 
of Ceylon are often very limpid, and this, 
in conjunction with delicacy of color, con- 
stitutes their charm. ‘The sapphires are 
far more abundant than are the rubies, 
and they are less rarely of large size. 

“The corundum gems of Ceylon are 
unique because of the extraordinary va- 
riety of them. With the exception of 
green, which is extremely rare in the 
island, all the most beautiful of the colors 


may be said to be present, each being rep- 
resented by a long series of different 
shades. 

“The shades of the. different colors are 
of such great variety that if one could 
collect a sufficiently large number of the 
gems and place them in a row, it would 
be possible to arrange the stones to form 
a band of color in which the yellow would 
merge into the pink and red, the pink into 
the mauve, and the mauve into the blue, 
and so on. 

“The pronounced and definite colors 
are red, pink, blue, purple, plum, orange 
and canary-yellow, and the indefinite 
colors include salmon-pink—in some rare 
cases approaching flamingo—orange-red 
(known as king topaz in Ceylon), helio- 
trope, puce, lilac, citron, besides a host 
of tints that baffle description. Some of 
the stones are colorless, and these, when 
cut after the manner of brilliants, some- 
what resemble diamonds, except that the 
flashes of radiant colors are absent. 

“In a good many cases two or even 
more colors or shades of color are pres- 
ent in a single stone and situated in dif- 
ferent parts of it, and this often accounts 
for the tint that a stone may appear when 
cut. 

“Thus a stone which is partly blue and 
partly pink may appear mauve when cut, 
and one that is partly pink and partly yel- 
low may appear some shade of salmon- 
pink, and, to the untutored eye, the fact 
that two colors are present in the stone 
will probably be unnoticed. 

“It is by no means uncommon for a 
corundum crystal of Ceylon to be almost 
colorless except for some patch of color 
within it, and, when this is the case, the 
appearance of the stone when cut will 
depend upon the position which the patch 
occupies with regard to the shape of the 
gem. The color may be present in such 
a position that it will by reflection give 
the impression that the stone is colored 
throughout, or it may be so placed that it 
will look like a patch or stain within the 
colorless material. 


“In some cases the color is present as 
a thin flat layer, the remainder of the 
stone being colorless. The native gem- 
cutters of the island, by careful manipula- 
tion, will cut such a stone so that the 
layer of color forms only the front of it, 
the rest of the stone being cut out of the 
colorless material. In some cases the 
layer of color is so thin that the removal 
of it is only avoided with the greatest 
care. Stones cut in this manner may ap- 
pear as if of color throughout when 
viewed from the front, but when viewed 
sideways it is apparent that the color is 
almost like a veneer. 

“Stones of this character and thus 
treated, which are in most cases the blue 
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We wish to impress the fact upon the minds of every progressive 
retail jeweler in this great country, that it is our constant en- 
deavor to keep our large and varied stock of 14K and 10K gold 
signet rings up to the times. 


In harmony with this idea we are continually adding original 
and attractive patterns of rings for men, women, and children. 


We can prove these assertions if you will permit our travelers 
to show you their ring stocks when they call, or through Uncle 
Sam’s Post Office we can be of service to jewelers in good 
standing who care for rings which for quality, pattern and price 
are unequalled. 


All bear our United States Registered Trade-Mark. 
A. 1. Hall & Son, Tne. LARTER & SONS ARTE 


Jewelers Bidg., fe 
San canes Cal. 23 Maiden Lane, New York csqene Sac mann 
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sapphire variety of corundum, although 
far less valuable than they would be if the 
color extended entirely through them, 
should not be regarded as tricks or frauds, 
but merely as examples of clever cutting, 
to which the element of eastern cunning 
has been brought to bear. They have 
often been mistaken for doublets. 

“Some of the blue and some of the mau- 
yeish-blue sapphires appear of a different 
shade of color by daylight and artificial 
light. If this apparent change of color 
be only slight and by artificial light un- 
attractive, the value of the stone is dimin- 
ished in consequence. If, on the other 
hand, the difference of color is very pro- 
nounced, and also the change is from one 
beautiful color to another equally attract- 
ive shade, the value of the stones is en- 
hanced. 

“The change may be from blue to 
purple, lilac to heliotrope, and mauve to 
plum. The somewhat unsuitable name of 
‘alexandrite sapphire’ has become at- 
tached to this type of corundum gem. 

“The proportion of corundum crystals 
that make asterias or star-stones when 
cut en cabochon is greater in Ceylon than 
in any other source of the mineral. In 
many cases the phenomenon displayed by 
the stones is remarkably vivid, comparing 
favorably in this respect with\that of the 
Burmese stones. The various colors of 
the star stones are blue, red, pink, violet, 
purple, plum and grey. Many of\hem are 
opaque and so pale of color as fto be al- 
most china white, and a few afe such a 
very dark purple that they appear almost 
black, but it is noticeable that specimens 
of these two varieties are generally faulty 
stones. 

“The corundum crystals, similarly to the 
phenomenon and beauty and rarity of 
color are the desired qualities of asterias. 

“The codundum crystals, similarly to the 
other kinds of gem-stones which are 
found in Ceylon, are crudely cut by the 
natives, and seldom reach Europe in the 
raw condition. 

“The sapphires and rubies that are 
present in the jewelry of the Romans ap- 
pear to have been derived from Ceylon, 
for they are of similar character to those 
now found in the island.” 








Notes from Our Consuls. 





According to a recent issue of the Daily 
Consular and Trade Report, a man in Italy 
desires to secure exclusive agencies for the 
sale of American watches and watch jewels. 
Payment will be made in 30 or 60 days. 
Correspondence should be in Italian or 
French. References. For further infor- 
mation communicate with the Bureau of 
Foreign and Domestic Commerce, Wash- 
ington, D. C., and refer to File No. 25,153. 

x * x 

A cablegram from the American Consul- 
General at Sydney informs the Bureau of 
Foreign and Domestic Commerce, Wash- 
ington, D. C., that among the importations 
prohibited by Australia is jewelry. The 


appointment of a “Luxuries Board,” to 
report on the question of restricting the 
importation of luxuries into Australia, was 
announced last June, and the placing of an 
embargo on jewelry probably followed the 
recommendations of this Board. 
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Phonographs as a Side Line 





Jeweler Warns Brother Dealers Against Perils of Using Some at Present 
Unknown Makes and Points Out When a Phonograph Side Line 
Helps and When It Hurts His Business. 














Cuicaco, Aug. 15, 1917. 
Editor, THE JEWELERS’ CIRCULAR: 


In these days when a few dollars enable 
one to buy some cabinets and reproducing 
parts hundreds of men are rushing into the 
phonograph “manufacturing” business. 
They give this phonograph and the com- 
pany some high-sounding meaningless name 
and proceed to advertise its virtues and 
look for dealers. 

For some unknown reason the retail 
jeweler has been selected as the man to 
distribute these goods to the consumer. 
All kinds of arguments are put forth why 
the retail jeweler is the man to sell phono- 
The writer has spent many years 
in the retail jewerly business and has 
studied the business from every angle. In 
recent years I have had the experience in 
the phonograph business, too, and do not 
hesitate to say that a retail jeweler should 
look into the matter very .carefully before 
he takes on the agency for some new and 
unknown assembled phonograph by any 
company that has not yet achieved a repu- 
tation either in this or a similar line. 

The future of many of these new ma- 
chines is very uncertain. The impression 
has become pretty general that the basic 
patents have expired and everyone is at 
liberty to copy the construction and put a 
phonograph on the market. Some changes 
are made and these are called improve- 
ments, but in most cases are without ad- 
vantage and merely serve as talking points 
for a “smooth” salesman. 

When the jeweler is asked to take the 
agency for one of these phonographs he 
should insist on knowing what is back of 
the proposition. In most cases it will be 
found that an office and a lot of advertis- 
ing, including wonderful guarantees, are 
the assets of the company. 


The faith that some of these people ex- 
press in the patent situation is not borne 
out by their attitude. They have no in- 
vestment in manufacturing facilities. One 
or two concerns manufacture all the re- 
producing and mechanical parts. Only 


slight changes are made for the different 


“makes,” and with a different style cab- 
inet you have the various assortments. As 
stated, they have no investment and are 
ready to quit any time the courts say the 
word. The jeweler who handles them will 
then be left with the “bag to hold” and 
perhaps if he has done very much business 
and is worth it he will have to pay the 
damages which the so-called “manufac- 
turer” side-steps because he has no visible 
assets. 

The patent situation in the phonograph 
field is not clear, but it will be, and some 
one will have to suffer. In the meantime, 
the jeweler who sells these assembled ma- 
chines will find his daily troubles with the 
cheap construction. Use your mechanical 
knowledge to analyze these motors and 
parts. The big companies are not robbing 





anyone. They are giving value and their 
guarantee is good. 

The argument that a retail jewelry store 
is prepared through its repair department 
to take better care of the phonographs and 
give the user a better service is misleading, 
because the watchmaker will find a bad 
proposition when he attempts to make the 
average motor used in these assembled 
phonographs give service. He will find it 
necessary to abandon his bench and put in 
a machine shop if he sells many of the 
phonographs. These motors, like the 
phonograph, are made to sell and the bur- 
den falls upon the dealer. 

Another reason why the retail jeweler 
should investigate well before he takes the 
agency for a new unknown phonograph is 
the fact that he cannot get good records to 
sell and that is really the profitable end 
of the business. 


I have often heard the argument that 
one of the reasons why jewelers should 
handle phonographs is that “confidence” is 
the big factor in deciding what make of 
phonograph one buys and the jeweler has 
the confidence of his community. That fact 
is the one great reason why the jeweler 
should not sell any but reliable phonographs. 
The real buying public of every community 
does have confidence in the retail jeweler. 
He should assiduously avoid placing in his 
store an outside line of merchandise about 
which he knows very little, and which is 
assembled by a company that may be gone 
in a few weeks. 

Unless the jeweler has the space for a 
special room and can do enough business to 
make a special department of this, placing 
it in charge of some one not connected with 
the jewelry store in any way, he will find 
that it does more harm than good. 

There are reliable manufacturers of 
phonographs in the country. They back up 
their product and help the retailer sell. 
They are behind the dealer to make good 
if anything goes wrong. True, they will 
not give one an agency unless he is pre- 
pared to do a certain amount of business 
and make a success of it. If you can se- 
cure the agency for one of these well- 
known machines and have some one capable 
of taking charge of this department and 
making a success, then the phonograph 
business will be a success as a side line for 
you. As one who has studied and investi- 
gated it from every angle, I advise jewelers 
to let phonographs strictly alone, unless 
they go into it in the right way. There 
are many good so-called “side lines” for 
jewelers, but the “fly-by-the-night” un- 
known phonograph is not one of them. 

I would like to see in print the opinion 
of other retail jewelers that have had ex- 
perience with phonographs, both the well- 
known reliable ones and the unknown or 
the so-called independents. 


Yours for the good of the trade, 
One Wao Knows. 
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The Production of Platinum and Allied Metals in 1916. 








By JAMES M. HILL 


Advance Report of the United States Geological Survey which will form part of 
“Mineral Resources of the United States, 1916—Part I” when published. 

















(Continued from Issue of August 15.) 


Metallurgy 


Some details of the metallurgy of the plat- 
inum group of metals were given in the report on 
platinum for 1915. Little detailed information is 
at hand concerning the recent experiments on Boss 
ores, but it is understood that a form of chlorina- 
tion treatment is to be used. A small experimen- 
tal plant has already been built at the mine, near 
Goodsprings, Nev. The results of this experiment 
will be watched with considerable interest. 

Of equal importance to the American industry 
is the working out of a method for the commer- 
cial recovery of platinum from the black sands ob- 
tained at many placer deposits in California and 
Oregon. In the report for 1915 the suggestion 
was made that small custom mills for the treat- 
ment of black sands, conveniently located through- 
out the platiniferous placer region, might success- 
fully solve this problem. 

The Geological Survey has been informed that 
a custom mill has been built at Kerby, Ore., for 
the treatment of black sands. It is understood 
that the first installation, by T. W. Gruetter is 
small. The exact process to be used is not 
divulged, though it may follow the plans outlined 
by Gruetter in the technical press.* The success 
of this installation will mean much to southwest- 
ern Oregon and northwestern California. For, 
if it is demonstrated that placer concentrates can 
be successfully and profitably handled by custom 
plants, there would seem to be little question of 
similar installation at various places where plat- 
inum is known to occur. 

Albert H. Sherwood, of Oroville, Cal., has pat- 
ented®® a process for recovering fine gold and 
platinum in which the sands, after a preliminary 
wash with 15-25 per cent. sulphuric acid, are sub- 
jected to an amalgamation process using copper 
amalgam and copper sulphate. The method de- 
scribed*® uses three or four stages and a variety 

The Platinum Metals Co. of Philadelphia, is 
putting on the market a product called “amag- 
nite,” which, when added to mercury in ordi- 
nary amalgamation, is claimed to aid the amalga- 
mation of rusty and greasy gold and to hold 
platinum. The company is erecting an experi- 
mental plant at Philadelphia, which will be ready 
for operation by July, 1917. 


Uses 


Little can be added to the summary of uses of 
platinum given in the report for 1915.4 A few 
alloys, which may replace platinum chemical ware, 
have been patented, among which ‘“rhotanim,” 
made by the Industrial Research Co. of Cleveland, 
Ohio, has been widely advertised. Another alloy, 
“palau,” containing palladium and gold, made by 
the Pacific Platinum Works, is said by the Bureau 
of Standards, Department of Commerce, to have 
considerable promise for certain chemical uses. 
Several other palladium-gold alloys for chemical 
ware have been put on the market. Greenwood® 
states that under certain conditions gold dishes 
can replace platinum dishes for hydrofluoric-acid 
treatments in the chemical laboratory. Nickel 
dishes have also been found useful in the labora- 
tory. 

Silver palladium alloys for contact and spark 
devices of internal-combustion engines have been 
brought out during 1916, and white alloys of gold 





83 Min. and Sci. Press, vol. III, pp. 698-699, 
1915; idem, vol. 113, pp. 20-21, 1916. 

39 U. S. patent 1192945, dated Aug. 1, 1916. 

“ Met. and Chem. Eng., p. 603, Nov. 15, 1916. 
of chemicals and apparatus. It is not known 
whether any plant using this plan is in opera- 
tion. 

41 Hill, J. M., Platinum and allied metals: U. 
S. Geol. Survey Mineral Resources, 1915, pt. 1, 
pp. 148-151, 1916. 

Greenwood, H. P., Platinum versus gold 
dishes: Eng. and Min. Jour., vol. 101, p. 780, 
April 29, 1916. 


sibly pieces of 


with platinum and palladium for use in the 
iewelry trade have again made their appearance. 

An interesting article by Hoke,* relative to the 
present American practice of melting and welding 
platinum, gives much information concerning the 
technic of handling the oxygen-gas blowpipe in 
melting platinum. Another paper by the same 
author** gives much additional information of 
value to the manufacturing jeweler. 


Hints for Prospectors 


Platinum is not known in all countries in the 
world, but that all the deposits of this valuable 
metal are known is highly improbable. In fact, 
platiniferous deposits in southern Spain have been 
discovered recently by a geologist working on the 
assumption that the place to look for platinum is 
in areas of basic igneous rocks similar to the 
typical Russian rocks. Systematic search, based 
on similar assumption, in all countries may lead 
to the discovery of new deposits of platiniferous 
gravels of economic importance, but a note of 
warning should be sounded. In Russia such 
systematic work has been in progress for many 
years and although new deposits have been found 
they are not so numerous nor so rich as the hope 
of the explorers anticipated. 

Platinum, both as the native metal and in the 
form of sperrylite (platinum arsenide) has been 
found in basic igneous rocks in several places in 
the world but not in commercial quantities. The 


search for the source of platinum in rocks is — 


therefore not likely to be of particular value in 
obtaining an immediate supply of the metal from 
lode deposits; it may, however, develop near-by 
gravel deposits. As already stated, it is confi- 
dently believed that any platiniferous ores of 
commercial grade will yield to the regular analyti- 
cal treatment in the hands of competent and re- 
liable assayers. 

The placer deposits containing platinum are 
all, so far as known, in the vicinity of areas 
of basic igneous rocks, and it would seem that 
in any search for new deposits of platiniferous 
gravels the first step is the search for outcrops 
of peridotite, pyroxenite, dunite, and serpentine. 
When areas of these rocks have been found, the 
gravels of the streams rising in them should be 
washed to ascertain if platinum is present. The 
heavy concentrates found in gravels carrying plat- 
inum are usually rich in chromite and olivine. 
The character of the rock particles often gives 
a clue to the source from which the gravels were 
derived. 

Crude platinum, as it occurs in placer con- 
centrates, is ordinarily a _ silvery white metal 
which could be confused only with silver and pos- 
iron or steel. It can be dis- 
tinguished from both of these metals, as they are 
soluble in dilute nitric acids; crude platinum can 
be dissolved only in concentrated aqua regia, a 
mixture of 3 parts of hydrochloric (muriatic) 
acid and 1 part of nitric acid. 

In some placer deposits the grains of platinum 
are coated with a dark film and somewhat re- 
semble the grains of the dark minerals chromite, 
magnetite, or ilmenite, from which they are sep- 
arated by careful panning, as the specific gravity 
of platinum is greater than that of any of those 
minerals, 

Platinum will not amalgamate with quicksilver 
alone, but will amalgamate if sodium is added. 
In ordinary quicksilver amalgamation the flakes 
of platinum float on the surface and can be re- 
moved. If sodium amalgam is used, the platinum 
may be separated from gold by agitating the 
amalgam with water until all the sodium is used 
up to form sodium hydroxide, then the platinum 
will come out on the surface of the amalgam, pro- 
vided, of course, the amalgam is sufficiently liquid. 

Platinum has a hardness of 4 to 5, and can be 
scratched with a knife It is so malleable that 





43 Hoke, C. M., The melting of platinum: Metal 
Industry, vol. 14, pp. 375-377, 470-472, 1916. 

44 Hoke, C. M., Fluxes in the jewelry factory: 
Metal Industry, pp. 191-193. 
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it can be pounded without heating into very thin 
sheets. It is practically infusible; the grains can 
not be melted together, as particles of gold can. 

A relatively simple chemical test can be made 
to determine the platinum. The metallic par- 
ticles are dissolved by boiling in concentrated 
aqua regia and the resulting solution is allowed 
to remain on the stove till dry. The residue is 
dissolved again in hydrochloric acid and evaporated 
by boiling till the solution is thick but not quite 
dry. This mass is dissolved in distilled water 
and a few drops of sulphuric acid and of potas- 
sium iodide solution are added, which, in the 
presence of platinum, causes the solution to turn 
a very characteristic wine-red, if much of the 
metal is present, or to a reddish pink in the pres- 
ence of small quantities of platinum. 

The test outlined above is fairly delicate, but 
it can not be used to detect traces of platinum 
in the presence of large quantities of iron or 
other elements. 

A second test may be applied to the aqua regia 
solution after the resolution in hydrochloric acid 
outlined above. In this test potassium chloride 
(KCI) is added to the solution, which precipi- 
tates yellow crystals of potassium platinic chloride 
(KePCI,), if platinum is present. 

A third test may be applied. Add ammonium 
chloride (NH,CI) to the aqua regia solution, which 
will precipitate yellow crystals of ammonium pla- 
tinic chloride, if platinum is present. 

The precipitates from tests 2 and 3 are both 
insoluble in alcohol but are soluble in water and 
may be reduced to platinum sponge by heating. 

All these tests are comparatively simple and 
positive when made on single grains, but they 
can not be relied upon when various other ele- 
ments are present in the material tested. It is, 
therefore, recommended that their use be restricted 
to grains of a single mineral picked from the 
concentrates obtained by panning a sample of 
either rock or gravel. 


Future Sources 


As already indicated the world’s supply of plat- 
inum requires careful thought and immediate at- 
tention. Platinum metals are practically indis- 
pensable to the chemical industry, are of great 
use in the electric industry, and are more or less 
essential in many minor industries. Manufactur- 
ing jewelers contend that no substitutes can re- 
place platinum in their products, but, realizing 
the industrial need for this metal, they have 
agreed to restrict its use. The chemists, on the 
other hand, maintain that a metal of prime in- 
dustrial use should not be diverted at the whim 
of fashion and that laws should be passed in all 
countries prohibiting this use of a metal whose 
future supply is so problematic. 

On the authority of Duparc, the known Russian 
fields at the present rate of output can last only 
12 years, and Russia produces 95 per cent. of the 
world’s output. The Australian Provinces, Tas- 
mania, New South Wales, and New Zealand, have 
made small additions to the world’s supply, ‘but 
these fields as now known are not capable of 
supplying a hundredth part of the world’s de- 
mands, and some of them are reported to be 
nearly exhausted. Borneo’s fields have been little 
worked but seem to be of small area. The small 
annual output from North America appears to be 
capable of some increase but does not hold much 
hope for the future. The Spanish deposits give 
some promise but are apparently not large. South 
America, especially Colombia, possesses a consider- 
able reserve, and more scientific working of the 
deposits will unquestionably help the situation. 
The search for new platiniferous fields in the 
Urals has not yet been highly successful. Little, 
however, is known of the possibilities of the 
Siberian placer fields. 

The question of the future supply of platinum 
for the United States resolves itself then into 
three problems—first, an inventory of our present 
supply, particularly the unmanufactured platinum 
metals; second, the systematic search for new 
sources of supply; and third, the scientific develop- 
ment of these deposits to assure the maximum 
yield from their operation. The first two of these 
problems are now being attacked by the United 
States Geological Survey, and it is hoped that 
the technologic question may be in part answered 
by the investigations already started under Gov- 
ernment and private auspices, 


[THE END. | 








F. A. Boroughs, Albertville, Ala., has 
been succeeded by Robert E. Boroughs. 
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Don’t Wait !—Mr. Jeweler,— 


for a special order calling for 


Diamonds 


of more than ordinary weight, color, or value. 








KEEP THEM IN STOCK. Customers don't like to wait; 
YOU do not like to wait unduly for your profits. 


It’s the Dealer who has the BEST STOCK, that makes the best 
sales. 


Let it be known that YOU carry the finest and most complete 
stock of Diamonds in your town, and your Profits and your 


Prestige will increase rapidly. 


Our stock makes this easily possible for YOU, and—very ad- 
vantageously. 


Albert Lorsch & Co., Inc. 


New York, Lorsch Building, 37 Maiden Lane Providence, 131 Washington St. 
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Jewelry in Demand as Gifts for Our Soldier Boys. 





By Isabelle M. Archer 








A NEW requisition order has gone out: 
Jewels are commandeered as being 
the most appropriate gifts for the depart- 
ing soldier. And, in turn, he is leaving 
behind him jewelry tokens for his loved 
ones at home. Jewelry has indeed become 
a war-time need. 

For the new jewelry keepsakes reflect 
most sincerely the hope for the bright side, 
if so it may be called, of this dreary con- 
flict. In this phase they differ drastically 
from any jewelry known heretofore as 
war-time mementoes, for they ignore com- 
pletely the possible dark ending and hold 
out alone promises of future happy re- 
unions and friendships renewed. 

There is in fact a noticeable absence of 
mourning jewelry, the brighter jewels of 
gold and silver taking precedence almost 
entirely over anything so much as hint- 
ing at crépe and dull jet, and these modern 
war jewels are not used alone across the 
water as parting keepsakes, but even after 
the news. of dreaded casualties has reached 
home relatives and friends alike cling to 
these war mementoes instead of replacing 
them, as they would have in previous war 
times with jet or black enamel. 

The nearest we come nowadays to old 
old-time mourning jewelry is seen in the 
use of the black moire sautoir ribbons, the 
black enamel bandings on watches and 
lockets, the prevalence of onyx and the 
new arrangements of gun metal and gold. 
But as black has been so widely used in all 
jewelry lately its appearance now can 
hardly be considered as a reminder of war. 


TWO TYPES OF KEEPSAKES 


Of these keepsakes there are two distinct 
types: first, the one represented by the 
jewels worn or used by the man-under- 
arms, and the second, the jewels given by 
him to the left-at-homes. These two 
classes make an exchange of jewelry gifts 
an established war-time regulation, or, 
rather, the new jewelry has sprung up in 
answer to the call for interchangeable gift 
jewels. 

The first list includes all the personal 
ornaments usually considered correct as 
gifts, but the man-at-the-front has added 
many other presentable articles to his 
wanted list and these new wares the fore- 
most jewelers are showing now in great 
abundance and in every variety. 

A roll call of these war jewels would in- 
clude such a divergence of articles as is 
represented by cases for identification cards, 
compasses, loose-leaf diaries and handy- 
kits, belt buckles, sword hilts, smoker’s 
pocket fittings and all the usual small per- 
sonal jewels except watch-chains and fobs 
which have been replaced for the soldier’s 
use to a large extent by the watch wrist- 
band. The other personal jewels are, of 
course, used only when the soldier is on 
furlough, but then they are doubly appre- 
ciated. 

For the women folk there are also new 
types and styles in appropriate jewels— 
jewels which the war has brought into be- 


ing and which will outlast Bellum days as 
mementoes of past conflicts have lasted, or 
shown their influence, through succeeding 
years. 

Mannish in type and tailored in effect and 
finish, these small but significant reminders 
of the world-wide turmoil are as numerous 
and varied as their equivalents among the 
war jewels for men. 

They range from lockets and watches 
having portrait-holding cases to emble- 
matic pins and finger-rings. 


VALUED OPINIONS GIVEN ON WAR JEWELRY 


The soldier on furlough, the Red Cross 
nurse returned from active work in France, 
the guardsman impatient to be off, the 
Plattsburger, a very earnest, grownup 
scholar, and the bronzed and war-tempered 
“Sammy,” all have their ideas of the ideal 
war jewelry gift. They each offer an 
opinion on keepsakes for the home folks 
as well as on the subject of acceptable 
“takeaway” tokens, and from the following 
opinions suggestions may be found for 
many a new and original gift jewel and an 
idea gained of the real jewelry needs of the 
soldier on active service. 

From one who has actually been “over 
the top” there comes this message. “When 
you are buying us little tokens think of 
them as our future mascots—and give us 
things with some individuality, not replicas 
of the next man’s treasure trove, so that we 
may say, for instance, mother gave me 
this handy kit mounted with the little sil- 
ver horseshoe and clover to bring me luck. 
Dad sent me over this cigarette case with 
the inspiring Kipling quotation engraved on 
the cover, and Sadie, well, she slipped this 
little locket—charmed she said it is—into 
my pocket for me to remember her by.” 
And he opened the tiny locket case to show 
a snapshot of Sadie. 

That is what the soldier wants—such re- 
membrances that will bring him sunny 
flashes of home. 

A Red Cross nurse who has seen active 
service in France, as well as in Mesopo- 
tamia, gives these practical suggestions: 
“Let gifts to the boys be useful, well made 
and attractive, for if they are useful they 
will keep them with them wherever they 
go; if they are well made and strong they 
will last through the long campaign, and 
if they are attractively decorated or orna- 
mental in any way they will be cared for 
beyond any other possession—things are so 
desperately ugly out there.” 

“Girls all looked alike to me,” said the 
guardsman from the 7lst, “until I began 
getting a bunch of junk from the girls I’d 
known back home, then they grouped them- 
selves in my mind as ‘trash senders’ and 
‘thoughtful givers’—those who sent over 
lavender silk socks and pretty neckties, 
those who showed sympathy and thought- 
fulness by sending me such things as a 
leather-cased combination set of playing- 
cards and dominoes with my initials in sil- 
ver on the case; a penknife-kit, or a foun- 
tain pen, and you can bet I haven't let 
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those things out of my sight since it came. 
Yes, girls are different and so are gifts.” 


So you see the young guardsman jis just 
a big boy who needs to have his mind and 
his fingers occupied and he asks for adapt- 
able gifts. The Plattsburger, however, talks 
about another phase of army life. “This is 
not all dress parade, but still do not forget 
the needs of the well dressed soldier. He 
can use belt buckles and tie clasps as well 
as any man, and when he is on a furlough 
nothing gives him greater pleasure than to 
be able to wear those little niceties, scarf 
pin, cuff links and signet rings, marked by 
enameling or engraving with his service 
insignia.” 

There we have the subject from four 
different viewpoints, and they give the 
jeweler a good idea of the variety de- 
manded in war time jewelry. 


As to the jewels which are most appro- 
priate as gifts for the left-at-homes, there 
is also much to be said. First we must not 
forget that these women folk are also do- 
ing their bit and that through this war- 
work their very status has changed. The 
dansants and yachting parties are things 
of the past and with them have departed 
the platinum lace pins and begemmed hair 
ornaments. 

An exchange of jewelry gifts at the part- 
ing is extremely popular, but those leaving 
for other shores can only think of the left- 
behinds also at work. That is the reason 
for the unusual demand for tailored jewels, 
for wrist watches and fountain pens. Can- 
ning and preserving, gardening and mar- 
keting, and working for the Red Cross, or 
in a Federal Reserve bank, are none of 
them conducive to elaborate gowning or to 
the wearing of diamond jewelry. 

In material these tailor-mades reflect the 
times. Khaki and olive drab are the next 
most popular colors to the greatest favorite, 
the red-white-and-blue combinations. To- 
pazes are used with the gold and enameled 
browns and sapphires represent the navy 
as rubies do the army. 

The various jewels range in popularity 
with lockets leading the list. These are 
worn hanging from exceedingly fine chains. 
Then come all manner of watches, but the 
wrist-watch leads by a still growing major- 
ity. 

Fobs came next and then a host of 
pins evolved from or copied after regi- 
mental buttons. Uniform buttons are not 
supposed to be removed, but replica buttons 
after those on coat or cape made in the 
form of scarf pin or brooch are especially 
popular when set in frames of colored 
enamels. 

There is no doubt about it, there is surely 
a place, and a very important place, for 
jewelry just now, and the jeweler must do 
his bit by meeting this demand through 
efficiency, enthusiasm and patriotism. 
Some of our soldiers have crossed the 
“Duck Pond” now and more and still more 
of them will be going over all the Fall and 
Winter. This will mean a jewelry season 
and preparedness is still the watchword if 
the trade is to be ready to meet the demand 
when the next Christmas shopping begins. 
It will be earlier than usual this year, too, 
because it is a long mail away that these 
jewels and other things from the jewelry 
shops will have to go. 
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Pearl-Bearing Mussel With Three 


. Pearls 





OU and distinctly unusual find 
by James Simmonds, a pearl fisher of 
Beardstown, Ill, was an Illinois river 
“washboard” mussel, which when opened 
showed three valuable pearls attached to 
the inside of the bivalve. The pearls, mus- 
sel and all, were purchased from Mr. Sim- 
monds by Fischer Bros., of Beardstown, 
who had the piece photographed, and 











PEARL BEARING MUSSELL CONTAINING THREE 
FINE PEARLS. 


through whose courtesy the cut herewith 
was made. 

The Illinois River has been a large 
producer of pearls recently, and Fischer 
Bros. have been heavy purchasers of these 
gems, which in  some_ cases’. have 
brought the “clammer” as much as a 
thousand dollars. With all they have 
bought, however, the jewelry dealers had 
never seen anything like the specimen 
purchased from Mr. Simmonds, and there- 
fore had it photographed. 








LONDON DIAMOND MARKET 





Industrial Diamonds Advancing in Price as 
Premier Co. Renews Its Contract 
with the Syndicate 


Lonpon, Aug. 7.—The diamond trade 
here remains fairly quiet, although prices 
are well maintained and there is activity 
in certain lines suitable for the American 
market. The greatest activity, however, is 
in bort or industrial diamonds, which re- 
main high in price with the market firm. 
This has been due to the fact that the 
Syndicate now controls the entire situa- 
tion. 

Commenting on the advancing prices of 
industrial diamonds, the London Financial 
News, in a special article last Friday, said: 

“The demand for common and industrial 
goods is increasing week by week, and 
large sales of these qualities have taken 
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place during the last few days at increas- 
ing rates. 

“In connection with the strength of this 
section of the market, we are informed 
by cable from our Johannesburg corre- 
spondent that the Premier Diamond Co. 


has renewed the contract for the sale of 


its diamonds, through the intermediary 
of the London Diamond Syndicate, at in- 
creased rates on their other contract. 

“As far as the other qualities are con- 
cerned, the market is quiet; but a certain 
number of inquiries is noticeable, and or- 
ders from some of the American houses 
have already been received on this side. 

“A week ago we gave a brief cabled re- 
port of the proceedings at the annual meet- 
ing of the Jagersfontein Co. The mes- 
sage was not sufficiently lengthy to show 
the whole position, but it would appear 
that the company is doing remarkably well, 
and Sir David Harris is optimistic as to 
the future.” 





A Jeweler “Mahout” 





as of Sedalia, Mo., Charles H. 
Bard, recently received a great deal 
of publicity while attending the annual 
meeting of the Mystic Shrine, held at 
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Why the Prices of Swiss Watches 
Are Advancing 





MPORTERS of Swiss watches in this 
country have received word of an in- 
crease in the price of watches as a result of 
war conditions in that country. The matter 
came to the notice of the trade: both 
through’ correspondence and in an article 
in a recent issue of La Federation Horlo- 
gere, which said in effect: 

“In view of numerous raises in prices 
that have come up, and in order to satisfy 
the demands of our members, the commit- 
tee of directors assembled in Bienne on 
June 25 last, have found it necessary to 
again increase the price of watches from 
this day on. 

“The manufacturers are advised to make 
their reservations on receipt of orders and 
not to make a fixed price for more than 
one month at the utmost. It must be thor- 
oughly understood that the prices are fixed 
in Swiss francs payable at the current rate 
of exchange on the day of payment. 

“The following circular will be published 
in the different horological journals and 
will be at the disposition of our members 
to forward to their customers. We recom- 
mend to each manufacturer to strictly ad- 
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© FOR PROMPT SEPY 


NOBLE CHAS. H. BARD, PRESIDENT OF SEDALIA SHRINE CLUB, RIDING AN ELEPHANT IN THE 
PARADE AT MINNEAPOLIS. 


Minneapolis, as the result of his ride on an 
elephant in that city. 

Mr. Bard, who is a noble of the Mystic 
Shrine and president of the Sedalia Shrine 
Club, rode in the parade on the elephant 
in full regalia of his order. He was the 
subject of considerable newspaper comment 
as the result of his feat, some papers pub- 
lishing his picture as shown above. 








M. & H. Silver opened their new store 
at 436 Main St., near Talbot, Norfolk, Va., 
last week. For many years this building 
was owned and occupied by O. F. Green- 
wood & Bro. and was later used as a con- 
fectionery store. The new tenants have 
a lease for a long term of years. The op- 
tical department in the new store is op- 
erated by Dr. Max Weil. 


here to this decision. The circular follows: 


“The Syndicate of Swiss Manufacturers of Sil- 
ver, Metal, Steel Watches, etc., have the honor 
to inform the wholesale buyers that in view of 
the continual raises in prices, that the manufac- 
turers had to submit to, on raw material, finished 
material, labor, overhead expenses, etc., etc., a 
new important increase in selling price on watches 
has been found necessary. It is established be- 
yond question that the cost prices of these watches 
is 50 per cent. higher than three years ago. It is 
also fully established that because of the un- 
stable prices in the manufacturing, it has become 
impossible to fix a definite selling price. 

“Therefore, the Syndicate has decided that all 
watches on order as well as all future orders will 
be delivered and billed at the current price on the 
day of delivery as then it is only possible to fix 
the cost price of the watches.” 





S. C. Clifton, Lawrenceburg, Tenn., has 
been succeeded in business by Philip A. 
George. 
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Look These Facts 
Directly in the Face! 
























EARL necklaces (desired by ALL women) are now purchasable by all women under the name 
La Tausca. 


Think what this means! 


Great wealth is no longer necessary to the possession of the pearl necklace. A market, world- 
wide in scope, has been opened up during the last ten or fifteen years by the production under the trade 
mark name La Tausca, of everything desirable in the realm. of pearls. 


Does your store reflect the great development of this industry? 
Have you kept pace with the growth of the business? 
Have you fully appreciated the sales and profits to be made from La Tausca pearl necklaces? 


—ever in the forefront of fashion 

—worn 365 days in the year 

—appropriate on all occasions 

—beautiful with all gowns 

—becoming to women of every age 

—the essential adornment, whatever other jewelry is worn 


Don’t delay ordering. See your wholesaler now; request immediate delivery; make sales today. 


To show today is to sell today. 


See Your Wholesaler 
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DEATH OF JEAN LOUIS MATHEY 


Pioneer Figure in New York Watch Trade 
Passes Away at the Home of His 
Son in Cranford, N. J. 


Cranrorp, N. J., Aug. 15.—Jean Louis 
Mathey, widely known throughout the 
jewelry trade of the United States and 
one of the pioneers in the watch and watch 
case business of this country, died Mon- 
day at the home of his son, Louis A. 
Mathey, Pittsfield St., this city, of heart 
failure superinduced by overexertion. 

Mr. Mathey, who was 85 years old, had 
been in good health until last week when 
he went on a fishing trip and overexerted 
himself. The exertion combined with the 
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THE LATE JEAN LOUIS MATHEY. 


extreme heat brought on an attack of 
heart failure from which he never recov- 
ered. The funeral services were held to- 
day and the remains were interred in 
Greenwood Cemetery, Brooklyn. 





Jean Louis Mathey, who for many years 
was prominently connected with the watch 
trade and Swiss industry in this country, 
was, until his retirement some years ago, 
one of the most eminent figures in the 
jewelry industry in the east. He had a 
host of friends, particularly among the 
older generation of jewelers, who will be 
deeply moved at the report of his passing 
on. 

A New Yorker by birth, Mr. Mathey 
came of Swiss ancestry that had been 
prominently connected with the watch busi- 
ness, and was practically born into the 
trade. He first saw the light at the corner 
of Gold and John Sts., New York., where 
his father Abraham Louis Mathey, was in 
business as a watch case maker. 

Young Mathey received his education in 
the New York schools and at the Me- 
chanics’ Institute School in Chambers St., 
where he was a classmate of a number of 
boys who later became prominent in the 
jewelry business. After receiving his edu- 
cation he learned the watch-making trade 
in Union Hill, N. J., and when 23 years 
old his father, who had been a member of 


Jacot Courvoisier & Co., watch case mak- 
ers, and was then in business with the 
successor of that house, Courvoisier & 
Mathey, decided to retire, and Jean Louis 
took his place as a member of the firm. 
Later he reorganized the business, and in 
1859 took in his brother, the late August 
S. Mathey, the firm becoming L. & A. 
Mathey, which continued the business at 
119 Fulton St., near Nassau. 

In 1878 the firm moved from Fulton St. 
to 16 Maiden Lane, selling out the watch 
case factory and thereafter devoting them- 
selves to importing watches exclusively. 
Four years later the business was consoli- 
dated with that of F. H. Mathez, who in 
1869 had succeeded to the watch import- 
ing business founded by his brother in 
1844, the new style being known as Mathey 
Bros., Mathez & Co., under which style 
the business was continued until early this 
year. Charles H. Meylan became a part- 
ner in 1888, and from that time the part- 
ners devoted their energies in great part 
to the sale of their own “Meylan” watches. 
About 1891 the concern moved to 21-23 
Maiden Lane, where it remained for many 
years. 

August S. Mathey died in April, 1902, 
and Jean Louis Mathey retired from the 
firm a little more than a year later at the 
time his late brother’s interest in the con- 
cern was wound up. Since that time he 
had quit business cares entirely and de- 


voted his later life to his sports and his 


hobbies. Since the death of his wife he 
had lived with his son, Louis A. Mathey, 
in Cranford. 


Mr. Mathey was one of nature’s gentle- 
men and was a man without guile or pre- 
tense, possesed of a disposition simple, 
kindly and honest. He was as gentle in 
thought as in act and lived a life devoted to 
his family and his business. Mr. Mathey’s 
mind was bent toward mechanics. In fact, 
he was known among his friends as a me- 
chanical genius, and one of the greatest 
American inventors has said that he knew 
more of mechanical movements than any 
man in New York, for he was at least 
familiar with from 60 to 65 of all the 
movements known. So great was his bent 
this way that throughout his life he en- 
joyed the making of mechanical toys and 
figures, some of which have stood prac- 
tically as wonder pieces to his friends, and 
nothing delighted him more than to make 
for his children or grand children auto- 
matic toys that because of complicated 
mechanism performed most impossible 
feats. From his early boyhood he enjoyed 
natutal, healthy sports. He was a marks- 
man, a horseman, a fisherman and contin- 
ued to indulge in these pastimes, particu- 
larly in fishing, right up through the more 
than four score years allowed to him in 
his span of life. 

Mr. Mathey was married in 1858 to 
Jeanne Augustine Abry, a daughter of the 
late J. A. Abry, well-known watch im- 
porter, and sister of Charles Leo Abry, 
for many years prominent in Maiden Lane. 
His wife preceded him to the grave in 
1909. He is survived by three sons, Louis 
A., C. Leon and Edouard D. Mathey, and 
also by four grandchildren and two great 
grand children. 

It may be said of Mr. Mathey that in 
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his long career in the watch case and watch 
business that he never made an enemy, 
all those who knew him and were familiar 
with his simple, direct and sterling quali- 
ties becoming his friends and admirers. In 
his quiet, unostentatious way he made his 
impress upon the industry which he so 
long honored, and his loss is not only felt 
by his immediate family and relatives, but 
by a large circle of friends throughout the 
watch and jewelry trade. 








CAREER OF J. W. GRUBB 





Facts in Life of Jeweler and Former Mayor 


of Wheeling, W. Va. 


WHEELING, W. Va., Aug. 15.—Jacob W. 
Grubb, a brief note of whose death Aug. 
8 appeared in the Pittsburgh news of the 
last issue of THE JEWELERS’ CIRCULAR, was 
for years prominent both in jewelry and 
political circles of Wheeling. Mr. Grubb, 
as already noted, died at his store, and is 
believed to have taken, by design or acci- 
dent, cyanide of potassium, used in clean- 
ing jewelry. He had been in failing health 
for some time past, and this and various 
other troubles had caused him to become 
melancholy. 

Mr. Grubb, whose death was a severe 
shock to his many friends, was a son of 
the late Captain and Mrs. John Grubb. 
Captain Grubb, who was a veteran of the 
Civil War, conducted a jewelry store at 
the corner of Market and 12th Sts., where 
the German bank is now located. The son 
learned the jewelry trade from his father 
and followed that business throughout his 
life. 

Deceased was mayor of the city of 
Wheeling for a period of four years. He 
took a prominent part in the affairs of the 
city and the local district, and had done 
much to build up the city. 

Mr. Grubb was a member of the Blue 
Lodge of Masons, and also a member of 
Wheeling Lodge No. 28 B. P. O. Elks of 
this city, and for a number of years was a 
trustee of the lodge. He took a prominent 
part in the charity work of the lodge at all 
times. 

Deceased is survived by his widow, who 
before her marriage was Miss Elizabeth 
Delaplaine, and the following children: 
Mrs. Frank Waterhouse, of Echo Point; 
Mrs. Elizabeth Hamilton, of this city; 
Louis D. Grubb, of the United States engi- 
neer’s office, and Jacob Wilson Grubb, Jr. 





A firm in British East Africa wishes to 
purchase pocket watches that sell in the 
United States for about one dollar, of 
which 300 are desired annually; cheap and 
medium grade alarm clocks, 400 of which 
can be used; and wrist watches with leath- 
er holders, to be of cheap nickel, oxidized 
metal, etc.; about 500 of these are desired 


‘annually. Payment will be made by sight 


draft with bill of lading attached. Quo- 
tations are preferred in English sterling. 
Goods should be packed in extra strong 
cases with waterproof lining and wrap- 
pings. Correspondence may be in* Eng- 
lish. For further information regarding 
this matter, in writing the Department of 
Commerce, Washington, D. C., reference 
should be made to file No. 25193. 
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WAR ECONOMY IN EFFECT 





Department Stores of Pittsburgh Curtail 
Customers’ Privilege of Returning 
Goods and Exchanges and Limit 
Cc. O. D. Service 


PittsBpuRGH, Pa. Aug. 16.—Every de- 
partment store in Pittsburgh has entered 
into an agreement whereby the general 
public is now being requested to carry all 
small packages home. The return goods 
privilege is thereby being reduced to a min- 
imum of abuse. Beginning yesterday, 
stickers were pasted in the salesbook of 
each sales person bearing these words in 
large type, as instructions to the sales 
forces: “Don’t ask ‘Will you have it sent?’ 
but do ask ‘Will you take it with you?’” 

Some stores, too, have been burdened to 
a considerable extent because of the re- 
turn goods privilege. A few Pittsburgh 
houses say that 20 per cent. of goods sold 
are returned by customers. This condition 
exists principally among those stores which 
do a large charge account trade and jewelry 
departments have been suffering with the 
rest of the business of these houses. 

One of the most significant things done, 
was to announce publicly that gifts of all 
kinds, Christmas, wedding, birthday, etc., 
will only be accepted in exchange for other 
merchandise at current prices and they 
must be in their original condition. The 
goods too, as well as all other goods sold, 
must be returned to the store at which 
they were purchased, within five days of the 
time of purchase. No merchandise of any 
kind which has been used, will be accepted 
for return. Of course it is realized that 
jewelry articles may -be worn and returned, 
without the store owners discovering the 
deception, but the price tags must be kept 
on the goods at least and it is also ex- 
pected that there will be various ways of 
checking up the abuse of the return goods 
privilege. Under no circumstances, how- 
ever, will credit be allowed on goods, which 
have been used in any manner or worn. 

It is held that for years many persons 
have resorted to all sorts of plans, and par- 
ticularly charge account customers, to ob- 
tain various articles for an evening's 
splurge, with no intention whatever of buy- 
ing the goods. The purpose of taking out 
the article was merely to make them appear 
prosperous and then return the goods to 
the store, in as perfect condition as pos- 
sible under the circumstances. Of course 
no person would ever admit that the goods 
had been worn or used in any manner 
whatever. 


Merchants realize that it is a mighty hard 
proposition to break up this practice and 
particularly among charge account cus- 
tomers, for a large percentage of them are 
good and pay their bills promptly, but the 
system has proved very expensive and par- 
ticularly in the large department stores, 
where extra help must be employed in 
bookkeeping and in various other ways, to 
take care of this kind of trade. 

The stores in the agreement have agreed 
to make not more than two deliveries 
within the city limits of Pittsburgh and 
not more than one outside of the city. 
Where it is possible, parcel post will be 
used instead of delivery service and if it is 
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more convenient, the express companies 
will be used. Deliveries in some of the 
suburban towns will be made entirely in 
this way, thus releasing automobile deliv- 
eries that have been kept up by concerns 
at considerable expense. 

The stores have also decided to make no 
C. O. D. sales unless 25 per cent. of the 
purchase price of the goods is paid before 
the article is delivered. No purchase under 
$2 will be sent C. O. D. It is said that 
fully 75 per cent. of all C. O. D. purchases 
are returned, which has also proven a big 
item of expense. 

The 15 firms in the agreement are stick- 
ing religiously to their bargain and shows 
what the stores can do, when the Govern- 
ment asks co-operation and also, it is held, 
gives a view of what can be done to stop 
leaks in their own business, which other- 
wise would not have been corrected, only 
for the bringing together of the merchants 
concerned. In other words, it is pointed 
out strongly, that it is a strong argument 
in favor of organized effort. 





JEWELRY FOR ARMY 


War Department Makes Public New Regula: 
tions as to Collar Ornaments Worn 
by Soldiers 


WasHInctTon, D. C., Aug. 16—A great 
many stores are now putting into their 
stocks lines of collar ornaments and other 
military equipment. Jewelers located in 
cities where army training camps exist or 
from which many men are appointed as 
officers in the new National Army are do- 
ing a very satsifactory business in these 
articles, and the jewelry departments of 
department stores are featuring them in a 
way counted upon to attract the attention 
of women shoppers. 

The War Department has just made 
public its new regulations in regard to 
collar ornaments to be worn on service 
coats and flannel shirts. 

There will be no change in the existing 
regulations as to co!lsr ornaments for the 
officers of the Regular Army and the of- 
ficers of the Reserve Corps: Officers of 
the National Guard, taken into the Federal 
service, will wear the letters “N. G.” super- 
imposed on “U. S.,” the whole design to 
be stamped from one piece of metal. Of- 
ficers of the National Army will wear the 
same ornament, excepting that the letters 
“N. A.” will take the place of the letters 
“NK. Ge 

The same general scheme will be fol- 
lowed in the collar ornaments of enlisted 
men; the letters “N. A.” or “N. G.” being 
superimposed on the same button as now in 
use. 

When the National Army is organized 
there will be three different subdivisions 
of the United States Army. To prevent 
confusion, officers serving by appointment 
or under commission in a subdivision of 
the Army other than that in which they 
hold permanent commission, will wear the 
monogramic letters of that subdivision in 
which they hold permanent commission, 
and the insignia of the new rank and of 
the corps, department or service in which 
they are temporarily commissioned. 

A big business is reported on metallic 





mirrors, and binoculars, toilet kits and 
other “luxuries” are being bought by 
friends of newly commissioned officers. 





CHILD LABOR LAW 





Department of Labor Announces New Rules 
and Regulations for Enforcement 


of This Act 


WasHIncToN, D. C., Aug. 15.—The De- 
partment of Labor today announced that 
the Board of Secretaries, composed of the 
Attorney General, the Secretary of Com- 
merce, and the Secretary of Labor, has 
approved the rules and regulations for the 
enforcement of the Federal Child Labor 
Law. Hearings on the tentative rules 
and regulations were held in this last 
month and were attended by a large num- 
ber of manufacturers, State factory inspec- 
tors and commissioners of labor. 

The regulations covering proof of age 
and hours of work have been slightly 
changed and a modification of the guar- 
anty form for the month of September has 
also been made. In all other important 
particulars the tentative rules have been 
approved. The act provides that in any 
States designated by the board, an employ- 
ment certificate or other similar paper as 
to the age of the child, issued under the 
laws of the State, and not inconsistent with 
the provisions of the act, shall have the 
same force and effect as a Federal certifi- 
cate. 

The following States have been condi- 
tionally designated for a six months’ period 
by the board: Arkansas, Alabama, Ari- 
zona, Connecticut, California, Delaware, 
Illinois, Iowa, Kansas, Kentucky, Maine, 
Maryland, Massachusetts, Minnesota, New 
Jersey, New York, New Hampshire, Ohio, 
Pennsylvania, Rhode Island, Tennessee, 
Vermont, Wisconsin, and other States are 
being considered. An announcement cov- 
ering these others is soon to be made. 





LOST DIAMONDS 


Sam Wimphheimer, New York, Offers Re- 
ward for Return of Paper of 954 Small 
Stones Lost or Mislaid 


A reward of $50 is advertised for the 
return of a paper of small diamonds which 
was lost or mislaid by Sam Wimphheimer, 
diamond dealer, 99 Nassau St., New York, 
last week. The paper contains 954 stones 
(eight facets) weighing in all about 5.23 
carats. 

Mr. Wimphheimer discovered his loss 
after a visit to his various customers but 
is uncertain as to exactly when or where 
the paper disappeared. It may have been 
folded up with another paper or may have 
been returned by some firm to the wrong 
party. 

The reward advertised will be paid either 
for the return of the package or for in- 
formation that will lead to the recovery 
of the stones. 








Henry Zinn, Hutchison, Kans., has been 
remodeling his jewelry store to accommo- 
date the phonograph department which is 
being installed. 
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CUSTOMS RULINGS 


Decisions by United States General Apprais- 
ers as to Duty on Imitation Stones, 
Bead Necklaces, Jewel 
Boxes, Etc. 


The Board of United States General Ap- 
praisers, sitting at New York, has just 
handed down customs rulings covering the 
classification of rice bead necklaces, imita- 
tion pearls used in the manufacture of 
jewelry, bone watch charms and jewelry 
boxes. 

The necklaces composed of rice paste 
beads, divided at intervals by larger beads 
made of metal, were imported by G. 
Frankel & Son, New York. Duty was 
assessed by the collector at the rate of 50 
per cent. ad valorem, under Par. 333 of 
the Tariff Act of 1913 as “beaded articles.” 
The importers contended that the articles 
at issue should have been classified as toys, 
with duty at the rate of but 35 per cent. 
ad valorem, under Par. 342. In an opinion 
by Judge Sullivan it is pointed out that the 
necklaces are not toys within the rule laid 
down by the United States Court of Cus- 
toms Appeals. 

The imitation pearls, at issue; were im- 
ported by Albert Lorsch & Co., New York. 
They were imported on short lengths of 
wire and assessed for duty at the rate of 
50 per cent. ad valorem under the last part 
of Par. 356, of the Tariff Act of 1913, as 
“materials of metal, whether or not set 
with glass or paste, finished or unfin- 
ished, suitable for use in the man- 
ufacture of any of the foregoing articles 
in this paragraph (jewelry).” Judge Sulli- 
van, who writes the board’s opinion in this 
case, finds that these pearls should have 
been assessed at the rate of but 20 per cent. 
ad valorem under Par. 357 as “imitation 
precious stones, including pearls and parts 
thereof, for use in the manufacture of 
jewelry.” 

Morimura Bros., New York, imported 
the watch charms, in controversy, which 
were composed of bone and brass, valued 
at over 20 cents per dozen pieces. Duty 
was collected at the rate of 60 per cent. ad 
valorem under the provisions of Par. 356, 
Tariff Act of 1913, as jewelry. The pro- 
testants claimed that duty should have been 
levied at the rate of 20 per cent. ad valorem 
under Par. 368, Act of 1913, which pro- 
vides, among other things, for manufac- 
tures of bone. At the hearing before the 
General Appraisers, the importers merely 
produced samples of the merchandise and 
submitted the protest on the record. In 
overruling the claim for the lower rate, 
Judge Sullivan writes: 

“We find nothing in the record, or from 
an examination of the samples, to dis- 
prove the implication, arising from the 
classification by the collector of this mer- 
chandise as jewelry, that it is jewelry. The 
collector’s action, being presumptively cor- 
rect, and not having been overcome by the 
protestants, is affirmed, and the protest 
overruled.” ' 

The jewelry boxes, imported by C. B. 
Rehard & Co. New York, were as- 
sessed for duty as manufactures in chief 
value of silk at the rate of 45 per cent. ad 
valorem, under Par. 318, Tariff Act of 
1913. The importers claimed that duty 





THE JEWELERS’ 


should have been collected at the rate of 
but 35 per cent. ad valorem under Par. 
324. Judge Howell, who sustains this con- 
tention, writes as follows: 

“We find from the special report of the 
appraiser that the merchandise consists of 
‘fancy jewelry boxes composed of wood or 
paper sides covered with cotton and lined 
with silk, the silk forming the component 
material of chief value.’ 

“We hold that these boxes are properly 
dutiable as boxes of paper or wood cov- 
ered with cotton at the rate of 35 per cent. 
ad valorem under paragraph 324, as claimed 
by the importers. The protest is sustained 
to the extent indicated.” 








A TEST CASE 


Controversy as to Duty on Agate Scale Bear- 
ings Used in Watches, Clocks, 
Scales and Meters 


The protest bureau at the New York 
Custom House has just forwarded to the 
Board of United States General Appraisers 
the papers in a test customs case involving 
the dutiable classification of agate scale 
bearings, used in the manufacture of 
watches, clocks and meters. The merchan- 
dise, imported in the name of the Amer- 
ican Express Co., was classified as “man- 
ufactures of agate’ and duty collected at 
the rate of 45 per cent. ad valorem under 
Par. 98, Act of 1913. 

In the protest filed with the customs 
board, the importers make four claims, all 
under the Act of 1913, as follows: Under 
Par. 161, as jewels for use in the manu- 
facture of watches, clocks or meters, with 
duty at the rate of 10 per cent. ad valorem; 
under Par. 81, as articles in chief value of 
earthy or mineral substances, with duty at 
the rate of 20 cent. ad valorem; under Par. 
95, as manufactures of glass or paste, chief 
value, with duty at the rate of 30 per cent. 
ad valorem; under Par. 357, as cut precious 
or semi-precious stones, with duty at the 
rate of 20 per cent. ad valorem. 

It is probable that hearings in this case 
will be held some time next month. 








B. R. Jolly, of the Jolly & Wynne 
Jewelry Co. Raleigh, N. C., is widely 
known to his friends throughout the trade 
as an inventor in many lines. He has now 
come to the front again with a device de- 
signed to help army officers, which can 
also be used by the police in detecting 
speeders. This is a pocket range-finder 
of most simple form to which Mr. Jolly 
has arranged an attachment so that it can 
be used by police officers to tell the exact 
rate at which an automobile is going. The 
range-finder has been offered to Secretary 
Baker for use in the army, and Mr. Jolly 
is now in New York laying the matter be- 
fore one of the Government bureaus. The 
invention has been used in Raleigh by the 
police with great success, to the end that 
automobile and motorcycle speeding is be- 
coming a thing of the past there. Among 
a few of Mr. Jolly’s other notable inven- 
tions are the machine that automatically 
tests the karat of gold without destroying 
the article, the Jolly link watch bracelet, 
a toy watch bracelet, and his duplex foun- 


tain pen. 
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WAR INDUSTRIES BOARD 


New Central Purchasing Agency Created by 
Council of National Defense May Buy 
Direct from Manufacturers and Not 
Through Middlemen 


WasHrnctTon, D. C., Aug. 15—American 
manufacturers of clocks, watches, jewelry, 
and similar articles which are purchased 
in any large quantity by the Govern- 
ment may expect to come into active com- 
petition with foreign manufacturers in 
these same articles, if there are any ready 
to sell to this Government or its allies. It 
has been decreed by those in charge of 
Government contracts that reciprocal ar- 
rangements shall be entered into whereby 
all the allied governments may purchase 
supplies upon equal terms and this means 
that the United States will be given simi- 
lar privileges in making purchases of sup- 
plies for war purposes in these foreign 
countries. 


The Council of National Defense has 
created what is known as the War Indus- 
tries Board, which is to be the central pur- 
chasing agency of the United States and 
ultimately the American purchasing agent 
for the allied governments. This board has 
upon its membership a representative of 
the army and the navy as well as practical 
American business men. While its work 
will be chiefly with the basic war supplies, 
such as ordnance, the principles of pur- 
chasing which it lays down will undoubted- 
ly be followed in the making of all pur- 
chases by the Government. 


Clocks and similar articles needed by the 
army and navy as well as other branches 
of the Government, will be purchased for 
the time in the usual way, by bid and 
award. Even these, however, are subject 
to change if the new Board finds any neces- 
sity therefor, and if the purchases are con- 
sidered of such importance as to warrant 
the change. On the other hand platinum 
and other basic articles which may be 
needed in making up of war supplies, are 
destined to be handled through the new 
committee. 


In making purchases through the so- 
called central committee, it is understood 
to be the intention to make purchases direct 
from the producers and not to handle any 
goods through the middlemen. In this 
way it is expected the domestic markets 
will be interfered with least. Should the 
Government undertake to purchase from 
dealers, the purchases may be made in di- 
rect competition with purchases by do- 
mestic consumers and the result would be 
to increase the demand and run the price 
up unnecessarily upon the domestic con- 
sumer. 











Figures published by the Bureau of For- 
eign and Domestic Commerce, Washing- 
ton, D. C., during the past week show that 
included among the most important articles 
imported into British Honduras from the 
United States in the past year was jewelry 
and plate. According to Consul Wm. A. 
Avery, at Belize, British Honduras, the 
value of jewelry and plate imported into 
that country in 1915 is $4,881, while in 1916 
the value of the importation of these ar- 
ticles imported amounted to $3,664. 
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DEATH OF C. L. SHOOK 





Omaha Manufacturing Jeweler, Prominent in 
Masonry, Passes Away Suddently in 
His Fifty-seventh Year 


OmaHA, Neb. Aug. 16—Charles L. 
Shook, head of the Shook Jewelry Co., 
and prominent in Masonic circles, died sud- 
denly last Sunday of heart failure at his 
home in this city. He was buried yes- 
terday. 

Mr. Shook was 56 years of age. For sev- 
eral days he had complained of not feeling 
well, but had been able to attend to busi- 
ness. Last Friday night he conferred the 
Knights Templar degree upon a class in 
this city and seemed fairly well. He was 
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THE LATE CHARLES L. SHOOK. 


at his office all day Saturday, returning 
to his home about 5 o'clock. He ate sup- 
per and retired early. During the evening 
his daughter passed his door and noticed 
that her father was restless. She spoke 
to him and he answered saying that he 
was not feeling well, but would be all right 
after taking a nap. Shortly after 2 o’clock 
she was aroused by his groans and hurry- 
ing to his room found him dying. Mrs. 
Shook and the two sons were not at home, 
Mrs. Shook having been called to St. Paul, 
Minn., by the illness of her father. 

Mr. Shook was perhaps the most promi- 
nent Mason in Nebraska. In the 30 years 
he had been in Omaha he had occupied 
nearly every important office in Masonry. 
He was a 33rd degree Mason, past master 
of Nebraska and Omaha lodges, past high 
priest of Bellevue Chapter, R. A. M., mem- 
ber of Omaha Council R and S. M., past 
commander of Mt. Calvary Commandery, 
K. T.; member of the Scottish Rite, past 
patron of the Eastern Star, and present po- 
tentate of Tangier Temple of the Shrine. 
He was also a member of Woodmen of 
the World, Foresters, Odd _ Fellows, 
Knights of Pythias and Modern Wood- 
men of America. 

He was, with his family, a member of 
the First Presbyterian Church and for a 
number of years he organized and led a 
fine orchestra of young people who gave 


their services to church entertainments. 
Deceased is survived by his widow, three 
children, three brothers and one sister. 
The funeral services were held Wednes- 
day afternoon at the Scottish Rite Cathe- 
dral, Rev. E. H. Jenks, pastor of the First 
Presbyterian Church, officiated with a short 
service and followed by a full Knight Tem- 
plar service. 








CROOKS OPERATING 





Retail Jewelers in Milwaukee and Other Sec- 
tions of Wisconsin Victims of Forg- 
ers, Burglars and Other 
Criminals 


MILWAUKEE, Wis., Aug. 17.— Retail 
jewelers of Milwaukee and Wisconsin to 
the number of six or more have been made 
the vicitims of forgers and burglars during 
the past week. 

A large stone was thrown through the 
plate glass window of J. J. Wellstein & 
Co., 552 National Ave., Milwaukee, early 
Monday morning, Aug. 13, and watches, 
pins and other valuables estimated at $400 
were taken by robbers. This is the third 
time that the Wellstein store has been 
robbed in a like manner. In 1903 a win- 
dow was smashed, but the two men who 
did it were caught and sent to prison for 
five years each. In 1913, a similar job 
was’ done, but no trace was ever found of 
those responsible for it. 
burglary is the first reported since the 
epidemic of window robberies last April 
and May. 

The Milwaukee police department made 
rather short work of a 24-year-old forger, 
who gave his name as E. H. Baumgarth, 
of Chicago, and was responsible for a num- 
ber of jobs in Milwaukee, last week. 
Baumgarth entered the retail jewelry store 
of G. Logemann & Sons Co., 244 W. Water 
St., and purchased two diamond rings. He 
offered a check for $450 on the “Chicago 
State Bank” and another for $35, which he 
wanted to have cashed. When wary clerks 
asked for identification the man fled, but 
a detective passed shortly afterward and 
a search revealed Baumgarth in a coal bin 
in the cellar of a nearby store. At the 
police station he was identified as the same 
person who attempted to pass bad checks 
on five or six other Milwaukee business 
houses in various lines. Baumgarth was 
arraigned on Aug. 14 in the municipal 
court, found guilty of obtaining money un- 
der false pretenses, and sentenced to serve 
one year in the State Reformatory at 
Green Bay. 

No trace has been secured of a smooth 
crook who passed several hundred dollars’ 
worth of bad checks at Manitowoc and 
Sheboygan, Wis., last week. John J. Koeh- 
ler, retail jeweler, 9 N. 8th St., Manitowoc, 
sold the man a $6 watch and gave him $15 
in change on a $21 check. Four checks 
of the same amount, and otherwise identi- 
cal, were passed among Manitowoc busi- 
ness houses on the same day. 

At Superior, Wis., in the extreme north- 
western part of the State, Yano Bros., 
jewelers, 1109 Tower Ave., accepted checks 
for $8 and $20 from a man giving his name 
as A. D. McCauley. The papers later were 
found to be worthless. This case has ex- 
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cited a great deal of interest owing to 
the fact that a man of this name in New 
York claims he has been the victim of mis- 
taken identity in check swindles. The real 
crook, who he thinks looks like him, may 
now be using his name also. 

The Wisconsin Bankers’ Association re- 
cently started a campaign of education 
among business men of the State to pre- 
vent the passage of worthless checks, and 
as rapidly as possible will equip every store 
and other place of business with signs say- 
ing that checks will not be accepted from 
strangers any more than they would be at 
the bank. Employes are cautioned to refer 
all strangers with checks to the head of 
the house, and the employer is warned to 
cash no check unless he is certain of the 
identification. 








GOVERNMENT SUPPLIES 





Bids Received and Contracts Awarded by 
Navy Department to Supply Various 
Articles 


WasuinecTon, D. C., Aug. 15.—The Crown 
Optical Co., Rochester, N. Y. has. been 
awarded the contract by the Bureau of 
Supplies & Accounts, Navy Department for 
furnishing the Washington, D. C. Naval 
Observatory with 2,000 night binoculars, 
3 x 50 at $60,000 and the Bausch & Lomb 
Optical Co., of Rochester, will furnish 2,- 
000 prismatic binoculars 6 x 30 and 1,900 
prismatic binoculars 10 x 50 at $213,000. 
Bids for these items were opened July 31. 





WaAsHINGTON, D. C., Aug. 15.—The Bureau 
of Supplies & Accounts, Navy Department 
is to open proposals Aug. 20, for furnishing 
the Navy with 1,000 telescopes, for 3-inch 
gun sights, bidders to state name. of 
manufacturer, date when deliveries may 
be expected to begin, the entire delivery 
to be completed within 16 months after the 
date of the order. Prices are to be based 
on f.o.b. deliveries, although the Navy De- 
partment reserves the right to request the 
bidder to make delivery at stated navy 
yards, the additional cost of transportation 
to be allowed the bidder over and above 
his contract price. | 

The Bureau of Supplies & Accounts is 
also inviting proposals to be opened on 
Aug. 28 tor furnishing the Bureau of Ord- 
ance, Navy Department, with 2,000 one- 
eyepiece telescopes for 3-inch and 4-inch 
guns, and 2,000 two-eyepiece telescopes for 
the same sizes of guns, prices to be based 
on f.o.b. or a delivered basis, and 100 
telescopes of each item to be furnished not 
later than within six months after the 
award of the contract, and the remainder 
at the rate of 200 per month thereafter, un- 
til the contract shall have been completed. 








A. L. Goldberg, manager of the new 
Hochberg Jewelry & Music Store, Greens- 
burg, Pa., is on a visit to the east which 
will take in Baltimore, Philadelphia, New 
York and Providence. He is on a buying 
trip, looking. for holiday novelties. Upon 
his return he will spend ten days in At- 
lantic City. In the absence of Mr. Gold- 
berg the business is being managed by J. 
Hochberg. 
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SRP CAEN AR AS SELON ARR ARIE NER A SE TO 


NEW YORK PROVIDENCE CHICAGO 
Rowe \/i-1hel-t00m Stal = Union Trust Co. Bidg. 31 N. State St. 


HENIUS & C 


}Successors to Bruh! Bros. & Henius Co.|} 














Importers and Cutters of 


IAMONDS 


AMSTERDAM PARIS LONDON 


8 Tulpstraat 51, Rue de Chateaudun 123 Audrey House 
Ely Place 

















Speaking of 


Black Onyx 


don’t forget that it is one of the most important, most popular staples in the Trade. 


We mention this in passing, Mr. Jeweler, just as a reminder to help you always to asso- 
ciate the name—“H. Nordlinger’s Sons’”—with whatever you may require in Precious or 
Imitation Stones. Our fine stock anticipates your every requirement. 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane Providence, 63 Washington St. 
















































































“The Whitehouse 
Assembled Solitaire” 


Looks Like What It 
Was Intended For! 


“A LARGE SINGLE 


DIAMOND” 


Only Perfect White Mélée Used 
PATENTED NOVEMBER 14, 1916. 


WHITEHOUSE BROS. 


CINCINNATI, O. 
The Jewelry City 
U. S. A. 
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LETTERS TO THE EDITOR 





Suggests Uniform State Examinations for 
Watchmakers 


NorTHAMPTON, Mass, Aug. 15, 1917. 
Editor THE JEWELERS’ CIRCULAR, 


Having. read a great deal of late as to 
the ways and means of bringing the watch- 
making trade to a higher standard, I would 
like to offer a suggestion. One way oc- 
curred to me that might be worked out to 
good advantage. 

Let the American National Retail 
Jewelers’ Association draft up a set of 
examination questions and requirements 
and send them to each State society which 
could make arrangements to hold ex- 
aminations once a year or so for those 
wishing to take them. For those who 
pass these examinations, let some kind of 
a certificate be given them as proof of their 
ability. Once a watchmaker has his cer- 
tificate and should he chance to move to 
another State it would not mean that he 
would have to take an examination over 
again, as the certificate which he already 
had would hold good in all States. 


The watchmaker who could present one 
of these certificates with his application 
for a position would have something more 
definite and to the point than a dozen re- 
commendations would be. This, in time, 
would produce better workmen and more 
satisfaction all around. 

Respectfully, 
Exrrtis A. Roserts. 





The Jeweler’s Right to Sell Red Cross 
Buttons 


New York, Aug. 16, 1917. 
Editor THE JEWELERS’ CIRCULAR: 

There is a matter that it seems to me 
should be brought to your attention, if for 
no other reason than its interest to the 
trade from a manufacturer’s and retailer’s 
standpoint. It seems the American Na- 
tional Red Cross, acting on the pp. “Sec 4’ 
enclosed, has taken steps to prevent the 
manufacturers from making and the deal- 
ers from jobbing or retailing anything of 
a Red Cross nature in jewelry, pins, but- 
tons, etc. 

Under the present conditions, there has 
been a growing demand for Red Cross 
jewelry, especially buttons and pins. The 
demand comes largely from those who 
have entered the Red Cross work and 
friends who wish to give those entering 
that work a gift suited to the purpose. The 
Red Cross charge their members $1 for a 
pin that can be sold for less. This makes 
it a retail item of interest to the dealer. 
But, the Red Cross people say the law for- 
bids the retailer to sell such items. Em- 
blem goods have been a jewelry item. for 
years, and it does not seem that it was the 
intent of the Government to restrict the 
sale of such an item to certain channels. 

We were presenting, free, a Red Cross 
pin to any customer who identifies him- 
self as a member of the Red Cross. This, 
the Red Cross people also say, was con- 
trary to law. We took the matter up with 
jurists of reputation, whose opinion is con- 
sidered the highest in New York, who 
“do not think that the sale of these 
pins by a retailer, or even the giving 
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away to customers who identify them- 
selves as members of the Red Cross, 
would in any way violate either the 
language or the spirit of the law.” In 
their opinion, “the statute, so far as it 
affects the retailer’s acts, is intended 
to prevent the use of the Red Cross 
for business purposes.” “This,” in 
their opinion, “the retailer is not do- 
ing.” 

As the members of the jewelry trade 
are liberal donators to the Red Cross, 
don’t you think that the attempt at re- 
straint of trade in this matter is drawing 
the lines rather fine? Masons and other 
orders and societies are equally justified 
in seeking this end. 

Yours truly, 
W. Barrett SHAW. 





[Note: The attitude of the Red Cross to- 
ward the sale of emblems by jewelers as 


« 


reflected in the circular sent out July 6 
to all chapters by Albert W. Staub, direc- 
tor of the Atlantic Division, which reads: 


TO ALL CHAPTERS: 

My attention has been called to the large num- 
ber of business firms that are illegally using the 
name of the Red Cross in advertising sales on the 
percentage basis, and to jewelry stores and other 
stores that are selling Red Cross buttons and pins 
to the public. This is a direct violation of Section 
4 of the Charter and By-Laws of the American 
Red Cross. 

The responsibility for correcting these infringe- 
ments must be placed upon the local Chapters, and 
your co-operation within the jurisdiction of your 
Chapter is respectfully requested. 

For your information I am enclosing a reprint of 
the Charter covering this point. I wish also to 
quote Mr. Wadsworth’s letter of April 17, 1917, 
sent to all Chapters, as follows: ‘‘No offers should 
be accepted contemplating a division of profits be- 
tween the promoters and the Red Cross. This 
rule applies to the manufacture and sale of mer- 
chandise or articles of any kind as well as to 
entertainments.” 

If any difficulty is experienced in checking these 
violations of the law this office should be advised, 
whereupon the cases will be reported to the Depart- 
ment of Justice. 

Very truly yours, 
(Signed) ALtgert W. Straus, 
Director, Atlantic Division. 


Section 4 of the character and by-laws as 
referred to is apparently the one that is 
considered by the attorneys for the writer 
of the above letter. Editor, THE JEWELERS’ 
CIRCULAR. | 


FLATWARE FOR THE GOV’T. 











Bids to Supply Silver Platedware to the 
Navy Department 

WasHINGTON, Aug. 17.—The following 
proposals have been announced by the Pur- 
chasing Agent, Bureau of Supplies & Ac- 
counts, Navy Department, in connection 
with the proposals for silver-plated ware 
for flag officers, captains’ wardroom, junior 
officers (also flat ware, opened on the same 
date, July 31): 

Adam L. Gimbel, Philadelphia, $4,553.34 ; 
International Silver Co., Meriden, Conn., 
$3,182; Reed & Barton Corporation, Taun- 
son, Mass., $8,212.95, and R. Wallace & 
Sons Mfg. Co., Wallingford, Conn., $205.33, 
all the foregoing on silver ware. 

The awards on the flat ware included: 
International Silver Co., $72.84; Albert 
Pick & Co., Chicago, $1,862.22; Reed & 
Barton Corporation, $119; R. Wallace & 
Sons Mfg. Co., $1,485.90. 
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“RED CROSS MELTING POT” 





Washington, D.C., Jewelry House Accumulat- 
ing Strange Store of Precious Metal to 
Be Melted Down and Converted 
into Cash 


WASHINGTON, D. C., Aug. 16.—Washing- 
ton’s Red Cross melting pot, which is be- 
ing operated by the jewelry firm of Galt 
& Bro., is fast accumulating a store of 
precious metal, which is soon to be sent 
to the smelter and, after treatment to 
separate the various metals, ‘will be con- 
verted into money which will be turned 
over to the Red Cross for use in its relief 
work. 


A large number of contributions have 
been made to the melting pot, among them 
several from the store and its employes. 
Through Manager H. C. Burgheimer, the 
store made a donation of an accumulation 
of obsolete pieces of silver and other pre- 
cious metals that have been exchanged for 
patrons of the firm in the course of several 
months. This material is usually sent to 
the smelter and is regarded as an asset, but 
in this case the store believed that its 
presentation to the Red Cross would be 
appreciated and that the good the gift 
would do abroad would more than offset 
the loss to the firm from the reclaimed 
metal, 

George A. Green, an employe of the 
store, made a donation of several pounds 
of lead and tin foil, while another employe, 
J. J. Freller, jr.. gave a number of old 
spoons and forks. 

A number of oddities have been pre- 
sented from one source or another, among 
them a lucky penny, which was included ina 
miscellaneous assortment of gold and silver 
articles presented by an anonymous donor. 
Another contribution was that of a silver- 
plated vanity case, which came with a 
number of pieces from broken forks and 
other odds and ends. 

All these articles, of all metals, 
dumped into the melting pot. In it at 
the present time are articles of gold, 
silver, tin, lead, copper, brass, etc. Galt 
& Bro. are taking charge of all con- 
tributions and in the course of time the 
collection will be sent to the smelter to 
be melted up. The proceeds will be turned 
over to the Red Cross in the shape of a 
check representing the value of the offer- 
ings, no deductions being made for any 
commission or work performed. 

As the melting pot is becoming known 
to the public, contributions pour into the 
store in an ever-increasing stream, and the 
result of the first melting, it is said, will 
be a substantial cheek. 
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Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 

Selling Price, 

Date. London. .999 Basis. 
pe | La peer T 4214 86% 
Pt A BS tine 6469.46 4e 42 4s 89% 
Ree 26 eS 44 89% 
Rit 30: sc anndesvanthewet 44 89% 
BS BB havi ciwesd tutes 44 893%4 
Be DD ivivcccntevacweedet 44 90% 
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wig Nissen & Co. SiCGEER, 182 Broadway 
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WE DEAL IN REAL PEARLS ONLY 
We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 
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Charles T. Dougherty Co., Inc. “=... 


Successors to ugnerty Co. 2638 
MANUFACTURING JEWELERS 


291-293 Seventh Ave., New York 


Oriental Pearl Necklaces in Various Sizes 
Seed Pearl and Platinum Jewelry of every description. Special Order Work 
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Designing, Special Order Work and Repairing Solicited. 























on! 


AN ich Ss tt 


Stew wee 


1? Mae SO es: By 


eee Kt 


ah. 20 PSC 2 


a 











al iia 03) ate big oudic 








ae 


rer are 


Ne ge | ae eee, Ce an es 
pee ono Wen aid 





iN 5 eer SERS eat 





August 22, 1917. 








Final Convention Arrangements Completed 





Committees Appointed and Details Perfected for Entertaining Jewelers and 
Their Wives at Annual Meeting of the A. N. R. J. A. in St. Louis 
Aug. 27 to 31. 

















Sr. Louis, Mo., Aug. 20.—Everything 
‘s in complete readiness for the annual con- 
vention of the American National Retail 
Jewelers’ Association, to be held here next 
week. All the details have been looked 
after with admirable thoroughness by the 
joint committee of retailers and jobbers. 
The finishing touches were given to the ar- 
rangements at a meeting last week at the 
Mercantile Club. 

Upward of 100 St. Louis jewelers will 
meet the delegates with the glad hand of 
genuine southern hospitality. Herman 
Mauch, chairman of the joint committee, 
has named the following glad hand com- 
mittee and may add a few more to the list 
before the convention meets: 

Morris Eisenstadt, 
Armstrong, S. J. Arnold, Harry Bante, Leo 





HERMAN MAUCH, CHAIRMAN JOINT COM- 
MITTEE TO ENTERTAIN VISITING JEWELERS. 


Bauman, S. H. Bauman, W. E. Barker, 
Milton Birnbaum, A. L. Blankenmeister, 
Reinhold Blatt, Charles Bode, William 
Brehm, A. R. Brooks, James J. Burke, L. 
H. Christensen, J. Herbert Crompton, H. 
F. Doty, A. F. Eisenbeiss, J. Reed Elliott, 
O. E. Engelland, Charles S. Erber, H. Z. 
Fleischmann, Norman L. Florsheim, Albert 
Frech, Edward Freimuth, J. M. Friede, A. 
C. Fritz, George G. Gambrill, L. L. Gerber, 
Joseph L. Gutfreund, Martin Hacker, L. K. 
Harris, Irvin Hilb, Marvin Hoffman, Harry 
Hodtman, Albert H. Hoppman, F. W. Hoyt, 
Keith Hubbell, R. E. Huetgen, William 
Huth, J. A. Jacobs, H. W. Kellersman, W. 
F. Kemper, R. Kemper, S. Kober, R. F. 
Kroeger, William Kroeger, Edward Lang, 
H. Levinson, S. L. Lowenstein, E. F. Ma- 
ritz, James A. Maritz, Lloyd P. Ma- 
ritz, A. H. Mark, H. W. Mark, Au- 
gustus Maschmeyer, Edwin Massa, Ed. 
F. McKee, J. J. McKenna, H. A. Mc- 
Cleery, Ed. H. Meier, George F. Merry, 
O. Moehlmann, Oscar Molz, J: J. Mur- 
phy, Paul Nacke, George Oberting, Law- 
rence Oberting, Paul E. Pautler, O. J. 
Pfeffer, D. P. Richards, W. C. Riechmann, 
Brainard Ryan, L. G. Sartor, John P. 


chairman; M. M. 


Schaffer, Herman H. Schaumberg, Joseph 
Schermann, J. G. W. Schoenthaler, E. A. 
Schoenle, H. J. Schuerman, A. Schwarts- 
man, W. M. Scott, S. G. Smiley, Fred H. 
Smith, Jul. Steideman, F. L. Steiner, C. C. 
Stone, Carl E. Teschner, J. K. Venable, W. 
Weidlich, C. Welzmiller and Clement 
Young. 

The Missouri State Association will meet 
Monday. Because of the national conven- 
tion to follow the State association will not 
attempt anything in the way of an ambi- 
tious program. President Schmidt and 
Secretary Pfeffle will make their reports, 
and routine business will be transacted and 
officers elected and the place for next year’s 
convention selected, and the State delegates 
will then adjourn to reappear next day as 
delegates to the national convention. 

For the entertainment of the State dele- 
gates there is to be a “stag” Monday night, 
the arrangements for which are in the 
hands of Louis M. Ebeling. 

The big convention will open Tuesday 
forenoon. All the business sessions will be 
held on the second floor of the Planters. 
The exhibits will be on the second, third 
and fourth floors. 7 

Tuesday afternoon the visiting ladies will 
be escorted through the shopping district 
by St. Louis ladies. The arrangements are 
in the hands of Samuel Heffernan. 
Wednesday afternoon there will be an auto- 
mobile trip for the ladies, with a luncheon 
at' the Bevo Mill. Burchard O. Hess has 
charge of the arrangements. Wednesday 
night there will be a moonlight excursion 
on the Mississippi, with Herman Mauch 
piloting. Thursday afternoon there will be 
a trolley trip, conducted by Clarence King, 
and Thursday night there will be a ball, 
banquet and cabaret at the Liederkranz 
Club, which will be turned over entirely 
to the jewelers. F. W. Drosten, president 
of the Retail Jewelers’ Association of St. 
Louis, will have charge of these arrange- 
ments. 

The general reception committee for the 
convention is composed of Otto Kortkamp, 
E. H. Kortkamp Jewelry Co., chairman; 
Cornelius O’Brien, Hess & Culbertson 
Jewelry Co.; John J. Hagen, F. W. Drosten 
Jewelry Co.; G. W. Neuhaus, Heffern- 
Neuhoff Jewelry Co.; Perry Hutchinson, 
Walsh-Whelan-Aehle-Hutchinson . Jewelry 
Co.; O. W. Kay, Bolland Jewelry Co.; J. C. 
Estes, Mermod, Jaccard & King Jewelry 
Co.; L. W. Braun, Ruby Jewelry & Loan 
Co.; Gus Loeffel, William Loeffel & Sons; 
David Engelmann, Stumpf Jewelry Co. 

The style show committee is composed of 
F. W. Drosten, George J. Hess and Her- 
man Mauch. These three, with Louis 
Ebeling, constitute the finance committee. 

In addition to the badges of the national 
association there will be a St. Louis badge. 
The design will be Saint Louis on horse- 
back, atid there will be space at the top 
for the name of the wearer. 
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NEW INSTRUCTOR CHOSEN 





Ohio Mechanics’ Institute Secures Services of 

Prof. James M. Jennings to Take Class 

in Jewelry Designing and 
Manufacturing 

CincinnaTl, O., Aug. 18.—With the as- 
surance that James M. Jennings of Provi- 
dence, R. I., will become the new profes- 
sor in the jewelry designing and manufac- 
turing at the Ohio Mechanics’ Institute, di- 
rectors at the institute are preparing for 
an enlargement of the course during the 
coming Winter. The name of Prof. Jens 
nings was suggested by President Rose of 
the School of Design at Providence as a 
fitting successor to Prof. T. H. Pond, who 
left to take up work in Baltimore. 

Speaking of. the new developments 
planned for the course this Fall, Prof. 
Shearer declared he wanted to develop 
night classes along the same lines of 
jewelry designing and manufacturing as 
have been in vogue during the day courses. 
“We want to develop the workers now em- 
ployed in the jewelry shops of the city to 
a higher and more efficient plane and be- 
lieve we can do it through the establish- 
ment of night classes. 

“Requests for the night course were 
made by several large manufacturers and 
we are going to try in the course this year 
to not only teach the amateur workers but 
to aid the jewelry trade and to place our 
students in close touch with jewelry manu- 
facturing outside of the course to be held 
at the school. The day courses will be 
continued for those who go at it from the 
standpoint of an amteur. 

“We are planning to go after the public 
schools and co-operate with the classes 
who go after designing and desire to de- 
velope trade. The institute also plans to 
dive more strongly in the developement of 
teachers for the jewelry classes. 

“The local points that most need atten- 
tion will be given first consideration. We 
are feeling our way as we go and with the 
realization that the time has come when a 
young man going out into the world must 
have a technical training, we are endeavor- 
ing to aid them to succeed in the jewelry 
industry much quicker than was possible 
without a preliminary training under 
specialized teachers.” 

The Institute was made the recipient of 
two gifts from Prof. Pond before he left, 
one being a New England lantern 150 
years old and the other being a pair of 
Spanish stirrup boots whose age is un- 
known. The presents have been placed in 
the museum room of the institute. 








Gold Bars Withdrawn and 
Exchanged at New York 
Week ended Aug. 18, 1917. . § 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin... .$2,014,475.08 
Gold bars paid depositors........++.. 203,745.05 


Jewelers’ 





TOGA ccccoccccvestecaqenneeunes $2,218,220.13 


Of this the gold bars exchanged for gold coin 
are reported as follows: 





hie, 8S $e 606 2cssttsdne eee $164,839.81 
Bey 146 cbc ciéivevarievcvesatenaen 905,101.93 
pe Preere eres eee er ree 622,532.00 
BE. BG kccuvvscetioucwesvetgaaddeak 188,849.90 
ee BF 6 cacéivédsvtidesdanéataw 87,020.98 
AMT. od ccc ce ccceceeveesseeeser 46,130.46 

SO i. oversee cthbevevtndnesens $2,014,475.08 
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Important 


Never have bar pins been more important to 
your stock than now. Conditions are such that 
most any bar pin sells. But the merchant 
with an eye to the future never takes advan- 
tage of a condition that allows him to give his 
customers merchandise not quite up to the 
standard. Some time or other it will react as 
a boomerang. 


Merchandise 


The jeweler who sells Wheeler bar pins is 
building a bigger and better business right now 
and for the future as well. Wheeler bar pins 
please. They attract. They satisfy. They 
bring the customer back for other merchandise. 
They advertise you. Yet they cost no more 
than for the other kind. Take no chances. Get 
acquainted ! 


Correspondence invited. 


HAYDEN W. WHEELER & CO., Inc. 


Manufacturers—Importers 


2 Maiden Lane 


WW 


New York 


Factory : Brooklyn 











Jet! Jet! Jef! 


FASHION DEMANDS JET 


Your stock is not complete 
without a line of 


REAL WHITBY JET 


Rich in Quality 
Inexpensive in Price 


Necklaces, Bracelets, Long Chains, Crosses, 
Earrings, Pendants, fat Pins 


Write at once for a memo selection 


BORRELLI & VITELL 


Coral Manufacturing Co. 


401 Broadway New York 
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EPIDEMIC OF ROBBERIES 





Many Providence Jewelry Concerns Suffer 
Heavily Through Depredations of 
Thieves Believed to Belong 
to One Band 


Provence, R. I. Aug. 18—Much un- 
easiness has been caused among the manu- 
facturing jewelers of this city during the 
fast fortnight or so by the activities of a 
hand of clever thieves who have committed 
a number of robberies totaling several thou- 
sands of dollars. At least half a dozen con- 
cerns have been victimized and according 
to their reported loss made to the police 
the total is heavy. 

This is the first time in more than a 
dozen years that there has been any such 
series of robberies in the manufacturing 
jewelry district. The previous occasion 
when the district was aroused and special 
policemen in citizens’ dress assigned to the 
section, the activities of the robbers were 
directed against the safes in the jewelry 
establishments, more than half a dozen con- 
cerns being robbed. 

The present operations have already cost 
nearly a dozen manufacturing jewelers in 
this city the loss of many sample trays and 
have been the cause of an investigation by 
the local police and private detectives for 
the past fortnight. These thefts have been 
kept secret pending investigations. It has 
been learned that in spite of the rich hauls 
made not a member of the local branch of 
the Jewelers’ Protective Association has 
been robbed. Among the firms that have 
been robbed and who have reported their 
losses to the police are the following: H. 
Lederer & Bro., Inc., 150 Chestnut St., 
samples valued at $500; A. A. Greene Co., 
94 Point St., samples valued at $2,100; Jef- 
fries Co., 12 Beverly St. samples valued 
at $250; Universal Optical Co., 84 Clifford 
St., coil of gold wire, valued at $500; Fow- 
ler Bros., 183 Eddy St., samples valued at 
$200, recovered; Sacs-Krohne Co., 234 
Chestnut St., samples valued at $500; A. H. 
Schreiber & Co., Inc., 40 Clifford St., sam- 
ples valued at $1,500. 


In several instances the thefts have been 
almost identical as to the manner in which 
they were accomplished. Sample cases filled 
with jewelry products, and in several in- 
stances trays of jewelry, mostly samples, 
have been stolen almost under the eyes of 
clerks in the offices of the shops or from 
hallways. In other instances the thefts are 
said to have been perpetrated on jewelry 
salesmen who had left their sample cases 
in corridors of large establishments while 
visiting in the offices of the jewelry com- 
panies. The thefts range in value from 
$100 to more than $2,000. Several thefts 
have been the cause of private investiga- 
tion by detectives employed by jewelers’ as- 
sociations. 

In nearly every instance the thefts have 
been kept secret by the police and in fact 
only a partial list of the concerns robbed 
has yet been made public, it is stated. In 
one case a member of one of the firms 
robbed stated that he had no idea that the 
matter would be kept secret and that he 
was desirous of having the utmost public- 
ity as he believed that it would assist in 
the detection of the thieves. 


“If the thefts had been given publicity, 
it is my opinion,” he said, “that the recov- 
ery of the goods would have been more 
likely to have been successful because those 
in the habit of buying jewelry would have 
been placed on their guard. “Fences” that 
make a practice of receiving stolen goods 
would not be affected, of course, but honest 
purchasers, who may now be afraid to come 
forward if they have bought any of the 
stolen goods, would have been warned.” 

The thefts include samples from shops on 
Chestnut, Friendship, Clifford, Calender, 
Eddy and Point Sts. The similarity of the 
thefts leads to the belief that one or more 
organized gangs are at work in this city, 
where the large number of manufacturing 
jewelry establishments offers alluring in- 
ducements through wide opportunities. The 
manufacturers are on their guard, however- 
they say, and many seem to think that the 
thefts will be discontinued for the present 
at least. 

The first theft reported was from the 
establishment of H. Lederer & Bro., Inc., 
in the Doran building, 150 Chestnut St.. 
where three trays from a salesman’s sample 
trunk, containing jewelry valued at upwards 
of $500, were taken, supposedly on July 14. 
Public report of the theft was not made 
until the firm advertised in the daily news- 
papers that a reward of $100 would be paid 
for the apprehension of the thieves. 

The trunk containing the trays was left 
in the firm’s offices. Entrance to the build- 
ing was gained by false keys and only the 
trays containing the more valuable goods 
were removed irom the trunk. The loss 
was not discovered until the following day. 
Notwithstanding the reward offered no 
trace of the missing goods has yet been ob- 
tained. 

Almost identical in its details was the 
robbery at the plant of the A. A. Greene 
Co., 94 Point St., between Aug. 9 and Aug. 
11, when goods valued at about $2,100 were 
taken. As in the Lederer robbery, the 
goods were in the trays of a salesman’s 
trunk and only the most valuable were se- 
lected. The stolen property was described 
to Chief Inspector William F. O’Neil as 
follows: 


Chains—135 Waldemar watch chains, fancy 
links, gold plated, AAG Co stamped on 
CE ‘wn Jha dbbbennd coe eeencenbseuuns $250.00 
Dickens chains, with bar in center, gold 
plated, stamped AAG Co on swivels, 
OD . B oen-0 60064605 vienenetienen 98.00 
41 neck chains, made of small curved 
links, stamped AAG Co on spring rings 36.00 
6 bead neck chains, gold plated, Roman 
and bright finish, different sizes and 
GOMME co ccveccccecesscsesescccoseees 7.50 
169 gold plated fob chains, some wire 
mesh, some strands of chains, some 
chased, some die pattern, some with 
buckles attached, all stamped AAG Co 
OG SWIVEL cccccccccccssoorceseeeoses 422.50 
Buckles—48 gents’ gold filled buckles, en- 
gine turned and engraved, different 
designs on every buckle,.........+.-- 
36 sterling silver gents’ belt buckles, all 
different designs, engraved and engine 
turned, stamped AAG Co..........+.- 32.40 
12 gold plated gents’ belt buckles, 
stamped R & L Co, six silver and six 
gold finished ......eeeeeeeeeereeeees 8.00 
Bracelets-—370 gold plated bracelets, marked 
on inside AAG Co, 1/10”, sizes vary 
from %” to 3%” in thickness and wrist 
sizes vary from 5” to 7%” all samples, 
every one a different design; bracelets ; 
have a Roman and bright finish....... 647.50 
120 rolled edge, gold plated bracelets, 
marked R & L Co on inside, every one 


42.50 
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a different design, some Roman and 
some bright finish, sizes vary from 
1%” to %” in thickness and wrist size 
Seek. |” Ge Fas 06k sed cea 134.40 
Cuff Links—120 cuff links, no two alike and 
none mates, used as samples, all gold 
plated, all stamped AAG Co.......... 
Tie Clasps—i16 gold plated tie clasps, en- 
graved and engine turned, all different 
designs, and all stamped AAG Co..... 8.00 
Lapel Buttons—49 gold plated lapel buttons, 
engraved and engine turned all differ- 
ent designs and bearing names of dif- 
ferent fraternal organizations......... 
Knives—54 gold plated pocket knives, dif- 
ferent design on each side of knife, no 
two designs on any knife alike, engine 
turned and engraved................ 
Fob Attachments—6 safety fob  attach- 
ments, gold plated, different designs 
stempet AAG: GO. occ cccccaudacneue 3.00 
Slide Guards—252 gold slides for guard 
chains, slides are set with various 
kinds of stones, such as diamonds, 
rubies, garnets, pearls and turquoise... 189.00 
Lockets—108 gold plated, round and heart- 
shaped lockets, stamped AAG Co on 
RED seen 46.00 s00dektusnenee 122.10 - 


41.40 


25.00 


81.00 


A few days after the Greene robbery 
three empty jewelers’ trunk trays were 
found in the woods near Rum road, in the 
Smith Hill section. These were turned 
over to the police and identified as part of 
the missing trays from the A. A. Greene 
Co.’s trunk, but no trace of the missing 
contents has yet been found. 

The Sacs-Krohne Co., manufacturing 
jewelers, 234 Chestnut St., had three sample 
cases stolen from its office on July 21, and 
A. H. Schreiber & Co., Inc., had their fac- 
tory, 40 Clifford St., broken into on the 
night of Aug. 10 and jewelry valued at 
$1,500 taken from their sample cases. 

Between July 28 and July 30 the establish- 
ment of Jeffries Co., 12 Beverly St., was 
entered by means of false keys, and goods 
valued at $250 taken, and on July 31 gold 
wire, valued at $500, was taken from the 
establishment of the Universal Optical Co., 
84 Clifford St. 

Fowler Bros. on Tuesday last reported 
to the police the theft of a package contain- 
ing a lot of black jet jewelry, valued at 
$200, which had been left at the firm’s office 
but later was missing. The package con- 
tained 216 gold plate bar pins, 36 bar pins 
and 132 pairs of cuff links. That evening 
two boys, Louis Bruckener, 12 years old, 
and Frank Cosgrove, 5 years, found the 
package in Gould’s lane, about a quarter 
of a mile from the Fowler Bros. shop. The 
package had apparently been hurriedly dis- 
posed of as though the thieves had feared 
detection with it in their possession. 

One instance, it is said, that has been re- 
ported to the police, is that of a sample case 
of jewelry, belonging to a firm in another 
city and left in the hallway of a large 
manufacturing jewelry plant on Chestnut 
St., which was stolen within a few minutes 
after it was_ left there. It contained 
jewelry valued at more than $500. 

In still another instance that has been 
reported, a case of jewelry samples had 
been prepared for a salesman of a large 
firm of novelty jewelry manufacturers on 
lower Chestnut St. and deposited behind 
the counter in the outer office. Within five 
minutes of the time the clerk in the office 
stepped into the rear office and returned 
the case had disappeared. It contained 
jewelry valued at more than $300. 

In a large manufacturing jewelry estab- 
lishment in the very heart of the jewelry 
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Hall Clocks 


We offer for early delivery an 
unusually large assortment 


of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or | 
Westminster and Whittington 
Chimes on nine tubes 


. 
| 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
Exposition, 1916 
The Herschede Hall Clock Co. 


McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. ]. Hall & Son, 150 Post St., San Francisco, Cal. 
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Abalone Blister Pearl Jewelry 


A few of our latest designs in this beautiful jewelry, supplied in 10K 
gold and also in 14K if desired. The finest of pearls are used, in con- 
nection with 18K Green gold leaf trimming and Oriental Pearls. Prices 
on request. 

Our Silver Blister Pearl Jewelry and Abalone Pearl Shell Jewelry are 
‘also good, salable additions to any jeweler’s stock. Send for catalog. 





-THE BARBER JEWELRY MFG. CO., 36 Gold St., New York 
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Telephone, Worth 2687 


ORALS & 


AMEOS 
of Quality 





F. VITELLI & SON 
277 Broadway, New York 
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John Bascom Jobson 
Wanted for Abandonment 


$25.00 Reward 


Description, 30 years of age, 
black wavy hair, height 
about five feet 9 inches, 
weight 145 Ibs. eyes dark 
brown; build, slender; when 
last seen was clean shaven. 
Any information leading to 
the whereabouts or arrest 
of this man will receive a 
reward of $25.00. Address 
JNO. A. LYLERY, Chief of 
=— Police, Asheville, N. C. 











LOST OR MISLAID 


a small diamond paper containing 954 stones eight 
facets, weighing 5.23 carats. REWARD OF $50 to 
whom would give information or bring same back 
to SAM WIMPFHEIMER, 99 NASSAU ST., 
ROOM 514, NEW YORK. 











Trade-Marks of the Jewelry 
and Kindred Trades 


The Jewelers’ Circular Publishing Co., 11 John Street, New York. 
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section of the city several trays of sample 
jewelry, which had been used to show to a 
customer and left on the counter, were 
stolen when the clerk had stepped out of 
the room for a tew minutes. There are 
said to be at least half a dozen similar in- 
stances, and manufacturing jewelers in this 
city say that there are numerous other cases, 
some of which have not been reported to 
the police, but have been given to private 
detective agencies which are now conduct- 
ing on investigation. 











BANKRUPTCY PETITION FILED 





Creditors of M. Sabsevitz & Son, New York, 


Start Involuntary Proceedings 


An involuntary petition in bankruptcy 
was filed in the United States District 
Court, New York, last Friday against 
Meyer Sabsevitz and Ira Sabsevitz, indi- 
vidually and as co-partners, doing business 
under the style of M. Sabsevitz & Son, 
dealers in jewelry and precious stones, 149 
Canal St., Manhattan. The petitioning 
creditors are Charak & Rinder, with a 
claim for $300, Israel Bram for $100 and 
Kleinbard, Inc., for $300. 

The petition claims that while insolvent 
the. alleged bankrupts transferred property 
to certain creditors with the intent to pre- 
fer them. The assets, according to the pe- 
tition, amount to about $2,000. 

Meyer Sabsevitz, senior member of the 
firm, came to this country with his brother 
a number of years ago from Russia and 
for a time worked at the bench. In 1893 
with his brother Alexander they started in 
business on their own account at 27 Mar- 
ket St.. New York. This concern con- 
tinued doing a general jewelry jobbing 
business, until July 11, 1906 when it was 
dissolved. In September of the same year 
both brothers started in business again, 
which business was continued until Aug. 
10, 1908, at which time another dissolution 
took place. The business was thereafter 
continued by Meyer Sabsevitz at the old 
address. On March 1, 1914 he moved to 
71 Nassau St., and on October 1 of the 
same year he was joined by his sons, Wil- 
liam E. and Ira Sabsevitz. The new firm 
manufactured swivels, spring rings, etc., in 
platinum and gold filled under the style of 
the Newark Finding Co. After the with- 
drawal from the firm of William Sabsevitz, 
the Newark Finding Co. was discontinued 
and on July 1, 1916 Ira Sabsevitz became 
a partner with his father under the style of 
Meyer Sabsevitz & Son. About May 1 last 
the firm moved to its present address. 








Death of A. Attell 


San Francisco, Aug. 15.—A. Attell, a 

jeweler and optician of this city, passed 
away a few days ago at St. Francis Hos- 
pital from ptomaine poisoning. 
_ Mr. Attell was one of the first of San 
Francisco’s business men to open up in the 
Fillmore district after the big fire of 1906, 
and has been located there ever since. De- 
ceased was 32 years old and leaves a 
widow. 








It was reported last week that the 
Schorsch Jewelry Co., Abilene, Tex., had 


begun an auction sale of its stock. 


JEWELRY IN LATIN-AMERICA 


S. W. Rosenthal, Special Investigator of 
South American Jewelry Markets, 
Talks to Cincinnati Manu- 
facturers 





CincinNaTI, O., Aug. 15.—Manufacturing 
jewelers and big jobbers of Cincinnati were 
interested very much in an address given 
before them at the Cincinnati Chamber of 
Commerce yesterday (Tuesday) by S. W. 
Rosenthal, Special Agent of the Bureau of 
Foreign and Domestic Commerce, who is on 
his way to Latin American countries to 
make a special investigation of the jewelry 
and silverware markets. Members from 
local plating concerns joined with the 
jewelers in the special meeting which was 
held under the auspices of the Foreign 
Trade Association. 

“We have always considered that we have 
done wonderful things in this country, be- 
cause we have had a wonderful country— 
a country rich in resources in which to ac- 
complish it—but I was very much surprised 
when I first met the Latin American mer- 
chants and learned their opinion of the 
average American manufacturer and mer- 
chant,” Mr. Rosenthal said. “The opinion 
of the average American manufacturer and 
merchant regarding men in the same lines 
of business in Latin America is likewise 
surprising. As a matter of fact the busi- 
ness men from the climate South of us are 
as thoroughly capable and efficient as we of 
the United States.”’ 

“It is true before the war we stood third 
among the nations in foreign trade, Ger- 
many and England only exceeding, but in 
many cases we exported our raw mate- 
rials or half finished products, and German 
manufacturers put it through various pro- 
cesses and sent it back to us, leaving the 
profit on the other side. The war has 
brought a wonderful opportunity of which 
we have and are taking advantage. 

“My experience in the export field has 
been limited to the jewelry industry, and 
in fact my investigation in Latin America 
that I am about to undertake will be to 
develop solely markets for our jewelry and 
silverware. 

“The style of jewelry in demand is some- 
what different from ours. The climate and 
customs of the people are exceedingly dif- 
ferent, and what is considered in good taste 
in this country would hardly do for that 
country.” 

“England and France supplied these mar- 
kets years ago, but it seems the Germans 
decided they would enter these fields and 
it took them just thirty years to do it, I 
am told on good authority. They accom- 
plished this through sticking to it and be- 
fore the war Germany was finishing almost 
all the jewelry that was imported in the 
Latin American fields.” 

“At the present time the European coun- 
tries are nearly paralyzed on account of 
the war and Germany seems to have bet- 
ter use for her gold and silver which leaves 
the markets open to our manufacturers. 
Before the war we supplied South Ameri- 
can countries with less than 3% and now 
that the Government has taken hold we 
hope to awaken the people in that industry 
to go after the foreign markets. 

“Latin America imports in normal times 
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over $3,000,000 worth of jewelry and kin- 
dred lines. It is to get this trade for you 
men that the Government has selected a 
representative to go to Latin America and 
for that reason we desire your hearty and 
active co-operation in getting this valuable 
trade coming to this country.” 

President Arno H. Dorst and Manag- 
ing Secretary H. Serkowich of the Whole- 
sale Jewelers and Manufacturers Associa- 
tion were on the reception committee which 
waited on Mr. Rosenthal. 








SENT TO JAIL 





Three Young Men Committed to Prison 
After Pleading Guilty to Robbing Provi- 
dence Jewelry Establishment 


PROVIDENCE, R. I., Aug. 18.—Three young 
men were arraigned this morning in the 
Sixth District Court before Judge Rueckert, 
and upon their pleas of guilty were sent to 
the Providence County Jail for one year 
on a charge of stealing 60 gross of imita- 
tion precious stones, valued at $200 from 
the Uncas Mfg. Co., whose manufacturing 
jewelry establishment is on the second floor 
of the Manufacturers’ building. 

The theft occurred on Aug. 7 and is an- 
other of the series of robberies that is giv- 
ing the manufacturing jewelers consider- 
able concern. These are the first arrests 
made, although it is understood that the 
police have obtained clues that are expected 
to result in other arrests in a few days. 
The men sentenced were Robert Vituil, 
aged 19 vears; Anthony Cabral, 29 and 
James V. Terracci, 25, all of whom have 
been employed at various jewelry establish- 
ments in the city. 


DIAMONDS DISAPPEAR 











Mystery Surrounds Loss of Wallet Contain- 
ing $3,000 Worth of Gems at 
Los Angeles 


Los ANGELEs, Cal., Aug. 14—A diamond 
robbery involving some degree of mystery 
occurred here recently. The report has it 
that about $3,000 worth of stones were 
stolen from the safe of T. C, Narimore & 
Co., 601 Broadway Central building. 

The diamonds were in a wallet in the 
safe and were abstracted probably on Satur- 
day or Sunday. When Mr. Narimore closed 
the safe on Saturday he did not observe 
the contents very closely and consequently 
dces not know whether the gems were 
there at that time or not. When he opened 
the safe on Monday, however, they were 
gone, wallet and all. 

The safe had been unlocked during the 
day Saturday, and the robbery may have 
been committed while Mr. Narimore was 
temporarily out of the room, although 
Charles J. Kinnel, a watchmaker, was in 
an adjacent room in sight of the safe, but 
with his back toward it. Detectives are 
working on the case. 








The Goldstein Jewelry Co., now at 111 
S. Adams St., Peoria, Ill, is remodeling 
the building at that address, putting in a 
new front and a complete set of new fix- 
tures in the store. The owner, Harry M. 
Goldstein, has been in the jewelry busi- 
ness in Peoria for the last 20 years. 
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Price, $1.00 


The Jewelers’ Circular 
Publishing Company 
JI John Street New York 














Black Onyz, 
Coral and 
Mourning 
Jewelry 


ONYX BEADS—CAMEOS 


Memo. Orders Filled — Repairing done on Coral, Jet and Onyx 


DOUBRAVA & CO., 61 MaidenLane, N.Y, 
AMBER BEADS 

















AMBRECHT & CO. 


EXPERT 


Die Cutters for Fine Jewelry and Medals and 
Platinum Dies at Low Prices. Quick Service 
Tel. 1517 John 60 NASSAU STREET, N, Y, 


ARREAUD & GRISER 


45 John St., New York 
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EMS in Unique Cuttings 

















| Trade- M arks of the Jewelry and Kindred Trades 


The Jewelers’ Circular Pub. Co., 11 John St., New York 
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sT or Department and 


sdhechesindaecatac City Officials Illustrated in colors with Manikin in twe 
sectional overlapping models, containing 
fifteen separate plates. 














WE WILL PREPARE A book for every Optometrist. 
SPECIAL DESIGNS 
WITHOUT CHARGE Size 7 x 16%—Price $1.00 
FOR YOU 





The Optical Publishing Company 
No. 564 F. THE C. G. BRAXMAR CO. 11 John Strect - - - New York 
10-12 Maiden Lane, N. Y. City 























Cut Espositer, Varni Co. 


to LAPIDARIES 
SIZES. «45.49 John St. New York 
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Platinum Discovery in Alaska Excites Interest 








News as to Discovery of Precious White Metal by Prof. H. C. Parker, Made 
Public Months After Facts Had Been Brought to Attention of 
Secretary Redfield by The Jewelers’ Circular. 

















WasuHincTON, D. C., Aug. 16.—Scientists 
and jewelers are alike interested in the dis- 
patch just sent out by the Associated Press 
in reference to the discovery of platinum 
in Alaska by Dr. Herschel C. Parker of 
New York, which indicates vast quantities 
of platinum in some of the new gold fields 
of our most northern territory. The As- 
sociated Press dispatch reads as follows: 

“Discovery of platinum in Alaska by Dr. 
Herschel C. Parker of New York and 
others has aroused Government agencies to 
the greatest activity, in the hope of find- 
ing sufficient quantities of the precious 
metal to meet the war needs of the Allies. 

“Four Government experts have been as- 
signed to study the Alaskan situation and 
report if the discoveries may replenish the 
platinum supply cut off recently by the 
virtual cessation of activities in the Ural 
Mountain mines, the source of the world’s 
greatest supply. 

“Intensive operations would follow a fav- 
orable report. The true condition, it is 
declared, cannot be determined before next 
year, by which time the present supply will 
be very nearly exhausted. 

“War uses of platinum include the mak- 
ing of sulphuric acids and the completion 
of contact points of the ignition system 
of aeroplanes, automobiles, and telephone 
and telegraph instruments. Substitutes have 
been found for it in the making of sulphuric 
acids, but it is almost indispensable for 
other uses. 

“So acute is the world shortage that it 
has advanced from $45 to $105 an ounce 
since the beginning of the war.” 

There is very little in this new to the 
Department of Commerce, as Professor 
Parker’s discovery of platinum had been 
called to attention of Secretary Redfield 
several months ago by the editor of THE 
JEWELERS’ CIRCULAR, with the suggestion 
that the matter be looked into and co- 
operation given Professor Parker in his 
work of getting out some of the platinum 
if the government experts verified the dis- 
covery. Secretary Redfield then took this 
matter up with the Geological Survey and 
arranged to have their experts check up the 
discovery and also offered to assist Pro- 
fessor Parker and his associates in getting 
drills and other implements up to their 


field. 





The discovery of Professor Herschel C. 
Parker of extensive deposits of black sands 
containing platinum in connection with the 
gold fields which he had been exploring 
75 miles above Anchorage, Alaska, has been 
known to the executive committee of the 
Jewelers’ Vigilance Committee for several 
months. In fact, it was through a member 
of this committee, T. Edgar Willson, editor 
of THe JeEweLers’ CircuLar that the mat- 
ter was referred to the Department of 
Commerce and by it to the Geological Sur- 
vey for investigation. Members of the 
Vigilance Committee in their interviews 


with Secretary Redfield arranging for the 
conservation of platinum by the jewelry 
trade had offered to co-operate with the 
secretary of the treasury in regard to 
getting information about new sources of 
supply, and shortly afterwards members 
of a gold mining syndicate, with which Pro- 
fessor Parker is associated, brought the 
matter of the platinum in these fields to 
Mr. Willson’s attention. An investigation 
by him revealed that by co-operation with 
the government the mining of platinum 
might begin at an early date, otherwise 
nothing could be done for a year or more. 

Professor Parker and Mr. Willson held 
a conference just before the professor left 
for Alaska, at which the situation was 
gone over, and the assays of platinum sands 
investigated. Owing to war conditions, and 
the fact that the government controlled 
most of the transportation in Alaska, it 
was almost impossible to do anything in 
the way of getting dredges or drills up to 
the fields without government co-operation. 

Mr. Willson laid the facts before Secre- 
tary Redfield with the result that the latter 
interested the Geological Survey and agreed 
to co-operate in getting drills, etc., for the 
fields for the purpose of getting the plati- 
num out at an early date, if the facts in re- 
iation to the platinum discovery were 
verified. This has apparently been done. 


The New York Times in commenting 
upon this new platinum field published the 
following article Saturday: 


The development of the platinum deposits dis- 
covered in Alaska by Dr. Herschel C. Parker, 
of which announcement was made in Washington 
on Thursday, has been undertaken by three groups 
of bankers and business men. It was learned 
in the financial district yesterday that when Dr. 
Parker reported privately to a few friends last 
Summer the result of his explorations enough 
funds were subscribed at once to enable him to 
extend his work and steps were taken to put the 
undertaking on a _ profitable commercial basis. 

Malcolm S. Mackay, of the banking firm of 
Mackay & Co., 14 Wall St., is head of one syn- 
dicate which has taken up the work. Another 
consists of a group of moneyed men represented 
by John J. McKelvey, of 43 Cedar St., and the 
third includes Theodore H. Price, the cotton man; 
Maxwell Stevenson, George A. Frisbie, and C. T. 
Revere, together with several private bankers, 
whose names were not made public yesterday. 

The Mackay syndicate, it was learned, has se- 
cured claims extending for ten miles along each 
side of the Kahiltua River, which were part of 
the fifty mining claims taken out by Dr. Parker. 
It is in the sands of this glacial river that the 
platinum was found. The other groups also have 
interests along the river banks. 

Dr. Parker and Mr. Mackay are in Alas'~ 
where it is expected they will be joined shortly 
by the four Government experts assigned by the 
United States Geological Survey to the work. 
The financing of the preliminary operations will 
be met from private subscriptions, and it is not 
expected that any corporation will be formed until 
the ground is proved. 

Dr. Parker went to Alaska two years ago, pri- 
marily to prospect for new goldfields. When he 
returned to New York in February, it was learned 
yesterday, he brought samples of sand and earth 
from the river bed, which were analyzed by 
Ricketts & Co., 80 Maiden Lane. The report 
showed gold, running in value from $1 to $7 per 
ton, but, more than this, the assay uncovered 
platinum in black sands which the discoverer had 
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considered of little importance, Dr. Parker, it 
is said, believed that the deposits could be worked 
profitably for gold alone, for the reason that the 
new Government railroad in process of construc- 
tion from Seward to Fairbanks would run within 
five miles of the fields, enabling quick development 
by early delivery of dredges and other parapher- 
nalia for placer mining. 

The assayer, it is learned, informed Mr. Mackay 
and his associates that the platinum values were 
so high that he was reluctant to make a report 
without getting more of the sand to examine. So 
word was sent to Dr. Parker’s assistants in Alaska 
to send more samples, which are expected to ar- 
rive in a few days. -While no official report was 
made on the platinum assay, it was said yesterday 
to have shown a value of about $16 to the ton of 
earth. In the Ural Mountains of Russia the 
platinum content of the ore runs between 25 
cents and 50 cents per ton. 

According to Dr. Parker’s report, the sand de- 
posits of the Kahiltua River have come from 
mountains far to the north. The rock of these 
mountains has been crushed and ground to frag- 
ments by the ice of past ages and carried dow: 
by the glacier. Dr. Parker went back to Alaska 
last Spring, with the intention of surveying the 
deposits, but reports received recently said that 
exceptionally high water in the river had held 
back the work. 

The Government was appealed to in order to 
hasten exploring work and to insure the speedy 
forwarding of supplies in case the deposits prove 
that the war needs of platinum could be filled in 
the new field. Once dredges are put in position, 
Dr. Parker’s report showed, the platinum sands 
can be handled cheaply, and the railroad assures 
adequate supplies for a large development. 








The Jeweler Won His Bet 


EWELRY salesmen of the Attleboros 

are telling a good one at the expense 

of a western salesman for the Standard 
Button Co. 

Five men were riding westward on a 
fast train. After trade talk had slumped 
and politics had been worn bare, they 
turned to a discussion of John L. Horgan 
and his marvellous memory for names and 
faces. 

“When I put up at the Hotel Sinton in 
Cincinnati five years ago,” said one of the 
party, a New England jeweler, “Horgan 
was room clerk there, and a fellow was 
telling me e 

“What someone was telling you doesn’t 
cut any ice,” broke in a second member of 
the group. 

i a. 

“Wait a minute,” interrupted the skeptic. 
“You say you stopped at the Sinton five 
years ago?” 

“Yes.” 

“For how long?” 

“Over night.” 

“Well, I'll bet you $25 that when we walk 
into the Statler at Cleveland tonight Horgan 
won't recognize you.” 

“Taken.” 

As the men came into the lobby of the 
hotel a few hours later, Assistant Manager 
Horgan was standing near the room clerk’s 
desk. The jeweler walked toward him. 
With a quick smile Horgan stepped for- 
ward and held out his hand. 

“How do you do, Mr.,” he said (mention- 
ing the salesman’s name). “Glad to see 
you again.” 

Needless to say the Attleboro man col- 
lected his money. 











The corporation known as the Graham 
Jewelry Co., Inc., Oakland, Cal., will be 
dissolved and the business taken over by 
Marcus Rice. 
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presides its rave attractiven ess, the COLONY patte cn ts 
in strict accord with Oueen Anne and E£. arly Georgian 
peciod fucnituce. and is sure to prove most d, esicable lo those 


whose dining room ts fun ished in this pacticulac peciod. 
“The Silver that Sells” 


ROGERS, LUNT & BOWLEN CO. 
GREENFIELD, MASS. 
NEW YORK =: CHICAGO - SAN FRANCISCO 
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Silver Goes to New High Records 





Price of White Metal Soars in Bullion Market, Jumping Suddenly to 8634 
Cents Wednesday and Opened This Week at 8734 Cents. 














On the most spectacular price movement 
that has taken place in the New York mar- 
ket in 25 years the New York quotation for 
commercial bar silver advanced 3 cents an 
ounce Wednesday to 8634 cents. This up- 
turn followed a similar advance in London, 
where a price of 44 pence an ounce was 
established. Monday the price reached 87% 
cents, the selling price to jewelers being 

Silver at its current quotation 
is selling at the highest level since the boom 


period of the early 90's. ; 
According to the New York Tribune, the 


head of one of the large bullion houses in. 


Wall Street attributed the sudden spurt in 
the metal price, which he characterized as 
one of the most violent that he had ever 
seen, to the scarcity of silver for imme- 
diate delivery. Demand from the United 
States government for coinage purposes, 
from London and other parts of the world, 
combined with a no great increase in pro- 
duction, has, according to this authority, 
stripped the market clean of spot silver. 


BIG DEMAND FOR COINAGE, 


Before the outbreak of the war bar sil- 
ver was worth around 47 cents an ounce. 
The current price, therefore, represents an 
increase of about 40 cents. Europe has 
bought silver in umprecedentedly large 
amounts for coinage purposes since the be- 
ginning of the war, and the demand here 
at home for silver coinage is said to be pro- 
ceeding at a rate of from five to eight times 
more than normal at American mints. 
France and England are using about 20 
times their normal quota of the metal. 

Local bullion dealers said they were un- 
able to say definitely whether the current 
upturn in silver has any connection with 
the peace proposals of the Vatican. The 
opinion was expressed in some circles that 
much higher quotations might be expected, 
and predictions have been made that silver 
will sell at $1 an ounce before the boom 
is Over. 

The price of silver yesterday, Monday, 
was 44%4 in London, while the price at 
which it was sold to jewelers in New York 
reached 9034. 

The Wall Street Journal published the 
following on the subject of the silver mar- 
ket last week: 

“Boston—A silent, but none the less ef- 
fective fight for control of the world’s sil- 
ver market has been carried on for the past 
two months, with a new angle now carry- 
ing the price of this metal to a higher level 
than was reached during the buoyant days 
of July. 

“Loath to lose its grip as the dominant 
factor in the world’s silver mart, London 
has once more started to replace itself in 
the position which New York gave evi- 
dence of grasping and from now on the 
battle will be severely fought, with freight 
rates, war risk insurance and other simi- 
lar items playing important roles. 

“An unprecedented demand now exists 
for silver *from all over the world due to 


coinage requirements. The United States 
Government has been putting more silver 
into coins during the past months and has 
been buying more for this purpose than in 
any similar period previously in its history. 
The French and British governments have 
been buying heavily of silver to provide 
their fighting troops with currency for three 
years; Russia and Italy have also been buy- 
ing, but more sparingly. 

“In the face of this gigantic demand for 
the metal, production has fallen materially, 
due to various causes, one principal reason 
being the continued curtailment of mining 
operations in Mexico, which, up to three 
years ago, was an all-important factor in 
the yield of this product. 

“As in copper, London made the price of 
silver for years. Since July, 1914, the cop- 
per market has been made in New York, 
which controls production. High rates pre- 
vailing in Atlantic shipments caused ship- 
pers of silver to seek another and less ex- 
pensive outlet for their product, with the 
result that it was sent direct through Pacific 
coast ports to the far east. Not only were 
charges less, but substantial premiums were 
obtained at Vancouver over the New York 
quotations, which were beginning to domin- 
ate the situation. England suddenly for- 
bade the further importation of silver into 
India, unless routed through London, which 
had the desired effect of stopping the large 
quantities of this metal going west from this 
country rather than eastward via London. 
Temporarily, prices slumped, but with a 
renewal of big demand and accompanying 
buying this week the market has rallied 
sufficiently to put silver prices again to the 
fore among the active metals and enable 
producers to ship and market their wares 
in London. Demand can care for every 
ounce produced and the mines of Cobalt, 
Canada, as well as those American proper- 
ties which carry silver as a by-product now 
have a good inquiry for all they can ship. 
The continued strike among copper pro- 
ducers will have its effect on the country’s 
silver yield for such properties as Anacon- 
da, Butte & Superior, Inspiration, Miami, 
Old Dominion and others which have been 
shut up for over a month, contribute quite 
liberally to the silver wealth of the United 
States.” 





Silver Prices Cause New Mint Regulations. 


WASHINGTON, Aug. 15.—Because of 
the extreme rise in the price of silver, 
Director of the Mint Baker has au- 
thorized the mints in New Orleans and 
Carson City, Nev., and the Assay Offices 
at New York city, Salt Lake City, Seattle, 
Helena, Boise City, Idaho, and Deadwood, 
S. D., to purchase gold bullion hereafter 
on a basis of fineness disregarding the pre- 
vious regulations under which bullion was 
purchased on the basis of the value of its 
silver content. 

Bullion containing not less than one part 
of gold and not more than 800 parts base 
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metals in a total of 1,000 parts may be 
purchased under the new regulation. Here- 
tofore only bullion containing at least ten 
times in gold the value of the silver con- 
tent has been purchased. 

The rise in the price of silver from 51 
cents an ounce to 8/ cents, since the war 
started, has resulted in the rejection of a 
considerable quantity of ore containing 
gold because the value of the gold was 
not ten times as great as the value of: the 
silver at its high market price. This situa- 
tion will be corrected, and the low grade 
bullion will be purchased under the new 
regulations. The old regulation had been 
in effect more than 44 years. | 





AN INTERESTING SUIT 

Watch Manufacturer Wins in Action to Re- 

cover Sign from Dealer : 
Frederick G. Graen, president of the D. 
Gruen Sons Co., watch manufacturer ef 
Cincinnati, writes Printers’ Ink in refer- 
ence to the recovery of a Gruen sign from 
a jeweler in Oklahoma City, through’ re- 
plevin action. The sign in question was 
for display in the store window and is de- 
livered only to agents for Gruen watches. 
The jeweler, who was not entitled . to 
display it, refused to return it to the ¢om- 
pany, whereupon a replevin action was in- 
stituted. The defendant did not a in 
court, having been advised by his attorney 
to permit judgment to be entered against 

him and to pay costs. — | 
The Court decided that the plaintiff was 
entitled to the sign and rendered judgment 

accordingly. | 


_ 
Post Office Employe at Decatur, IIl., Charged 
with Stealing Jewelry from the Mails 


DecaTovr, Ill., Aug. 15.—It is believed that 
by the arrest which took place in this city 
the mystery in regard to the theft of some 
jewelry in the mail between here and Chi- 
cago will be cleared up. Sometime ago 
Webber & Turnell, of this city sent to Chi- 
cago certain jewelry to have stones reset. 
The package was never received back by 
the firm and an investigation was started 
last week. 

As the result of this investigation a war- 
rant was issued for a former trusted em- 
ploye of the Post Office who was employed 
as a mail carrier in the city for many years. 
Hearing of the warrant the man gave him- 
self up to the federal officers and was 
placed under $500 bonds by U. S. Com- 
missioner Draper to appear before the 
federal grand jury. 

It is alleged the post office clerk spotted 
the jewelry when it went through the of- 
fice and removed it from the mail when 
:t was sent back to the local jewelry con- 
cern. The man, however, denies his guilt. 

It is believed that the present investiga- 
tion may lead to the solving of some other 
mysterious thefts of the kind that have 
puzzled the federal authorities. 








A. H. Eaton, a jeweler at Tacoma, 
Wash., has taken a three-year lease on the 
store at 5232 Union Ave., into which.‘he 
will move his jewelry stock about the mid- 
dle of this month, after the structure has 
been remodeled to accommodate the’ needs 
of his business. 
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» Smith's “Georgian” 


The richest and most popular period 


pattern ever produced in complete service 















The lively demand for “Georgian” and “Early 
_English”—the two extremes in style— prove not 
only a broad market outlook for Fall, but the 
recognition of the buying public of Smith’s su- 
premacy in design, workmanship and finish. 


Sterling 925./1000 fine. 


FRANK W. SMITH CO. 


Gardner - - - - Massachusetts 
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SUMMER OUTINGS 





Employes of Many Providence Manufacturing 
Concerns Hold Annual Frolics and 
Participate in Field Sports 


Provipence, R. I., Aug. 18—Today 
was the banner day for excursions, field 
days and outings on the part of employes 
of manufacturing jewelry establishments 
and a large number of shops took advan- 
tage of the excellent weather conditions— 
bright skies and typical mid-August atmos- 
phere—to enjoy a day in the country or at 
the seashore. In every case the programme 
followed was essentially the same—a trolley 
ride of several miles, luncheon, games and 
sports and a shore dinner. 

The annual outing of the employes of the 
V. E. Black Co., 710 Eddy St., was held at 
Rocky Point and was participated in by 
about 100 employes of the concern. The 
party was taken in special electric cars, 
which left in front of the factory at 8 
o’clock, proceeding directly to the grounds. 
Upon arrival a programme of athletic 
sports was run off, prizes being offered for 
each event. A shore dinner in the early 
afternoon was followed by dancing, bath- 
ing and other diversions. 

The 100-yard dash was won by Paul 
Miles, while the 50-yard dash for girls re- 
sulted in a tie between Helen Dorsey and 
Margaret Kane. The egg and spoon race 
was won by Louise Lacey, while Melvin 
Moore captured the shoe race for men. 
Estelle Mailey was the victor in the potato 
race for girls, and William Greenwood the 
same event for men. The carding contest 
for girls was won by Mabel Swanson and 
Anna Conley won the ball throwing contest 
for girls. Victory in the tug-of-war went 
to the down-stairs team. 

In the baseball game, the event of the 
outing, the married men were victorious 
over the single men by a score of 8 to 6, 
the game being won by a home run by 
Manager Samuel Levy. 








Employes of the C. J. Fox Co., held their 
fifth annual outing at Rocky Point, the 
party numbering about 100. Games and 
athletic sports were features of the pro- 
gramme and a shore dinner was served 
at 1 o'clock. The single men’s baseball 
team defeated the married men’s in a five- 
inning -game, the score being 8 to 7. The 
winners in the other contests were as fol- 
lows; the judges being Edward C. Fox, 
Maurice L. Fox, Franklin Leach, David St. 
George, F. F. Hutchins and W. E. Bur- 
bank: 

Spoon and egg race, Rose Keenan; girls’ 
ball throwing contest, Veronica McMann; 
100-yard dash, Edward Benoit; potato race, 
Irene Sullivan, Rose Keenan and Sarah 
Beck; shoe race, Joseph Carpentier; three- 
legged race, James Hamilton and Irene 
Sullivan; fat men’s race, Franklin Leach; 
sunshade race, Rose Keenan; girls’ 50-yard 
dash, Myrtle Jewett; pipe race, Joseph 
Carpentier; obstacle race, Joseph Sawyer 
and Anna McVey. Suitable prizes were 
awarded the winners. 

Tickets for the various amusement at- 
tractions at the resort were distributed and 
those who did not care for the athletic 


contests entertained themselves in that 
manner. The outing was in charge of the 
following committees : Executive—Frederick 
Armstrong, J. C. Kingsley, Walter E. Scott, 
Seth A. Geer, Miss Anna McVey and Miss 
Irene Sullivan; Transportation and Re- 
freshments — Eugene Sullivan, Stephen 
Potter and Charles Sweetland; Amuse- 


-ments—Edward O. Benoit, G. DelBuono, 


Miss Dora Geraboff and Miss Anna Silver- 


man. 





Employes of the Capron Co., to the 
number of 75, enjoyed their second annual 
outing at Emery Park today. There was 
a programme of sports, a clambake and 
dancing in the evening. A baseball game 
in the forenoon between the married and 
the single men was won by the former by a 
score of 7 to 1. The battery for the winners 
was R. Randell and L. Keves, while that 
for the losers was E. Falge and D. McLean. 
L. Benson was umpire. The results in the 
other sporting events were as follows: 

Hundred yard dash, Mrs. Giamfrancesco 
and Miss G. Barry; quoit match, E. Falge 
and A. Giamfrancesco, and W. Mockoch 
and L. Keves; quoit match, G. C. Mendali 
and J. Flynn, and E. Falge and A. Giam- 
francesco; pool match, D. McLean; tug-of- 
war, team captained by G. C. Mendali; 
tug-of-war for ladies, team captained by 
Mrs. Cooney. The committee in charge of 
the outing included H. Capron, D. McLean, 
S. H. Cochran, R. Randell, W. Mockoch 
and the Misses Freda Schultz, Mary Grim- 
ley and C. Howe. 





Employes and guests of the W. Forstner 
Co. and the F. Speidel Co., to the number 
of about 250 were guests of the two con- 
cerns at a union excursion and field day 
at Duby’s Grove. Three special electric 
cars took the party from the corner of 
Chestnut and Clifford streets and an ap- 
petizing luncheon was served upon arrival 
at the grounds on the banks of the Paw- 
tuxet river. 


A long series of games and sports pro- 
vided entertainment for the excursionists 
until the bake at 4 o’clock. Prizes of silk 
umbrellas, silk stockings, chains, cameras 
and safety razors were awarded to the 
winners in the various events. 








WARNING TO THE TRADE 





New York Jewelers Cautioned to Be Careful 
in Filling Orders of a Self-Styled 
Manager of a Southern Ex- 
press Company 


A warning has been issued to the manu- 
facturing, wholesale and retail trade of 
New York to be careful in filling orders 
given by a party who represents himself 
to be the manager of a southern express 
company in a Florida city. The man has 
visited the jewelry and silverware trade os- 
tensibly on business matters and _inci- 
dentally ordered a piece of jewelry or 
silverware to be sent to his wife at an ad- 
dress in Georgia. 

Investigation by some of the parties on 
whom he called resulted in a warning being 
given to the trade not to ship such goods 
until they are thoroughly satisfied as to the 
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responsibility of the party or receive cash 
in advance. 








TRADE TOPICS DISCUSSED 





Rochester Retail Jewelers Hold Outing, Din- 
ner, and Monthly Meeting at 
Summerville 

RocuHestTer, N. Y., Aug. 14—A meeting 
of the Rochester Retail Jewelers’ Associa- 
tion was held last Thursday evening at 
Popps’ Inn, Summerville. The jewelers and 
their wives, the latter under the head of 
the Ladies’ Auxiliary and out-of-town 
guests went to the lake resort in automo- 
biles. James J. Ernisse’s jewelry store in 
the Powers Hotel building was the starting 
point. 

The party enjoyed a chicken dinner at 
the Inn and while the ladies were having 
an informal visit the men adjourned to an- 
other room where the regular monthly 
meeting was held. President A. J. Swezy 
called the meeting to order and secretary 
Charles H. Dygert reported on various sub- 
jects of interest to the meeting. 

Charles Vanderpool and George Hunt 
wanted to know what charges were made 
for watch crystals, Ellery A, Handy said 
that a regular repair price should be made 
and that lentilles glasses be sold at 50 
cents, all other kind at 35 cents. This 
minimum price was adopted. Charles 
Kausch, of Bath, was present at the meet- 
ing. He received notice of the advance 
of silverware from the manufacturers to 
take effect Aug. 15, the advance was 12% 
per cent. on flatware and 10 per cent. on 
hollowware goods. George Klee suggested 
that the retailers hold off from any ad- 
vance in price until Sept. 1. His suggestion 
was agreeable to all present. 

S. D. Burritt spoke on the subject of 
wrist watches. He said that gentlemen 
came into his store and purchased the bet- 
ter grades of watches to be worn on their 
wrist. At first when he advertised them 
for men the idea was talked of as a fad 
but the present war time with soldiers and 
sailors wearing wrist watches has made it 
seem like a convenient and practical way 
to wear the watch. 

Emblematic rings and pins for ladies Mr. 
Ernisse said were popular. Designs of the 
artillery, infantry, cavalry and signal service 
meet with favor. 

Secretary Dygert was requested to ad- 
vise those members not present of the time 
as to the postponement of the silver price 
advance and the cost of repairs and watch 
crystals. 

After the meeting dancing was enjoyed. 








A cablegram was received by Pierre 
Dormey, Cincinnati, O., Friday announcing 
the safe arrival of his son Pierre Dormey, 
Jr., in France. Young Dormey was ap- 
pointed a sergeant in the regular service 
of the United States field forces as soon 
as he applied for enlistment owing to his 
great knowledge of foreign languages. He 
speaks five tongues fluently and left only 
three weeks ago to report to Chicago. The 
next heard from him was a few days later 
in New York and now the cablegram from 
“somewhere in France” indicated the 
young Cincinnati jeweler had made the 
journey across the Atlantic safely. 
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A Book of Twelve Modern Window Displays 
for All W. W. W. Jewelers 


In presenting this year’s window display service to the jewelers of 
this country, we are offering them for the first time a complete 


Window Display Calendar. 


This book, as far as we know, is the only one of its kind that has 
ever been published by any manufacturer in any line of business. 


It is part of the W.W.W. policy—part of the W.W.W. service. 
This book gives each jeweler a complete monthly service, each dis- 
play covering all four of the following important features: 


FIRST: It suggests, illustrates and shows how to 
make a practical background for the jewelry 
window. 


SECOND: It suggests some temporary decoration, log- 
ical for the month that serves more or less the 
purpose of advertising the store and the 
goods on display. 


THIRD: It gives you each month a new idea for the 
arrangement of the goods in the window 
itself. 


FOURTH: This service also shows you each month how 
to place the W.W.W. mechanical ring dis- 
play in the trim. 


We are enthusiastic believers in frequent changing of show win- 
dows, realizing this as one of the best mediums a Jeweler has for 
getting business. 


Remember, when buying W.W.W. rings, you get not merely goed 
rings, but a SERVICE. 





WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 
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SAFE ROBBERS GET LOOT 





Philadelphia Jeweler Loses $4,000 Worth of 
Jewelry in Daring Burglary 

PHILADEIPHIA, Pa., Aug. 17.—Robbers 
footed the safe of Samuel N. Halpert, dia- 
mond merchant, 702 Sansom St., early today 
and secured jewelry valued at about $4,000. 
This added another successful robbery to 
the long list which have been perpetrated 
in “diamond row.” 

Nine large diamonds, valued at more 
than $8,000, stored in the safe during the 
daytime, are believed to have been the 
merchandise sought by the robbers. The 
stones are removed to a safer location each 
night, however, and the intruders were 
foiled in their main object. 

The safe was opened during the height 
of the storm which struck the city after 
midnight, the detectives investigating the 
case believe. Entrance was obtained 
through a second story rear window, and 
from there it was a simple matter to get 





awaiting a contract with a company to re- 
new the insurance when the robbery oc- 


curred. 


The “jimmies,” large crowbars, saws and 
6ther implements used by the intruders 
were left in front of the safe. This would 
seem to indicate that they were frightened 
off just about the time they finished the 
job. The place is guarded by several po- 
licemen, a private watchman and a burglar 
alarm. The thieves left in the same man- 
ner they entered. Most of the stolen stock 
consisted of settings and lavalieres. 








AUTO BANDITS AGAIN 


Chicago Jeweler Held Up in His Store and 
Robbed of Stock Worth $500. 


Cuicaco, Aug. 18—Nathan Heilman, 
who runs a jewelry store near the corner 
of Western Ave. and Addison St., was held 
up and robbed of $500 in jewelry and other 
merchandise, and $40 in cash by three men 





HOW THE THIEVES LEFT THE SAFE AFTER STEALING $4,000 worTH OF JEWELRY STOCK. 


into the store where the safe was located. 

This safe, a comparatively small one, was 
taken from its place in the front of the 
store to a location in the rear of the 
toom, where the robbers would be prac- 
tically concealed by protruding show cases. 
In the comparative safety of this location, 
the men must have worked at least an hour 
before they succeeded in forcing the door. 
No explosive was used. One end of the 
outside door was first chiseled open and 
with this as a working point, the safe 
crackers gradually removed the cement 
lining until they were able to reach the 
fock and unfasten it. 

The robbery was discovered this morning 
by Abraham Lopatin, another diamond mer- 
chant who occupies the store with Halpert. 
His safe, protected by the Holmes Protec- 
tive Agency, was not touched. He immed- 
iately notified the police of the 15th and 
Locust Sts. station. 

The jewelry lost is not covered by in- 
surance. The insurance ‘6n the stock ex- 
pired of’ Wednesday and the owner was 


who entered his store early one evening 
last week. 

The men produced revolvers, and after 
backing Heilman against the wall, helped 
themselves to the stock, taking only small 
articles of particular value. The case was 
reported to the police, who have made sev- 
eral arrests. 

The men escaped in an automobile, and 
for that reason are believed to be members 
of a band of auto thieves who have been 
spreading terror among the merchants of 
the north and west side. 


C. & E. Marshall Co., Columbus, Ohio, 
who recently purchased the material depart- 
ment of A. C. Becken & Co., Chicago, 
and opened office at 37 So. Wabash Ave., 
announced last week the purchase of the 
Jaffe & Krejci business in the Heyworth 
building. The entire stock has been moved 
to the Wabash Ave. store and Mr. Krejci, 
for many years head of the tool department 
of Swartchild & Co., will have charge of 
this department for the Marshall Co. 
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CHARLES H. CRUMP DEAD 





Last Survivor of Original Firm of Shreve, 
Crump & Low, Boston, Expires 
in His 8lst Year 


Boston, Mass., Aug. 18.—The jewelry 
trade and the art world of this city suf- 
fered a severe loss today when Charles 
Henry Crump, last of the original members 
of the firm of Shreve, Crump & Low, died 
early at his home, 177 Newbury St., after 
an illness of more than three years. He 
was in his 8lst year. 

Mr. Crump was a native of Providence, 
R. I., was born Nov. 26, 1836. His father, 
who was a South Carolina gentleman, — 
married a Miss Frye of Newport. All of 
Mr. Crump’s brothers were born in South 
Carolina. When he was born, his father 
was in the fruit business in Providence, to 
which city he had removed in order to get 
in touch with the northern markets. One 
of Mr. Crump’s brothers, William Crump, 
went back to the south, and during the 
Civil War served as a major in Long- 
street’s command. 

After receiving his education in the pub- 
lic schools of Providence, Mr. Crump was 
for a short time employed in the office of 
the Worcester & Providence Railroad. He 
came to Boston and entered Jones, Shreve, 
Brown & Co. (now Shreve, Crump & 
Low Co.) in 1855. In 1869 he became a 


| partner in Shreve, Crump & Low. When 


the firm incorporated, in 1888, he became 
manager and held that position until the 
spring of 1917, when he retired from it 
and became vice-president, holding the 
latter office at the time of his death. 

Mr. Crump married Nancy Sumner of 
Providence, who died many years ago. He 
then married her younger sister, Julia 
Sumner. Of the first union there were 
two children, Eugene and Louise (now 
Mrs. Edward Saxe of Brookline). His son, 
Eugene, died 20 years ago. 

Mr. Crump made a special study of 
foreign works of art, especially antiques. 
He was considered an authority in such 
matters by the Government and often had 
been called as an expert witness. 

Nearly one-half of Mr. Crump’s business 
sife had been spent in Europe and he was 
known in most of the capitals of that con- 
tinent. He had crossed the Atlantic Ocean 
88 times. The last time he went to Europe 
was about five years ago, when he landed 
in southern Italy and visited art centres 
and other places on the continent and as 
far north as Scotland. 

Deceased was a communicant at Trinity 
Church and during the life of Philips : 
Brooks was one of the bishop’s most in- 
timate personal friends. Mr. Crump often 
said that Philips Brooks seemed almost like 
a brother to him. 

Mr. Crump’s widow, Julia (Sumner) 
Crump; his daughter, Mrs. Saxe, and three 
grandchildren, Charles, Eugene, and Kath- 
erine Saxe, all of Brookline, survive the 
deceased. 








The business formerly conducted under 
the name of W. H. Calhoun, Sunbury, Pa., 
will hereafter be conducted under the style 
of Calhoun’s Jewelry Store. 
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THE MEN OF THE HOUR! 


Our new Soldier and Sailor Sterling Silver 
Spoons are meeting .with success wherever 
shown, because exclusive novelties of this sort 
are in demand. Every collector of souvenir 
spoons purchases them immediately, and for 
prizes and gifts today they are without an 
equal. 

Modest in price, beautifully made and finished, 
and easily sold at a good profit. We can fur- 
nish the sailor design in the coffee size. 


Write Us for Further Information 





Made in Heavy 
Weight Sterling 
Silver Only 
and 
Modeled From 
Life 





Patent Applied for 


ROBBINS COMPAN 1 


MaKers o« . 





THE 






U. S. Service, Souvenir and College 
Jewelry, Medals, Class Pins and Badges 


ATTLEBORO MASSACHUSETTS 


i => S|_ ETavwX 
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ANSWER 


AT 


WE ARE AUTHORITATIVELY ADVISED 


that none of the WATCH GLASS PROTECT- 
ORS made by us infringe any claims of existing 














patents. 


Our own patents and patents now pending 
enable us to GUARANTEE to our customers 
PROTECTION from any interference. 





THE MEALY MANUFACTURING CO. 


Pioneer Makers of Patented Wrist Watch Attachments 


Trade DUO Mark BALTIMORE See “Ad” 


Reg. U. S. Pat. Office Page 24 








Souder’s Safety System of 
Stock Record and 


Business Information 


For Jewelers and Opticians 





Combining in a Loose Leaf System, Day Journal, Cash 
Book, Daily and Monthly Summary, Invoice Bills Receiv- 
able and Bills Payable, Inventory, Jewelry and Watch Re- 
pair Records. A System of Record Keeping of Absolute 
Security Against Loss, Without Your Knowledge. Busi- 
ness in Detail Summarized Instantly. A system tested by 
fourteen years’ practical service. 





Only Two Books. Very Little Work. Does Not Require 
a Bookkeeper. A Three Years’ Service for $35.00. 


Full Information and Specimen Sheets on Application. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street 





New York | 








The Protection Ring Guard 
Has No Points to Catch or Scratch if 
EASY TO PUT ON | 
$4 Dozen—6 Sizes—14k Gold 
Order thru your jobber or 
THE LION PIN CLUTCH CO. 
68 Nassau St., N. Y. 
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Jewelers Play Golf at Elgin 








Tournament and Outing of the Chicago Jewelers’ Association Proves a Great 
Success and Members Are Royally Entertained. 











| ES 





TOS 


Cuicaco, Aug. 15.—The golf tournament 
and outing for members of the Chicago 
Jewelers’ Association, arranged by the 
social relations committee for yesterday 
was a Suiccess in every way. Len Emerich 
of the Elgin Country club, won the big 
silver cup presented for the low medal 
score for the 18th hole handicap contest, 
against a field of 11 other contestants who 
played for the trophy called the “Presi- 
dents cup.” S. G. Ball won the prize for 
the low gross score. 


Promptly at 10 o'clock the golf 


enthusiasts and some who were not boarded 








LEFT TO RIGHT F. A. COPELAND, J. M. CUCERA, 
L. EMERICH AND S. V. BALL, 


the special car of the Aurora, Elgin & 
Chicago Railroad that was to take them to 
Elgin. The day was an ideal one for the 
occasion and a decided contrast to that 
of last year when the thermometer re- 
gistered 102 in the shadiest spot that could 
be found. 

At Elgin the party was met by a number 





of automobiles provided by the [Illinois 
Watch Case Co. They were first taken to 
the beautiful home of M. C. Eppenstein 
of that concern, where an informal recep- 
tion was held with Mr. & Mrs. Eppstein 
and Mr. & Mrs. S. C. Eppenstein as hosts. 
After a short visit here during which re- 





PRESIDENT C. P. DUNGAN, 


freshments and cigars were served the trip 
to the Country Club was resumed. All the 
privileges of the club were tendered the 
party by E. J. O’Bierne, president of the 
club, and he was present most of the 
day to see that every one received the 
fullest benefits of the privilege. 

Upon arrival at the club house prepara- 
tions were made for the sports of the 
afternoon. Handicaps were issued to the 
golf players and the rules governing the 
various events explained, and George Gub- 











H. £&. JONES, M. J. KELLY, J. T. MONTGOMERY AND F. W. HOEFER DEFYING THE CAMERA. 
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bins was appointed master of the 19th 
hole. Lunch was then served and the 
games started. Those who did not play 
golf played cards. 

About 6 P. M. the games were over and 
after the scores were figured, winners were 
announced. For the low net score made 
in 18 holes President C. P. Dungan offered 
a handsome loving cup which is to be 
contested for annually in a golf tournament 





EX-PRESIDENT W. T. JUERGENS. 


until it shall have been won twice con- 
secutively by one member, when it becomes 
his personal property, but is to be retained 
each year by the winner until the next 
tournament. This year it was won by Len 











ELI GUTMANN IN ACTION, 


Emerich, of Elgin. The prize for the low 
gross score was awarded to S. C. Ball, 
who made the 18 holes in 97 gross. The 
“blind bogey” score was won by L. H. 
Schafer, who guessed a handicap that 





(Continued on page 93.) 
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Price Cutting WwW are in receipt 
and the |, of a few in- 
Stephens Bill quiries from subscrib- 
ers in regard to the 
case recently decided by a United States 
Court of Baltimore in which the right of 
the manufacturers to fix prices on their 
products had not only been denied by the 
courts, but the manufacturer was mulcted 
in damages in a suit by a “price cutter.” 
Some of our inquirers seem to think that 
there was something new in the case which 
would show that the enactment of a bill 
looking to voluntary agreements in regard 
to price maintenance was impossible. This 
is not correct; in fact, it is the opposite 
conclusion that should be drawn from the 
suit in question, as the latter was brought 
under the present laws, and if it shows 
anything, it shows the necessity, to those 
who wish to maintain the one-price-for-all 
principle, of having legislation such as the 
Stephens bill that would make valid volun- 
tary contracts entered into between retailer 
and manufacturer that would permit the 
latter to have his products sold at a uni- 
form price throughout the country. 


The case referred to was brought in the 
United States District Court by a grocery 
firm that had been buying a scouring com- 
pound and selling it to retailers for less 
than the price fixed by the manufacturers. 
According to the published statement of 
the case, the manufacturers had an agree- 


ment whereby the wholesalers were re- . 


quired to charge retailers a certain fixed 
price, and were prohibited from selling the 
article to other wholesalers except at the 
price fixed for retailers. The Baltimore 
firm, which was the complainant in the 
action, had had its supplies cut off because 
it cut the prices to retailers. Thereupon 
it brought suit under the Sherman Anti- 
Trust act to recover triple damages up to 
the time of the rendering of the verdict. 
Its counsel’s contention was that interstate 
trade in the scouring compound had been 
unreasonably restrained because there was 
no competition in respect to the price as 
between wholesalers. The damages se- 
cured in the verdict were based on the 
amount of profit the complaining firm 
would have made had it been allowed to 
buy the article.” 


The Stephens bill for price maintenance 
now in Congress, as we understand it, is 
a measure intended to protect manufactur- 
ers and retailers alike, particularly in the 
cases of products that are handled through 
middlemen. It is also intended to protect 
the public in the way of preventing dis- 
honest advertising: and false pretenses in 
merchandising of standard products, not 
by stifling competition, but by permitting 
the manufacturer of a standard or trade- 
marked brand (that has no monopoly in 
its line) to control its output to the public 
in a way that the article cannot be used as 
a “bait” by an unscrupulous merchant, and, 
at the same time, see that every customer, 
retail dealer and consumer, is placed upon 
the same basis. 


In speaking on this bill in Congress last 
month, the introducer, Daniel V. Stephens, 
emphasized the fact that the American 
people have always believed in competition 
and that he believed in it and his bill in no 


way intended to give a monopoly on any - 





CIRCULAR-WEEKLY 87 


line of goods. In telling how the producer 
of a standard line is affected by the im- 
proper distribution of his product, Mr. 
Stephens said: 


If his product is manipulated by the distributor 
in such a manner as to either enhance or de- 
press the price above or below a_ reasonable 
figure, the producer is injured thereby. If the 
distributor secures control of his product and 
raises the price beyond a reasonable figure, he 
thereby decreases consumption, and as consump- 
tion falls off the producer of the product is 
proportionately injured, because his interests: lie 
in an increased production. 

On the other hand, if the distributor is able’ 
to control the product and has designs upon a 
competitor whom he wishes to destroy and re- 
duced the price of the product below a reason- 
able figure at which it can be profitably sold, 
the producer again is greatly injured by mak- 
ing production impossible. 

If either of these conditions prevailed for 
any length of time the producer would be utterly 
destroyed. He is therefore vitally interested in 
the distribution of his product. He in fact 
ought to be able to control its distribution as a 
matter of self-preservation. He then would not 
only be able to protect himself from ruin, but 
he would be able to protect the consumer from 
extortionate prices, which are as injurious to the 
producer as to the consumer. 

He summed up the advantages of the 
enactment of a bill such as his as follows: 

The great advantage lies in the fact that he has 
a steady market in which to buy his products 
as well as in which to sell. He pays a price 
for his supplies that allows an honest profit to 
the distributor, the wholesaler, and the retailer, 
and an honest competitive profit to the pro- 
ducer. These profits will be regulated by the 
power of the producer to guide his product across 
the turbulent field of distribution at a _ certain 
price. If he fails to maintain it, the price cutter— 
broadly speaking—will ruin the producer and 
the speculator will ruin the consumer; and they 
usually ruin each other in the end, only to be 
replaced by a new breed of price cutters and 
speculators as fast as their places are vacated. 
- Today price maintenance cannot exist ex- 
cept as to articles sold directly by the 
manufacturer to the dealer. Where the 
article is sold through a jobber, wholesaler 
or other distributor, and comes to the re- 
tailer through a third or fourth channel, 
no contract to stop price-cutting by the 
retailer has yet been devised that will stand 
the test of the Anti-Trust laws. Even the 
elaborate license system of the Victor 
Phonograph Co., based on its patents rights, 
was not sustained by the courts, but was 
practically declared a subterfuge to get 
around the law. If dealers want price-cut- 
ting stopped by voluntary agreements be- 
tween themselves and manufacturers, a law 
such as outlined in the Stephens bill, mak- 
ing such contracts valid must first be 
passed. 





O greater oppor- 


How to rable shaping! 
Increase Gifts _ tunity to increase 
his sales has been 

to Soldiers 


given to the jeweler as 
a result of the present war than that which 
grows out of the practise of giving memen- 
tos of the departing soldiers and the giv- 
ing of keepsakes by these soldiers to their 
friends. Fortunately for the jeweler, not 
only has this custom come into fashion 
but it is increasing all over the country 
and the gifts in great part are taking the 
form of jewelry of some kind. It is to the 
jeweler’s interest not only to be in a posi- 
tion to supply such gifts as are wanted but 
also in every possible way to encourage the 
practise, both for his own sake and for that 
of the recipients, as the articles which he 
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lie. We are in the midst 


of national prosperity; your sales may 
not convince you that such is the case 
at the present moment, but we predict the larg- 
est Fall business the jewelry trade has enjoyed 


Factories the country over are working to ca- 
pacity, the Liberty Loan was fifty per cent 
oversubscribed and is now almost fully paid 
The Treasury Department states the per 
capita money circulation on July | is twenty 
per cent more than a year ago, and the greatest 
in our country’s history. Do you realize what 
a wonderful stimulus to business such condi- 
tions are bound to create? 
a wonderful line of merchandise to keep up 


We have created 
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can supply form the most lasting, durable 
and satisfactory mementos that can be 
presented on these occasions. 

In another part of this issue, page 57 
will be found an article by Miss Isabelle 
M. Archer upon this custom and also upon 
the most appropriate gifts that can be given 
to the soldier and given by the soldier to 
those he leaves behind. This article was 
prepared after a careful investigation to 
fnd the types and kinds of keepsakes 
most in demand and most appropriate for 
the purpose, and gives not only these facts 
but expressions of opinion from various 
classes of people to whom such keepsakes 
have been given, 

One of the best ways that the jeweler 
can encourage the custom which is so 
greatly helping his trade will be to give 
the greatest possible publicity to articles 
of this kind that the people of his district 
may know what has become the fashion 
and habit in other sections of the country. 
THE JEWELERS’ CiRCULAR therefore sug- 
gests that the article as published be 
offered by jewelers to their local news- 
papers as an item of general interest in 
an endeavor to have it given as wide pub- 
licity to the public as possible, particularly 
in the daily and weekly press. The article 
has been supplied by this journal to a 
large number of papers of the country 
who heretofore aided in the campaign of 
educational publicity in regard to jewelry 
that this journal conducted for the past 
two years. 

The jewelers may have the article re- 
produced either in whole or in part or use 
the matter therein as a basis for interviews 
with them in the local papers upon the sub- 
ject of the articles most in demand as 
keepsakes for soldier boys. Although the 
article is copyrighted by THE JEWELERS’ 
CrRCULAR, we gladly waive our rights for 
the benefit of the trade in having it 
generally put before the public though we 
would request, (if it can be done without 
interferring with the publication) that 
credit be given to the author and to this 
journal. 

Extra copies of the article will be sup- 
plied to all jewelers who apply for them 
or will be sent to any papers to which they 
wish to have them forwarded. 





The Sale of HERE seems to 
Red Cross be some _ con- 
Emblems fusion in the minds 


of the jewelry trade 
as to exactly what are their rights, as man- 
ufacturers and dealers, in selling Red Cross 
buttons, and for this reason a letter pub- 
lished in another column of this issue from 
a New York jeweler, who has taken the 
matter up with attorneys, may prove of 
interest to a great many of our readers. 
It is the opinion of the attorneys whom he 
consulted that the sale of these pins by a 
retailer, or even the giving away of such 
pins to customers who identify themselves 
as members of the Red Cross, would not 
violate in any way either the language OF 
spirit of the law. They seem to think that 
the statute so far as it affects a retailer's 
acts is to prevent the use of the Red Cross 
for business purposes. 


as 





(Editorials continued on page 92.) 
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c. A. Parker, of Bates & Bacon, 9 Maiden 
Lane, left on a western trip last week. 

Irving J. Schwartz, of L. Barnett & Co., 
left last week for a six weeks’ trip through 
the middle west. 

David Millhouser, of J. Castleberg & Co., 
Baltimore, Md., was seen several days last 
week on Maiden Lane. 

B. H. De Jong, David Belais & Co., 170 
Broadway, left last week for an extensive 
trip through the middle west. 

M. S. Rodenberg, of Dunn & Rodenberg, 
15 Maiden Lane, left last week on a six 
weeks’ trip through the middle: west. 

John W. Sherwood, president of the 
Solidarity Watch Case Co., 15 Maiden Lane, 
took a short trip to Boston last week. 

William B. Peckham, of J. H. Peckham 
& Sons, 9 Maiden Lane, returned last week 
from an extended rest at Billings, Mont. 

Philip A. Evick has severed his connec- 
tions with F. G. Fleischman, manufacturer 
of diamond mountings, 106 Fulton St., this 
city. 

Major Charles F. Brinck, of the Down- 
town Jewelers’ Division of the Home De- 
fense League, has shut his desk in the office 
of the Wadsworth Watch Case Co. and 
hied him away for a rest. He will return 
Sept. 8. 

George E. Doscher, assistant manager of 
the J. J. Sweeney Jewelry Co., Houston, 
Tex., arrived in this city last week ‘on a 
buying trip to the eastern markets on be- 
half of his firm. Mr. Doscher is making 
his headquarters at the Biltmore Hotel. 

Abel Bros. & Co., 29 Maiden Lane, will 
have a large exhibit at the annual conven- 
tion of the American National Retail Jewel- 
ers’ Association. This firm’s exhibit will 
occupy Booth No. 33 and will be supervised 
by Carl H. Patch and John A. Abel, who 
returned last week to the New York office 
after a 10 months’ trip. 


Charles G. Alford, of C. G. Alford & Co., 
11 John St., as has been his custom for 
many years past, is spending the month of 
August at Grand Cascapedia, Province of 
Quebec, Can. Mr. Alford reports record 
fishing for the first few days of his stay 
there, 


A charter of incorporation was filed at 
Albany, N. Y., last week, authorizing the 
Hirsch-Campbell Corp. to carry on a jewel- 
ry business in Brooklyn. The capital is 
$1,000 and the incorporators are D. M. 
Campbell, 916 E. 32nd St.; A. J. Hirsch, 
223 Tompkins Ave., and W. Van Wagner, 
792a Broadway, all of Brooklyn. 

Clinton F. Robinson has just returned 


from an 11 weeks’ business tour on which 
he represented Clinton F. Robinson & Co. 
and Charles M. Levy, 
his tour, 
Robinson 


90 William St. On 
which was made by automobile, 
was accompanied by his 


Mr. 
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In all, they covered 6,000 miles and 
Splen- 
did luck attended them throughout the trip. 

It was announced last week that the firm 
of Greenberg & Sheidlower has been suc- 
ceeded by Greenberg & Pollack, manufac- 


wife. 
toured nine middle western States. 


turing jewelers, 51 Maiden Lane. Mr. 
Sheidlower has withdrawn from the con- 
cern and has been succeeded by M. Pol- 
lack. Hereafter, Mr. Sheidlower will en- 
gage in the engraving business at 55 Chrys- 
tie St. 

W. H. Alger, manager of the New York 
office of the North American Watch Co., 15 
Maiden Lane, returned last week to the 
New York office, following the annual con- 
ference of salesmen at the factory in Mans- 
field, Ohio. This conference extended over 
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three days of last week. H. A. Flinn of 
the same company left last week on a six 
weeks’ trip through the middle west. 

Charles T. Evans, Utica, New York, 
president of the American National Retail 
Jewelers Association, was in the city last 
week for a few days on business and pleas- 
ure. Mr. Evans was accompanied by his 
wife and made his headquarters at the 
Woodstock. He returned to Utica Thurs- 
day, from which city he will go to the na- 
tional convention, arriving in St. Louis 
Aug. 25 or 26. 

Jack J. Felsenfeld & Co., 15 Maiden Lane, 
are anxiously awaiting word from Eugene 
Tanke of Buffalo, N. Y., as to their offer 
to aid Mr. Tanke in his project of teach- 
ing engraving and watchmaking to disabled 
soldiers. About six weeks ago this New 
York firm advised Mr. Tanke that they 
would do anything in their power to assist 
him in the successful culmination of his 
plans. They even went as far as to volun- 
teer to donate the engraving tools to this 
school and also employ disabled soldiers 
in their establishment. 

The first meeting of creditors of Morris 
Levine and Max Levine, individually and 
co-partners, doing business as Levine Bros., 
manufacturing jewelers, 35 W. 125th St., 
will be held at the office of Stanley W. 
Dexter, referee in bankruptcy, 71 Broad- 
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way, on Aug. 27, at 10 a. m. The creditors 
may attend, prove their claims, appoint a 
trustee, examine the bankrupts and trans- 
act such other business as may be neces- 
sary. An involuntary petition in bank- 
ruptcy was filed against the firm on July 5 
last. The schedules filed on Aug. 10, which 
appeared in these columns last week, list 
the concern’s assets at $1,153 and the lia- 
bilities at $5,951. 

About 40 members of the Jewelers’ 
Division of the Home Defense League were 
present to hear the third of the series of 
lectures which was scheduled to be held at 
Police Headquarters on Tuesday, Aug. 14, 
but the lecture was not held. The 40 mem- 
bers left the trial room where the lecture 
was scheduled to be held, about 6.15, very 
indignant at not being advised that it was 
to be postponed. No explanation why 
the lecture was not given could be obtained 
from headquarters and the matter is still a 
mystery. The lecture was to have been on 
the finger print system, with special em- 
phasis on the Bertillion system, by Inspec- 
tor Joseph Faurot. 


Schedules in bankruptcy were filed in the 
United States District Court, in this city, 
on Monday, Aug. 13, by the Carlbert Mfg. 
Co., makers of silver deposit ware, 108 W. 
lith St. The schedules show that the con- 
cern has liabilities amounting to $7,174, 
which amount constitutes taxes $41, wages 
$204, secured claims $220, and unsecured 
claims $6,708. There are no assets, accord- 
ing to the schedules. Among the largest 
unsecured creditors are the American 
Brass Co., $576; Armour Glue Works, $45; 
Baer Bros., $29; Crompton-Richmond Co., 
$901; Fulfor Mfg. Co., $422; Greater New 
York Glass Co., $105; Graf & Rejall, $32; 
Hogan & Son, $318; Hanson & Van 
Winkle, $51; C. B. Hewitt Bros., $63; 
Greenwich Glass Co., $135; Kraus Mfg. 
Co., $230; T. W. Lind, $66; Lehman Bros., 
$130; New York Business Buildings Corp., 
$91; Ritz Realty Co., $825; Saleco Co., $79; 
Salembier & Levine, $57; Taunton-New 
Bedford Copper Co., $1,620; United States 
Glass Co., $41; Widder Bros., $78; Ger- 
mania Bank of the City of New York, 
$250; C. Wolfson & Co., $108; and the 
Ornade Mfg. Co., $70. The first meeting 
of creditors will be held at the office of 
Stanley W. Dexter, referee in bankruptcy, 
71 Broadway, on Aug. 27, at 10.30 a. m. 
At this meeting creditors may prove their 
claims, appoint a trustee and examine the 
bankrupt. 

Creditors of Morris Rubin, who a short 
time ago filed a petition in bankruptcy in 
the United States District Court, this city, 
will hold their first meeting at the office 
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IS REPUTATION VALUABLE? 

HAS THE HOLMES COMPANY A REPUTATION IN MAIDEN LANE? 

IS PROTECTION OF YOUR SAFES VALUABLE TO YOU? 

IS THE HOLMES COMPANY PROTECTING YOUR SAFES? 

THIS IS THE TIME OF PREPAREDNESS 
THE HOLMES CO. IS PREPARED TO PROTECT BOTH THE 
CONTENTS OF YOUR SAFES AND ITS OWN REPUTATION, TOO 
THE HOLMES CO.’S HONOR ROLL 

BEARS THE NAMES OF 34 EMPLOYEES WHO HAVE FAITHFULLY 

SERVED THE COMPANY FOR FROM 15 TO 39 YEARS 
EVERY OFFICER AND EVERY DIRECTOR IS AN ELECTRICAL MAN 
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of MacGrane Coxe, referee in bankruptcy, 
room 1305, Woolworth building on Aug. 
29 at 11 a. M. Creditors may attend to 
prove their claims, appoint a trustee and 
examine the bankrupt. As reported in 
these columns last week, Mr. Rubin con- 
ducts a shop at his residence, 170 Norfolk 
St. where he works at his trade. The 
schedules filed with the petition show that 
the jeweler’s liabilities amount to $4,010 
and the assets about $65, which amount he 
claims is exempt. 

Harry P. Dickinson, of J. F. Newman, 
11 John St., is rusticating at a Summer 
resort in Massachusetts. 

Charles J. Tonry of J. H. Peckham & 
Sons, 9 Maiden Lane, left last week for a 
two months’ trip through the west. 

George H. Gilbert, formerly with Borrelli 
& Vitelli, is now connected with G. Borrelli, 
importer of coral and shell cameos, 71 
Nassau St. 

Frank Hayden, a jeweler, died last Fri- 
day at his home, 3 Elliott Pl., Brooklyn, 
N. Y. Mr. Hayden was 70 years of age and 
is survived by a widow, a son and a 


daughter. 
Alfred Nathan, representing Henry 
Baschkopf, manufacturer of rings and 


mountings, 49 Maiden Lane, is visiting the 
coast trade and is expected in the middle 
west about Sept. 1. 

Sol. Stern, in conjunction with W. J. 
Schoonmaker, leased for a term the third 
and seventh floors at 30 Irving Place, con- 
taining approximately 20,000 square feet, 
to Robert H. Ingersoll & Bros. 

James L. Hand, jewelry auctioneer, 14 
Maiden Lane, has just completed a success- 
ful sale at Detroit, Mich., where he sold 
out the entire stock, fixtures, dies and 
machinery of the Roehm Co., manufactur- 
ing jewelers. 

Among the callers at the office of THE 
JEWELERS’ CIRCULAR during the past week 
was B. R. Jolly, of the Jolly & Wynne 
Jewelry Co., Raleigh, N. C. Another was 
E. E. Weller, general manager of the Prov- 
idence offices of the Charles E. Han- 
cock Co. 

S. Glenn Walmsley, with Hermann Baum, 
Inc., 90 William St., has entirely recovered 
from a serious illness which lasted six 
months, during which time he has been con- 
fined to his home. Mr. Walmsley will re- 
new his trips again, commencing the week 
of Aug. 20. 

Papers filed at Albany, N. Y., last week 
name S. Sitzman, 8 Eldridge St., M. Juch- 
nowicky, 11 Eldridge St., and Rachel 
Blecherman, 1956 Second Ave., all of this 
city, as the incorporators of the business of 
D. Blecherman. The corporation has au- 
thority to carry on a jewelry and diamond 
business in this city and has a capital of 
$1,000. 

Jacob Dietz, Sr., jeweler, died last week 
at his home, 424 Himrod St., Brooklyn. 
The funeral services were held last Thurs- 
day evening at 2 p. mM. On Friday the 
remains were interred in the family plot 
in the Lutheran cemetéry. Mr. Dietz was 
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born in Germany Oct. 20, 1857, and came 


to Brooklyn 37 years ago. He is survived 
by a widow, one daughter, three sons and 
four grandchildren. 

Judge Hand, in the United States Dis- 
trict Court, this city, last Wednesday 
confirmed a composition settlement made 
by Henry Thorn, dealer in diamonds and 
jewelry, 37 Maiden Lane. The settlement 
is on a basis of 20 cents on the dollar, 
payable in cash. As reported in these col- 
umns, an involuntary petition in bankrptcy 
was filed against Mr. Thorn on April 30 
last. On June 18 schedules were filed list- 
ing the jeweler’s assets at $5,891 and the 
liabilities at $16,488. 

Surrounded by his two children, three 
grandchildren and numerous nieces and 
nephews, Sol Kingsberg, who’ was for 
many years a well-known figure in the 
jewelry trade, was the guest at a surprise 
dinner given one night recently at his home, 
275 Albany Ave., in honor of his 74th 


birthday. Mr. Kingsburg, who has lived in 
Brooklyn most of his life, regaled the 
younger generations with interesting 


stories of Brooklyn in the old days. Be- 
cause of ill health he retired from active 
business some time ago. 

A man described as a jeweler living in 
Yonkers, appeared before Magistrate 
Simms in the Sixth District Court, Bronx, 
several days ago on a charge of reckless 
automobile driving. Owing to the lack of 
evidence he was discharged. According to 
reports, the jeweler, in trying to save the 
life of a boy who drove a bicycle in front 
of the automobile, turned the machine to 
the right, striking the boy and throwing 
him to the street. The boy was not in- 
jured but the jeweler in knocking him 
down also crashed into a policeman’s mo- 
torcycle which was standing near the curb. 

Charles Simons pleaded guilty last Thurs- 
day in the Court of General Sessions, Part 
I, before Judge Mulqueen, to an indictment 
charging him with petty larceny. The date 
of trial has not been set, but it is under- 
stood that it will take place some day next 
week. Simons is charged with entering the 
jewelry store of Herman Feingold, 1364 
Broadway, and representing himself as a 
member of the Signal Corps, U. S. A. He 
asked Mr. Feingold to show him some dia- 
mond rings. While being shown rings 
valued at $250 he grabbed two of them 
and rushed to the street, running down 
Broadway toward 36th St. Mr. Feingold 
was out of the store in a few minutes call- 
ing for help. The prisoner was arrested 
after a chase which attracted hundreds of 
passers-by on Broadway. In _ pleading 
guilty Simons explained that it was hunger 
that prompted his act. 

Joseph Goldberg, a jeweler, 37 Manhat- 
tan St., was visited by two strangers on 
Aug. 14, who said they were miners from 
Colorado. They displayed two nuggets 
which Goldberg found to be gold. He 
then paid $1,000 for a box of nuggets which 
he found to be brass. The Fourth Branch 
Detective Bureau was notified. At Coney 
Island on Saturday Detectives Miller and 
Buckley arrested two men who said they 
were Samuel Berkowitz and Isador Joffe. 
They were locked up at Police Head- 
quarters on the charge of grand larceny. 
The detectives say the two prisoners were 


CIRCULAR-WEEKLY 91 


identified by Goldberg. The two men 
are said to have’ represented them- 
selves to about 50 jewelers and pawn- 
brokers as the owners of a rich gold mine 
near Denver. The police estimated that 
by their scheme of selling brass for gold, 
after the jeweler had tested a sample of 
genuine gold, the men had swindled dealers 
out of about $25,000. 

Among the out-of-town jewelry buyers 
in this city during the past week were J. 
E. Kelly, of the Howland Dry Goods Co., 
Bridgeport, Conn.; L. Hirsh, of the Burger 
Dry Goods Co., Birmingham, Ala.; C. A. 
Bland, of the Newcomb-Endicott Co., De- 
troit, Mich.; C. B. McCauley, of the 
Roshek Bros. Co., Dubuque, Ia.; C. B. 
Drake, of the W. H. Block Co., Indian- 
apolis, Ind.; Miss C. Taylor, of the Rora- 
baugh-Brown Dry Goods Co., Oklahoma 
City, Okla.; E. E. Cassell, of Hayden 
Bros., Omaha, Nebr.; M. C. Jelenko, of 
the Stix, Baer & Fuller Dry Goods Co., 
St. Louis, Mo.; Miss M. Knapp, of M. 
O’Neill & Co., Akron, O.; D. H. Devaney, 
of Charles A. Stevens & Bros., Chicago; 
G. W. Hamilton, of E. Trankla & Co., 
Grand Rapids, Mich.; W. B. Wheeler, of 
the A. Steiger Co., Springfield, Mass. ; 
Miss M. Collins, of Roth Bros. Co., Su- 
perior, Wis.; George Doscher, J. J. Swee- 
ney Jewelry Co., Houston, Tex.; C. T. 
Evans, Utica, N. Y. 

Roy Wilson was convicted of grand lar- 
ceny in the second degree before Judge 
Mulqueen in the Court of General Sessions, 
this city, last Friday. Wilson is the ne- 
gro who was arrested charged with the 
robbery of the jewelry store of Albert Tis- 
dale, 2593 Eighth Ave., on Monday night, 
July 9. At the trial last Friday the first 
true account of how the negro escaped from 
the jewelry store after robbing it of dia- 
mond rings and brooches valued at $825 
was given. The two chief witnesses for the 
prosecution were Ada Tisdale, the 12-year- 
old daughter of the- proprietor, and a 
12-year-old boy. They testified that they 
chased Wilson through 138th St. to the 
apartment house at 269 W. 136th St. There. 
they lost trace of him. About an hour 
later the janitor in the next apartment 
house heard a noise on the roof, and the 
chase for the negro continued. In jumping 
from one house to another he fractured his 
ankle and entered the apartment of Alex 
Kolas and hid under a bed. He was found 
there a half hour later when policemen ar- 
rived and searched Kolas’ apartment The 
damaging evidence against him was a hat 
which he dropped in his flight and also his 
fractured ankle. Wilson explained his frac- 
tured ankle by saying that on the evening 
of the robbery he was chased by a gang 
of white men, who threatened to lynch him 
and he took refuge in the Kolas apartment. 
All the jewelry stolen from the Tisdale 
store was recovered except one brooch 
valued at $125. Judge Mulqueen will sen- 
tence the prisoner next Friday in Part I 
of General Sessions. The district attorney 
prosecuting the case was Francis X. Man- 
cuso. 





The store of the Queen Jewelry Co, 
High Point, N. C., was recently damaged 
by fire. The stock was fully covered by 
insurance. 
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MESSENGER ATTACKED 


Robbers Assault and Rob Employe of Ring 
Firm as He Brings Payroll to Factory 
in Brooklyn 





Since last Saturday, the brooklyn police 
have been looking for the two men who 
beat and robbed Charles B. Ellison, a 
messenger for J. B. Bowden & Co., ring 
maker, 15 Maiden Lane, New York. The 
messenger was waylaid at the entrance to 
the building at 81 Prospect St., Brooklyn, 
where the firm’s factory is located, and af- 
ter being beaten into a helpless condition a 
leather bag containing the payroll for the 
factory employes and many articles of 
jewelry, was taken from him. 


Saturday night, Aug. 18, an empty black 
bag was found on the Manhattan side of 
the Williamsburg bridge. The bag has been 
identified as the one taken from the 
jewelry firm’s messenger. 


It has been Ellison’s custom for many 
years to travel to the Bowden office on 
Maiden Lane, receive the repair jobs and 
pay roll and return to the factory in Brook- 
lyn. The messenger’s habits have prob- 
ably been watched for some time and as 
Ellison is a man of 72 years the thieves un- 
doubtedly came to the conclusion that he 
would be an easy victim. 

On Safurday Ellison left the office about 
11 a. M. with the payroll and jewelry. He 
went direct to the factory and had just 
reached the entrance and was about to 
walk up one flight of stairs where the shop 
is located when the two men pounced on 
him, One of the pair struck him on the head 
while the other dealt him a body blow. 
The men then seized the bag and fled while 
Ellison was helpless. 

In a few minutes Ellison regained con- 
sciousness; gave the alarm and the police 
were immediately notified. 

Since the robbery the concern have been 
endeavoring to ascertain just what jewelry 
was in the bag and its value. 








Bankruptcy Petition Filed Against Levitt 
Jewelry Co., Detroit, Mich. 


Detroit, Mich., Aug. 17.—An involuntary 
petition in bankruptcy was filed to-day 
against the Levitt Jewelry Co., jewelers 
and opticians, 29 Grand Ave., this city. 

This business was incorporated under the 
laws of Michigan on Feb. 19, last, for a 
term of 30 years. The authorized capital 
was placed at $15,000, of which $7,500 cash 
was paid in. Leo Levitt, head of the busi- 
ness and holder of 73 shares of the capital 
stock, has been affiliated with a number of 
concerns in the jewelry trade. A. B. Sher 
and Edward E. Schultz, the other two 
partners, were also connected with various 
jewelry firms before going with the Levitt 
house. 








James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, N. Y., sold out last week at 
Detroit, Mich., the entire stock, fixtures, 
dies and machinery of the Roehm Co., 
manufacturing jewelers, by order of the 
United States District Court of Southern 
Michigan. The sale was under the direc- 
tion of Lee E. Joslyn, referee in bank- 
ruptcy. 
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Des Moines, Ia. 





L. Maher of Maher Bros., Mason City, 
is motoring to the coast. 
expect to be gone two months. 


Local wholesalers report that Iowa re- 
tailers are buying strong and are anticipat- 
ing a fine business this Fall and Winter. 

H. O. Thomas, Hampton, is one of the 
delegates to the Knights of Pythias grand 
lodge in session in Des Moines this week. 


Grant Van Horn, who has had a jewelry 


store for some time at 19th & Crocker Sts., 
has opened up a new shop on Sth St., just 
south of Walnut. 

Reports are that members of the Iowa 
Retail Jewelers’ Association will meet in 
Des Moines early in September to discuss 
a plan for co-operative buying. 

The firm name of Shaver & Burrows 
at Menlo, has been changed to Burrows 
& Schwab since Mr. Schwab recently 
bought out the Shaver interest. 

George Forsythe, of the Forsythe Drug 
Co., Redfield, and C. B. Brooker, Earlham, 
are two lowa jewelers who have been 
drafted for the conscript army. 

After being confined to a dark room for 
several days, Ralph Plumb, who was hit in 
the eye by a golf ball nearly a month ago, 
is able to be at the store. The eye caused 
him much pain and for a time it was 
thought serious results might follow. 

Iowa jewelers are mourning the loss of 
one of the old time members of the trade, 
Mal Burgess, Eldon, who died recently at 
the home of his brother, John Burgess, also 
a jeweler, Bloomfield, Ia. Paralysis was 
the direct cause of Mr. Burgess’ death. He 
had been a retail jeweler for a great many 
years. 

S. F. McLaughlin & Co., located on the 
fifth floor of the Securities building for 
some time, have incorporated with a cap- 
ital stock of $25,000, and are moving to 
the Shops building with a view to obtain- 
ing better facilities for handling increasing 
business. The firm name will remain the 
same. S. F. McLaughlin will be president 
and general manager. In addition to hav- 
ing offices on one of the upper floors of 
the Shops building, the company will have 
a large display room on the Walnut St. 
side of the ground floor. 

Mabel Taylor, alias “Mabel Reeves,” 
alias “Mabel Riley,” alias “Mabel Bailey,” 
has been captured in Des Moines and $5,- 
000 worth of jewelry, toilet articles and 
wearing apparel recovered which she con- 
fessed, according to the police, to have 
stolen in Kansas City last July. She also 
confessed, it is said, to “lifting” several 
articles at Omaha. Detectives from Kan- 
sas City arrived here and identified the 
Taylor woman, and she was taken back 
there to stand trial. When searched here 
she was found to have one diamond ring 
valued at $2,000, the authorities say. Her 
loot included, it is claimed, a _ necklace, 
earrings, chatelain, brooch and _ bracelets 
all set with, perfectly matched opals. Po- 
lice said her method is to hire out as a 
maid in a wealthy family, and when an op- 
portune time comes, to get away with the 
jewelry and other valuables. 








Maurice B. Ullery, Covington, O., has 


been succeeded by Arthur B. Himes. 
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The Sale of Red Cross Emblems 
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This evidently is not the idea that was 
intended to be conveyed by the Red Cross 
in sending out to the jewelry trade warn- 
ings, published in THE JEWELERS’ Circuzar 
containing the law protecting the use of 
the Red Cross button, but a careful read- 
ing of the law which this society sends out 
seems to laymen to bear out in part at least 
the interpretation put upon it by the at- 
torneys for the New York jeweler. It is 
clear that the act makes it a misdemeanor 
for any person or corporation other than 
the American National Red Cross and its 
agents to use the insignia for the purpose 
of trade or as an advertisement; to induce 
the sale of any article whatsoever or to 
obtain subscriptions for any charitable or 
other purpose, but there is nothing in the 
law, as we read it, that seems to specifically 
touch upon the sale of Red Cross buttons 
by jewelers to people who are entitled to 
wear them. 


At the offices of the Red Cross head. 
quarters in New York the officials seemed 
to be of the opinion that the American 
Red Cross emblem was protected generally 
by the legislation covering the order and 
forbidding the use of the emblem by any- 
body but members of the order. It was 
explained that manufacturers are often 
authorized by the order to make these em- 
blems but to make them for the order which 
sells them to the members through the local 
chapters. It was not thought the authori- 
zation of the manufacturer to use the de- 
sign carried with it any right to make any 
more than what were required by the Red 
Cross itself. There seemed to hte little 
doubt that the jeweler would have a right 
to sell Red Cross emblems to the officials 
of or on the order of the Red Cross Chap- 
ter, but that he had a right to sel! the ar- 
ticles indiscriminately was emphatically de- 
nied. 

Even if the jeweler has the right to sell 
Red Cross jewelry it is incumbent on him 
to see to it that such emblems are cnly 
sold to members of the Red Cross and 
satisfactory evidence of membership should 
be produced to him before the article is 
turned over to the customer. The Red 
Cross is an emblem of service identifying 
people who are engaged in national work 
and its use should be protected. In this 
work the public and trade alike should co- 
operate to the greatest extent, irrespective 
of any legal rights they may have. Never- 
theless, it would be well for the legal status 
of the sale of Red Cross emblems to be 
settled definitely once for all for the sake 
of the organization and the jewelry trade, 
and we hope that the matter will be taken 
up officially by committees of both for the 
purpose of clearing up the points at issue 
for all time. 








Harry L. Dix, formerly manager of the 
store of George T. Brodnax, Inc., Memphis, 
Tenn., has resigned his position with this 
concern to take effect Sept. 1. Before go- 
ing with the Brodnax concern, Mr. Dix 
was engaged in the diamond business under 
the style of Harry L. Dix., Inc., at Atlanta. 
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Jewelers Play Golf at Elgin 





(Continued from page 85.) 

ooo 
brought his net to the exact “bogey” drawn. 
The prize for high gross was easily won 
by Theodore Kuehl, although Earl Stamm 
was a close second. 

The score of those eligible to contest for 
the President’s cup is as follows: 








Handi- 

Gross. cap. Net. 
M. J. Kelley...--.+++-eeeeee 101 13 88 
F. W. Hoefer.....+------+ees 105 12 93 
S, Y. Ball...---------eeeeee 97 5 92 
J. T. Montgomery......-.--- 106 0 106 
L. H. Schafer.........---.-. 117 23 94 
Theo. Kuehl ....-..--++-+++- 141 25 116 
L. Emerich ....-.----+--+eeee 101 24 77 
H, E. Jones ...--+-eseeeeees 113 22 9] 
WwW. F. Drexmit............-- 105 11 94 
Max Mayer ...--+---+-eeees 115 24 91 
J. M. Kucera ....+-----++e>: 112 28 B4 
NED oc ccceesescscses 135 28 107 


After supper the party was joined by 
several from Elgin and a pleasant social 
hour was spent before leaving for the 
return trip. , 

Too much credit can not be given the 
members of the Illinois Watch Case Co. 











LEVY AND GUBBINS “LOOKING PLEASANT.” 


for the pleasure and success of the day. 
All the arrangements at Elgin were made 
by them and nothing was left undone to 
make the day a happy one. “Hats off to 
the Eppensteins!” say the boys. 


Notes of the Outing 


Geo. Gubbins will drive a dray. 
Sid Pall proved he was the best golfer. We ex- 
pected this. 

~ * 

Lou Schafer never shifted gears; he was in high 
all the way around. 
* * 

Max Mayer, the idol of Idlewhile, looked and 
dressed like a golfer. 
. * - 


Geo. Gubbins spiked “Pop” Jones sliding to the 


19th hole, the result of which “Pop” is in dry 
dock, 
* * ¥ 
Bill Drexmit plaved an extra nine hole game 
and did it in 45. Some golf. 
* * + 


J. T. Montgomery, scratch man, was way off 
form, as a result of which he won no prizes, 
. + * 
M. J. Kelley tied L. Emerich for second on low 
gross score and did this on a strange course. 
* * * 


Wm. Juergens came out too late to compete 
in the golf game, which was lucky for Emerich. 
- ” , 


Theo. Kuehl beat Adonis Stamm for high score. 
Never mind, Stamm; you may be worse next year. 
+ * * 


Fritz Hoefer was chairman of the committee 
on entertainment on the special returning home. 
* * +. 


Eli Gutmann, the man that put “Sin” in Cin- 
cinnati, did not play his usual game because he 











THE “KATZENJAMER KIDS” MYER AND SCHAFER 


“did not have his golf clothes and had to play 
with strange sticks.” 
* * * 

Pop Jones did very well considering the fact 
that he has not been golfing much for the past 

two years, 
* 3 * 

Kid Levy of the Star Watch Case Co., and 
Winnetka, does not play golf, but is a real handi- 
cap in bridge. Ask President Durngan. 

* + 4 


Sol Hess will not play golf on account of having 
to wear old clothes, but demonstrated his ability 
at cards by copping everything in sight. 

* <a * 


A thing of beauty is a joy forever, and Presi- 
dent Dungan was a joy forever. He was dressed 
like a southern General and looked the part. 

+ * 

Hugo Oppenheimer of L. Basch & Co., the golf 
demon, made an 84, but on account of not being 
a member was ineligible to compete for the prizes. 

* * * 


Len Emerich of the Illinois Watch Case Co., 
and winner of the president’s cup, is a member 
of the Elgin’s Country Club, and was a royal host 
during the day. 








The Golden Rule Jewelry Co., Cambridge, 
Minn., is the style under which the busi- 
ness of Carl L. Wallman is being con- 
ducted. 


THE JEWELERS’ CIRCULAR-WEEKLY 93 


CAUGHT AFTER TWO YEARS 


Bandit Who Robbed New York Jeweler 
and Pawnbroker, Brought Back from 
Sacramento, Cal., and Some 
of Stolen Diamonds 
Recovered 





A case lasting over two years and which 
extended clear across the country ended 
recently with the arrest at Sacramento, 
Cal., of Antonio Saieta of New York, on 
a charge of being implicated in the robbery 
on Jan. 30, 1915, of the pawnshop and 
jewelry store of Adolph Stern, 1508 Third 
Ave., Manhattan. Last Wednesday Saieta, 
who was a chauffeur, was brought back to 
New York and was arraigned before Judge 
Mulqueen in the Court of General Sessions, 
at which time he pleaded guilty to a charge 
of robbery in the second degree. Accord- 
ing to the police the prisoner has confessed 
his part of the robbery at the Stern store. 


It will be recalled by readers of THE 
JEWELERS’ CIRCULAR how on Jan. 30, 1915, 
three men with drawn revolvers walked 
into the pawnshop and jeweiry store of our. 
Stern and after binding and gagging three 
clerks looted the safe of diamonds said 
to be worth $10,000 and of pledges valued 
at $4,000. The thieves, it is also claimed 
took rings valued at $800 and about $200 
in cash. The three holdup men succeeded 
in making their escape and for a time not 
the slightest clue to their identity could be 
found. Some months later two men were 
arrested and shortly after convicted of be- 
ing implicated in the robbery. One of the 
young men was a clerk formerly in the 
employ of Mr. Stern. The second young 
man was caught in Connecticut and after 
being brought back to New York was also 
sent to prison. Since that time the police 
have been chasing Saieta and it was not 
until several days ago that his capture 
was finally accomplished. 


According to reports, a girl played an 
important role in the final capture of Saieta. 
At the time of his disappearance, following 
the holdup at Stern’s store this girl was 
missed from her home in Harlem and it 
was not until several weeks ago that she 
finally returned to New York, claiming 
that she had been ill treated at the hands 
of Saieta. 

Acting Captain Jones learned of her re- 
turn, and after a few days search located 
her. She was questioned, and it is said, 
readily gave information that caused Jones 
to telegraph to Sacramento for Saieta’s 
arrest. 

Saieta was held to await the arrival of 
Detective DiMartini with a bench warrant. 
When arrested he admitted according to 
the police, his part in the holdup and said 
he was glad the suspense was ended. 


Upon Saieta’s arrival in New York in 
the custody of the detective, he was taken 
to the Third Branch Detective Bureau and 
questioned. He told the police that $4,000 
worth of uncut diamonds, his share of the 
robbery, had been left by him in a closet in 
his home in East Harlem. 

Detectives hurried to his home and were 
surprised to find a little paper bag con- 
taining the diamonds. 

Saieta is now being held at the Tombs 
without bail to await sentence, 
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THE JEWELERS’ CIRCULAR 


started along right lines nearly two gen- 
erations ago, has continually gone forward, 
never backward; has never vacillated in its 


policies; has always been successful; has 
shown steady progress because it has always 


had the retail jewelers of the country behind 
it; has enjoyed and merited the confidence 
and respect of the whole trade. By always 
considering the welfare and interest of its 
readers, by strict and unwavering loyalty to 
the trade, by giving full value received to its 


advertisers, [HE JEWELERS’ CIRCU- 
LAR has stood for years as 


THE ONE GREAT MEDIUM 


between the buyers and sellers in the jewelry 


and kindred trades. 














For many years THE JEWELERS’ CIRCULAR has pub- 
lished more advertising than the seven other jewelry journals 
combined. 
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TRADE CONDITIONS. 


Retail jewelers here report that business is good 
at the present time, considering the season of the 
year. They look for a good Fall business as a 
rule. Silver is going up again, within the past 
week having reached a higher point than for a 
Jong time before. Nearly all manufacturing jewel- 
ers have now sent their salesmen on the road, and 
they are reporting fair business, though many buy- 
ers are on their vacations so consequently are 
not getting the volume of orders they expect 


later. 





Ording & Co., manufacturing jewelers, 
are located at 14 Oliver St. Mr. Cairo, 
their salesman, has left for his first Fall trip. 

B. Jenson has been secured to represent 
L. Leber & Son, manufacturers of gold 
alloys, 149 New Jersey Railroad Ave., on 
the road. 

Irving B. Eckstein has just left for a trip 
through the middle west in the interest of 
Fisher & Co., manufacturing jewelers, 14 
Oliver St. 

Mrs. William T. Carter, who has been 
away for the Summer, is at her home on 
Broad St., for a short time before going 
away again. 

J. Austin Granbery of the J. Austin 
Granbery Co., manufacturing jewelers, 306 
Market St., is on a trip through the middle 
west in the interest of his concern. 

A. F. Conrey & Co., manufacturers of 
buffs, brushes and supplies for manufac- 
turing jewelers, 14 Oliver St., reports that 
business is keeping up well this Summer 
considering all the unsettling elements. 

Mrs. Theodore M. Woodland, Hutton 
Park, has returned with her son, Thomp- 
son Woodland, from Fisher’s Island, and 
will be for the remainder of the season at 
Spring Lake, where Mr. Woodland has 
leased a cottage. 

Alvon L, Leibe of the jewelry manufac- 
turing firm of Henry L. Leibe & Son, 276 
New Jersey Railroad Ave., has just left 
Sea Girt with the New Jersey troops for 
a southern training camp. Mr. Leibe is a 
member of and treasurer of the sanitary 
department of Battery A, First Regiment 
New Jersey Field Artillery. 

The diamond cutters and polishers em- 
ployed by the L. M. Van Moppes Co. are 
busily engaged at present cutting and pol- 
ishing a new series of finest white perfect 
Wesseltons, which the firm recently pur- 
chased. Some of these rough diamonds 
weight 20 carats each and more, one gem 
in particular weighing 44% carats. 


John Wentworth is on a trip through 
the middle west in the interest of Kollmar, 
Rauch & Co., manufacturing jewelers, 306 
Market St. John Goode is visiting the 
trade in the south for the same concern. 
Marcus Douglas returned from a pleasure 
trip to Greenwood Lake, and has started 
out on his first Fall trip through the east- 
ern territory. Julius C. Rausch, a mem- 
ber of the same firm, has returned from 
Saranac Lake, N. Y. 

A small piece of sulphur flying from the 
head of a match caused a fire in the jewelry 
store of A. Friedland, 1661 Elizabeth Ave., 
Elizabeth, N. J. It was reported that while 
Mr. Friedland was striking the match a 
small particle of sulphur flew into a cur- 


tain in the display window, instantly set- 
ting the drapery ablaze. Many celluloid 
articles on exhibition immediately caught 
fire and before the jeweler could extinguish 
the blaze it had spread to the wooden boxes 
containing many articles of jewelry. The 
jeweler places the damage at about $2,000, 
all of which is covered by insurance. 

The directors and stockholders of the 
Four Corners Building & Loan Association 
have decided to liquidate the association’s 
assets and go out of business. The manipu- 
lations of Roland D. Crocker, resulting in 
the burdening of the organization with real 
estate, is given as the reason for the ac- 
tion. It was thought that the association’s 
problems could be solved otherwise, but 
it was found to be a difficult proposition. 
Crocker was a local lawyer and promoter 
who disappeared several years ago, leaving 
his many concerns in a bad way financially. 
Until a short time before he disappeared 
he was president of Weigand & Co.,. manu- 
facturing jewelers, Arlington St. One of 
the three trustees named to liquidate the 
assets of the association is Harry Allsopp, 
formerly a manufacturing jeweler in New- 
ark, 











Jewelers of Jeffersonville, Ind., across 
the river from the Ohio river, have been 
handling an increased volume of business 
due to the activity of the Government 
Quartermaster’s Depot, which has been let- 
ting a lot of work to the people of the 
district. 

Robert S. G. Edwards of the Whiting 
Mfg. Co., Bridgeport, Conn., was recently 
in Louisville, where he called on the retail 
jewelers. Other visitors were William 
Lester of Emrich & Schorsch, New York, 
and Sam H. Maybaum, the latter repre- 
senting J. Wodiska, New York. 

Edwin Bogaert, Lexington, Ky., who 
is in charge of the jewelry store of Victor 
Bogaert, during the latter’s absence, has 
received a wire notifying him of the safe 
arrival of his father at Bordeaux, France, 
who has gone abroad as a special relief 
commissioner to aid in work in Belgium 
and northern France. 

A rope of pearls, valued at $1,000,000 
and said to be the finest collection in the 
country, is one of the valuable personal 
effects contained in the estate of Mrs. 
Robert Worth Bingham, who recently died 
in Louisville. Mrs. Bingham before her 
last marriage a few months ago, was Mrs. 
Henry M. Flagler, wife of the late cap- 
italist. The estate is estimated as worth 
about $75,000,000, of which $2,000,000 rep- 
resents jewels now in safe deposit vaults 
in Louisville. Mrs. Bingham had been a 
resident of Louisville only a short time be- 
fore her death. 

Percy B. Smith, treasurer of William 
Kendrick’s Sons, Inc., is on a pleasure trip 
to Cincinnati and other points. George 
Fisher, engraver, has returned after spend- 
ing some time with relatives at Cincinnati. 
William Kendrick, son of George P. 


Kendrick, and nephew of William Ken- 
drick, of Wm. Kendrick’s Sons, has en- 
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listed in the Hospital Reserve Corps. Lee 
S. Read, son of C. L. S. Read, of the same 
company, was drafted and passed the ex- 
amination, but is a married man, and will 
probably be exempted. 











Edward Inhoff, salesman for the Stand- 
ard Button Co., is at the factory. 

John M. Fisher of the J. M. Fisher Co. 
is enjoying a short stay at Oak Bluffs. 

Fred T. Barry, salesman for the C. O. 
Sweet & Son Co., is making a western trip. 

Walter Duncan, the well-known sales- 
man, is spending a few days in town with 
friends. 

Joseph Finberg is making an extended 
business trip through the west in the inter- 
est of his firm. 

Plans are being made by the International 
Jewelry Workers to organize a branch of 
their union in Chartley. 

Earl F. Bliss, son of Mr. and Mrs. Frank 
W. Bliss, has been designated as captain of 
the field artillery at East Sheridan, II. 

All of the jewelry firms closed their fac- 
tories last Friday morning from 10 to 12 
o'clock in order that their help might par- 
ticipate in the send-off given Co. I. 

George A. Livingston, salesman for the 
Watson Co., who is in the draft and is now 
making a business trip, has been granted 
permission to have his examination made 
in some city on his trip. 

William Saart, who organized the Attle- 
boro ball team in order to defeat North 
Attleboro, is continuing the nine for the 
remainder of the season in order that At- 
tleboro may have first class baseball. 

Word was received in Attleboro last Fri- 
day that a sample case was stolen from J. 
B. Sullivan, salesman for C. A. Marsh & 
Co., in Detroit. According to the reports 
received the case was taken from a dray. 
The Detroit police are now investigating. 

Mayor Harold Sweet, the manufacturing 
jeweler head of Attleboro, on last Friday 
morning, in behalf of the citizens of Attle- 
boro, presented the members of Co. I, Fifth 
Massachusetts Regiment, with a check for 
$1,000 with which to purchase comforts for 
the company. The moriey was subscribed 
for the most part by the manufacturing 
jewelers. 

The local papers last week contained 
more help want advertisements for jewelers 
than they have in the past five years, which 
is an indication of the condition of business 
in the Attleboros. Salesmen traveling 
through the country are sending in good 
orders every day, and it now looks as if 
overtime work will be started immediately 
after Labor Day. 

The Jewelry Workers’ Union, at its 
meeting last Thursday evening, talked over 
demands which they are to present to the 
manufacturers in the near future. The 
manufacturers are taking no notice of the 
organization, and in several instances where 
there has been trouble and the members 
were told to strike or turn in their union 
cards they finally selected the latter propo- 
sition. 
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AUTOCRATS 


There is possibly no more sought 
after watch today than these 12 
size, 17 jewel Illinois-Springtield 
complete watches made to re- 
tail for $25, $40 and $50. 


We have increased our production to the 
limit on them and at present can make 
prompt deliveries, but for Fall retailing we 
suggest that you profit by your past experi- 
ence and place an /mmedtate order with your 
wholesale jeweler to cover your Fall and 


holiday requirements. 


ILLINOIS WATCH COMPANY 
Springfield 



































Chicago 


Chicago Notes. 





Alfred Moss, of the Lyons Mfg. Co., is 
making a short trip on the road. 

A, Jacobson, of Levinson & Jacobson, has 
returned from a short business trip. 

George Grambrill of Eisenstadt Mfg. Co., 
St. Louis, spent several days in Chicago 
this week. 

E. H. Stamm of the Dueber Watch Case 
Mfg., has left for a trip to Cincinnati and 
St. Louis. 

Chas. Brown, of Stein & Ellbogen Co.,, 
has returned from an extended vacation 
on the lakes. 

Leonard Krower, the well known jobber 
of New Orleans, visited with friends in 
Chicago this week, 

W. W. Beckwith, who is with the Chicago 
office of Joseph Fahys & Co., has returned 
from a short road trip. 

C. H. Knights, of the C. H. Knights- 
Thearle Co., has returned from a short stay 
at Lake Geneva, Wis. 

E. L. Widener, a jeweler of Cedar 
Rapids, Ia., was in the city last week look- 
ing over jobbers’ stocks. 

A. J. Schild, of the Scott Bros. Co., 
wholesalers, in the Heyworth building, left 
last week on a road trip. 

Eli Gutmann, of Cincinnati, has been 
in Chicago several days and played golf 
with the C. J. A. boys Tuesday. 

Louis Manheimer, of Louis Manheimer & 
Bros., has returned from French Lick 
Springs, Ind., where he played golf. 

F,. G. Thearle, of the C. H. Knights- 
Thearle Co., is taking a trip of the Lakes 
and expects to be gone about two weeks. 

E. H. Jones, of the Wadsworth Watch 
Case Co., Columbus Memorial building, 
made a short trip to the west last week. 

H. H. Kamen, who conducts a jewelry 
store at Leadville, Colo., has returned home 
after placing several orders with local job- 
bers. 

George R. Spinney, of the Paul Richter 
Co., manufacturers of cut glass for the 
jewelry trade, has gone on a business trip 
to Boston. 

FE. A. Kelly, of the North American 
Watch Co., Columbus Memorial building, 
has returned from a trip to the factory at 
Mansfield, O. 

Among the retailers buying in Chicago 
last week were: S. O. Adams, Polo, IIl.; 
F. J. Olhring, McGregor, Iowa; G. F. 
Wahl, Paullina, Towa. 

R. G. Hastings, salesman for S. Glickauf 
& Co., Mallers building, has resigned his 
position with that company. His new con- 
nection has not yet been announced. 


WESTERN OFFICE: 
302 Heyworth Bldg., 29 E. Madison St., 
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One of the most liberal contributors to 
the Daily News Fresh Air Fund, as an- 
nounced last week is Benjamin Allen, who 
gives $50. to the building fund and $25. 
for current expenses. 

F, M. Hickok, manager of the Chicago 
branch of the National Jewelers Board of 
Trade, has just returned from a trip to De- 
troit, Mich., to which city he was called by 
the failure of a jewelry Company. 

Pat Kerns, a retail jeweler at 1465 E. 
55th St., has opened a branch store at 1522 
E. 53rd St. Mr. Kerns has been very suc- 
cessful in the jewelry business, and his two 
stores are among the finest on the south 
side. 

Dr. Earl Courvoisier, son of A. Cour- 
voisier, manufacturing jeweler in the Hey- 
worth building, is on the Exemption Board 
of the 55th District. All claims for exemp- 
tion on account of eye trouble are referred 
to Dr. Courvoisier. 

The slight damage done to the plant of 
the Goldsmith Bros, Smelting and Refining 
Co., by a fire last week, has been repaired 
and work is going ahead as usual, having 
suffered hardly any inconvenience on ac- 
count of the blaze. 

The Darche Clock Co., 643 W. Washing- 
ton St., manufacturing electric clocks, has 
had a remarkably good Summer, new 
styles recently added having taken very 
well with the trade. The company is sell- 
ing heavily to the premium trade. 

Fred Mayer’s wife presented him with a 
sedan as an anniversary gift and he has 
proved to be a most expert lamppost de- 
stroyer. Fred says unless they make the 
price of lamp posts cheaper in Chicago he 
will move to the suburbs—where they have 
oil lamps. 

Harry Jones, of the Wadsworth Watch 
Case Co. is at home this week on account 
of a sprained ankle, the result of an ac- 
cident on the golf links of the Elgin 
Country Club. What was thought to be 
a slight accident has turned out to be a 
very painful one. 

J. T. Montgomery, of M. A. Mead & Co. 
has received his commission as Captain in 
the Engineering Corps of the United States 
Reserves. Mr. Montgomery was afraid 
business conditions would not permit him 
to accept the commission but on Thursday 
he announced to his friends that he would 
take the oath at once and be ready when 
called to service. 

Several more enrollments are announced 
for the new school for apprentices, which 
is to be opened by the Manufacturing 
Jewelers’ Association of Chicago next Fall 
in the Carter Harrison High School. The 





Telephone: 
CENTRAL 5125, 
Chicago 


interest among apprentices in the school, 
continues to run high, and it is believed 
that several weeks before the school actu- 
ally opens there will be as many enroll- 
ments as the equipment will accommodate. 

Secretary Charles F. Manahan of the 
Illinois Retail Jewelers’ Association is 
“doing his bit” to put the Illinois jewelers 
on the map as far as the national conven- 
tion of the American National Retail Jewel- 
ers’ Association to be held in St: Louis, 
Aug. 27 to 31, is concerned. He has sent 
out a folder to all the members telling of 
the many interesting events to be “pulled 
off” at St. Louis and not on the regular 
program, and urging everyone to buy a 
round trip ticket to that city and put IIli- 
nois on the map. It is Secretary Mana- 
han’s desire that the Illinois boys win all 
the banners in sight. A similar folder is 
being sent non-members of the association 
who are asked to fill out an application for 
membership in the State society and send it 
in at once. 

F. M. Hickok, manager of the Chicago 
branch of the National Jewelers Board of 
Trade, who is trustee in the matter of the 
Wholesale Jewelry Co., announces that new 
complications have arisen, which threaten to 
make a speedy adjustment of the matter 
more difficult. The landlord of the 
premises occupied by the company has got- 
ten out a distress warrant, for back rent, 
and a bailiff is now in charge of the as- 
sets. Steps are being taken to untangle 
the situation caused by this move. Further 
investigation of the assets of this company 
shows that some of the installment ac- 
counts, listed as assets, have no value at 
all, while the value of others is very dubi- 
ous. Mr. Hickok is still investigating, and 
will not be ready to make a complete report 
for several days. 

In the baseball league of the Chicago 
Jewelers’ Athletic Association the Nitelites 
of the Jansen Clock Co. and the team of 
the American Optical Co. clashed last Sat- 
urday at Albany Park. The game was 
a benefit for Henry Pakula, who broke his 
leg early in the season. Also, it was to 
decide the season’s championship of the 
league. For both reasons great interest at- 
tached to the game. The Chicago Jewelers’ 
Athletic League will not cease activities at 
the close of the baseball struggle, by any 
means, Bowling will probably be the next 
sport taken up, and it is even probable that 
a football league will be organized, to play 
the soccer game this Fall. The membership 
of the organization is steadily growing, and 
the leading concerns of the city are prac- 
tically all represented. 


















= = = LOUIS oe 


H. H. Gastiinas W. Olive St. jeweler, 


has gone to the lakes for a two weeks’. 


rest. 

J. J. Burke, president of the Brooks 
Jewelry & Optical Co., spent two days last 
week in Chicago. 

L. P. De Rousse, Waterloo, IIll., and C. 
H. Gieseke, Trenton, Ill., were in St. Louis 
during the past week. 

M. J. Baer and wife, Oklahoma City, 
Okla., are visiting Mrs. Baer’s parents, Mr. 
and Mrs. Julius Newman. 

George Oberting of the St. Louis Clock 
& Silverware Co. has been confined to his 
home and bed for several days by sickness. 

W. E. Barker of the same firm has re- 
turned from a fishing trip in Illinois and 
H. E. Kellersman is traveling in northern 
Missouri. 

F. L. Steiner and Lawrence Oberting 
spent the week end at the home of Oberting 
at Smithton, making the trip in the Steiner 
automobile. 

J. H. Crompton of the Erber-Crompton 
Mig. Co. has started on a trip through 
Arkansas. He will return in time for the 
coming national convention. 

The S. A. Rider Jewelry Co. had an ex- 
hibit at the eighth national convention of 
the Commissary Managers’ Association, 
held at the Planters Hotel during the past 
week. 

Louis J. Dubuque, for the past 14 years 
with the J. Lowenstein Jewelry Co., won 
a second lieutenancy at the Fort Riley 
Officers’ Reserve Camp. He is spending a 
two weeks’ furlough in St. Louis. 

Abel Bros. & Co., 29 Maiden Lane, New 
York, will have a large exhibit at the an- 
nual convention of the American National 
Retail Jewelers’ Association. This firm 
will occupy Booth No. 33 which will be 
supervised by Carl H. Patch and John A. 
Abel. 

A. O. Grimes of the Hess & Culbertson 
Jewelry Co. is resting at the St. Louis 
Club, Walloon Lake, Mich. Frank Coghill 
of the same house won a second lieutenancy 
at the Officers’ Reserve Training Camp, 
Fort Riley, Kan., and is spending a two 
weeks’ furlough in St. Louis. 

C. M. Fairley of the Hoyt Jewelry Co. 
returned Thursday from a six weeks’ trip 
through the southwest. He found condi- 
tions good everywhere except south of 
Waco, Tex., and in west Texas, where 
there is a crop failure. He will stay in St. 
Louis until after the convention. 

John Dobschutz, East St. Louis, has gone 
to San Antonio, Tex., to take charge of the 
business of the late Mr. Roitman, who died 
there recently. He will conduct the busi- 
ness for Mrs. Roitman. Mrs. Dobschutz 
will conduct the East St. Louis business 
until it can be disposed of and will then 
join her husband in San Antonio. 

Paul V. Kaesser and Alfred Kaesser 
have incorporated the Kaesser Jewelry Co. 
The firm will conduct the two stores, one on 
Easton Ave. and the other on Union Ave., 
which the brothers have been conducting 
individually since the Kaesser Bros. or- 
ganization was dissolved some months ago. 
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H. H. Kaesser, who has been conducting 
the Franklin Ave. store since the dissolu- 
tion, will continue alone. 








Omaha. 





je McElwain, Red Oak, Ia., died last 
week. 

It is reported that W. H. Evans, of Red 
Oak, Ia., is ill at his home. 

T. L. Combs returned last week from a 
trip to Chicago and St. Louis. 

O. C. Homan and wife are back from a 
motor trip to Des Moines and Colfax, la. 

H. Madson, of Madson & Sorenson, 
Elba, Nebr., spent a few days in Omaha, 
last week. 

George W. Ryan, wife and daughter re- 
turned last week from Talland, Colo., 
where they spent a delightful month. 

George F. Taylor, with T. J. Bruner Co., 
and wife, returned last Monday from a 
delightful motor trip to northern Minne- 
sota. 

Herbert W. Ryan, who enlisted in the 
Reserve Corps, has been examined and 
passed a good examination. He will be 
assigned to the Balloon Corps. 

J. Christianson, formerly of Warsaw, 
Nebr., who has been engaged in business 
at Sioux City, Ia., has returned to Warsaw 
and opened up business again. 

George P. Marchall is manager of the 
Western Associated Jewelers, which is the 
new name of the successor to the Brode- 
gaard Jewelry Stores, Inc., is sending out 
folders with a fine half-tone illustration of 
the exterior of the quarters which the 
concern occupies at 1223 Farnam St. 

Among the out-of-town jewelers in 
Omaha last week were: John Mudra, 
Lewis, J. Keefe, Clarks, Nebr.; E. 
Kahm, Friend, Nebr.; A. G. Kupka, 
Schuyler, Nebr.; T. J. Gillespie, Gretna, 
Nebr.; E. A. Griffin, Bancroft, Nebr.; J. 
C. Githens, Charter Oak, Ia.; John Morris, 
Carson, Ia.; Harry A. Martin, Lyons, 
Nebr. 

The manager of the A. F. Smith Co. 
states they have never had such a time in 
getting high-grade watches as now. They 
receive an order every other day, but as 
soon as received are billed out to cus- 
tomers waiting for them. They claim they 
have never experienced such a time get- 
ting high-grade goods, and could easily 
dispose of four times their allotment of 
watches, the demand being for better grade 
goods. 








The Beckwith-Range Jewelry Co., 410 
Franklin St., Tampa, Fla., has just re- 
modelled the work shop and factory of 
the concern. A room has been added to 
the rear of the jewelry store for the ex- 
clusive use of their repairing department. 
The new extension is of brick and cement, 
well ventilated and well lighted. Modern 
tools and equipment have been installed so 
that special order work can be taken up 
by the house with quickness of dispatch. 
In the watchmaking department an equip- 
ment for drying pans and miniature polish- 
ers for cleaning watches have been in- 
stalled. The officers of the Beckwith- 
Range Jewelry Co. are Claude E. Range, 
president; W. H. Beckwith, treasurer; 


Otto Lee Henderson, secretary. 
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Pacific Coast Notes. 





W. Craddock has opened a new store 
in Se 

A. Ross, Petaluma, Cal., is enjoying a 
stay in Los Angeles. 

W. D. Strahl has temporarily discon. 
tinued his jewelry store at Camas, Wash. 

W. V. Seward has discontinued his store 
at Cloverdale, Cal. and has moved tg 
Crescent City. 

Z. A. and Mrs, Yearm, 2217 Telegraph 
Ave., Berkeley, have sold their business tg 
O. F. Gottschalk of that place. 

L. C. Koberg of Healdsberg, Cal., has 
just returned from an enjoyable and suc- 
cessful fishing trip to Bodage Bay. 

H. W. Kelly, Hailey, Idaho, who has 
been ill for the past six months, is con- 
valescing and is now able to visit his store. 

L. Feibush, who has been in the jewelry 
business in Reading, Cal., for a number of 
years, has sold out and will retire from 
active business. 


J. S. Wood, watchmaker and jeweler, 
Perris, Cal., will take charge of the store 
of Dr. Tipton Hemet, while he is on a 


two weeks pleasure trip. 

J. Jensen & Sons, Salt Lake City, Utah, 
have entirely remodeled their store, putting 
in hard wood floors, new show windows 
and new decorations throughout. 

L. A. Mead, of Pacific Grove, Cal., has 
taken over.the management of the jewelry 
store of Alvin Christian in Santa Cruz, Mr. 
Christian having enlisted in the San Jose 
Corps of the Field Artillery. 

R. E. Baum has sold out his business in 
Vacaville, Cal., to F. E. Deakin & Co. Mr. 
Baum’s decision to sell was caused by his 
wife’s ill health. They have returned to 
their former home in Elkhart, Ind. 

Fred M. Mason bought out A. G. Hooper 
in the partnership of Mason & Hooper of 
Visalia, Cal., Mr. Hooper retiring to take 
up his business in other fields, which will 
take him away from Visalia. Mr. Mason 
is entering his 12th year in Visalia. 

Joseph E. Goodman, employed by his 
father, Louis Goodman, a jeweler of 218 
E. Main St., Stockton, Cal., was arrested 
a few days ago on a charge of failing to 
register under the selective draft act of 
June 5. Mr. Goodman does not deny faik 
ing to register, but avers that he is more 
than 31 years old. 

Leroy L. Layne, Whittier, Cal., has just 
received patent papers on a napkin holder 
and folder. The invention provides a de- 
vice which will not only hold the napkin 
in position for use, but will also hold the 
napkin when folded. It is simple and effec- 
tive and very neat in appearance. It is 
doubly valuable in that it performs two 
functions, being both a holder and a folder, 
thus obviating the usually troublesome 
question of what to do with a napkin holder 
when it is not in use. 








The A. F. Smith Co., Omaha, Nebr., has 
just about completed its Fall catalog. 
Owing to the change of prices, Mr. Smith 
says he has had some difficulty in getting 
correct prices. While the catalog will be 
larger than formerly, he has eliminated a 
number of lines and added many others 
never carried before. 
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TRADE CONDITIONS 


The retail jewelry merchants are suffering from 
the prolonged street car tie-up in Kansas City, as 
are many other lines of business. The strike has 
been on since Aug. 8, and after the first day no 
cars at all have been running. The shopping dis- 
trict is almost deserted except for the automobile 
trade and those shoppers who have been making 
use of the jitneys. Two thousand men are striking, 
with no chance of a settlement this week. 





Edward Heller, of Sussfeld, Lorsch & 
Co., has been in the city recently. 

Lee Tully, formerly a salesman with the 
Hoefer Jewelry Co., has moved to Nevada, 
Mo., with the Signal Corps. 

Dr. Simpson and his family and Mr. and 
Mrs. Lietz, of Clinton, Ia., motored into 
Kansas City recently and visited Otto 
Knaul for a short time. 

The Harris-Goar Co. has added two new 
employes to the addressing department. 
Miss Lola Shannon and Miss. Elizabeth 
Hammes have accepted the positions. 

Charles E. Manor, jewelry auctioneer, 
has recently completed a successful auc- 
tion for M. Kane, St. John, Kans., who 
has closed out his business preparatory to 
joining the army. 

Fred Joers, of the Hoefer Jewelry Co., 
and Mrs. Joers have returned from a sev- 
eral weeks’ sojourn spent at Squeeky Bobs, 
17 miles from Grand Lake, Colo., where 
they had a cottage. 

Fred W. Grover, who is the proprietor 
of a jewelry store at 111 E. 8th St. has 
become secretary and treasurer of the 
Guaranty Oil & Mining Co., in which he is 
the largest stock holder. 

Mrs. G. M. Larwell and Mr. and Mrs. 
C. S. Cravens are slowly recovering from 
the injuries which they sustained in the re- 
cent automobile accident in which Mr. 
Cravens’ car was overturned. 

Fred Powers, jeweler, Mound City, Kans., 
is remodeling his present location into a 
thoroughly up-to-date shop. Mr. Powers 
intends to install new fixtures and was in 
Kansas City recently purchasing them. 

Cecil J. Zink, of the C. B. Norton Jewelry 
Co., has left on a trip of about eight weeks 
duration, in Colorado, because of ill health. 
The concern has added a new employe to 
the force of the optical department in the 
person of E. H. Seilfleisch. 

Henry Tholen, jeweler, Victoria, Kans., 
has built a new building at Hayes, Kans., 
where he will move his present stock and 
open a jewelry establishment. Mr. Tholen 
was in the city this week purchasing an 
additional stock of goods. 

Miss Anna Huth, of the Edwards-Lud- 
wig-Fuller Jewelry Co., who has been visit- 
ing her sister in Pittsburgh, Pa., will go on 
to New York where she will visit some of 
the jewelry manufacturing establishments 
and retail stores. George H. Edwards, Jr., 
has received a commission as second lieu- 
tenant in the Quartermaster Corps of the 
National Army. 

Olaf Hanson, watchmaker of Oppenstein 
Bros., has joined the hospital corps. Op- 
penstein Bros. have added a new man to 
its force in the person of J. J. Owens, for- 
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merly for three years with W. F. Norris, 
jeweler, Hastings, Nebr. Howard M. Cant- 
well, who has been in the optical depart- 
ment of the concern, has resigned to take a 
position with a firm in the east. 

Samuel Lee Mears, who has been in the 
material department of the C. B. Norton 
Jewelry Co. about five years, died Thurs- 
day afternoon, Aug. 9, at 3 o’clock, at the 
home of his parents, 1913 Lawn Ave. Mr. 
Mears, who was 19 years of age, had been 
ill about two weeks with pneumonia. He 
is survived by his parents, Mr. and Mrs. 
O. B. Mears and a sister Miss Catherine 
Mears. 

Gilbert E. Jaccard, nephew of W. M. Jac- 
card, president of the Jaccard Jewelry Co., 
who has been in training in the Officers 
Reserve training camp at Fort Riley for 
the past three months, has received a com- 
mission as Captain of the Infantry Reserve. 
Mr. Jaccard has had a very superior record 
during the months of training and his ap- 
pointment does not come as a surprise to 
those who know him. 

There have been few out-of-town visi- 
tors in the city this week. The strike may 
have caused some to defer their visits un- 
til a more auspicious time. Among those 
who were here are: John W. Bishop, 
Claremore, Okla.; W. H. Meyer, Lawson, 
Mo.; Carl Thomas, Emporia, Kans.; W. 
S. Noble, Drexel, Mo.; A. Marks, Law- 
rence, Kans.; John Dickey, Newton, Kans., 
and John Walz, Boonville, Mo. 

Among the jewelry firms who are mem- 
bers of the Merchants’ Association which 
is now urging the public to lend its sup- 
port to the suggestions of the Commercial 
Economy Board of the Council of National 
Defense are, the Cady & Olmstead Jewelry 
Co., the Jaccard Jewelry Co., and the Mer- 
cer Jewelry Co. The Kansas City retail 
merchants have adopted the recommenda- 
tions of the board in regard to a three day 
return of goods, a charge of 15 cents for 
special deliveries, and encouraging custom- 
ers to carry small parcels. The regulations 
are to go into effect Sept. 4. 

H. R. Egerter, manager of the material 
department of the Meyer Jewelry Co., left 
Aug. 17, for a several weeks’ trip through 
the east, visiting Pittsburgh, Pa., New York 
city, Providence, R. I., and Newark, N. J., 
in the interests of his firm. Eli Mishkind 
of the manufacturing department was 
thrown from a jitney in an accident which 
occurred in the northeast part of the city 
as he was riding home from the office. Mr. 
Mishkind suffered a sprained ankle and 
arm so that he cannot be at work. The 
following men from the Meyer Jewelry 
Co. have enlisted: Gordon Lindsley, Abe 
Gladstone, Hugh Stoddard, R. M. Turner, 
Maurice Bennett, and R. H. Shubert. 





San Diego, Cal. 





Dr. Theodore Dewitz has returned from 
an extended eastern trip. While away he 
attended the convention of the American 
Optical Association. 

Among those in the trade included in 
the first call under the draft in this city 
is Robert. T, Gardner of Cherington & 
Gardner, opticians, 971 5th st. 

With the great influx of officers and 
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enlisted men, incident to the establishment 
of militia cantonment, a naval training 
school, aviation school, marine and cavalry 
camps, the local shops have been featuring 
military wrist watches and identification 
rings. Speaking of this line of trade, Ar- 
mand Jessop of Joseph Jessop & Sons 
states that it has been difficult to keep up 
with the demand. 








P. H. McBride, of Fort Morgan, Colo., 
was in Denver last week buying new fix- 
tures. 


Otto Waltz, of Telluride, was in Denver 
recently making purchases for his Fall 
trade. 

Mr. Fulbright, of the Messerschmidt & 
Fulbright Jewelry Co., at Fort Collins, 
visited Denver jobbers last week. 

FE. E. Morey, who has been touring Colo- 
rado by automobile, has returned to his 
home and business in Chadron, Nebr. 

Homer Shupe returned last week from 
the Billings, Mont., district, but expected 
to leave again shortly for the northwest. 

Robert Knox, of the Syman Bros. 
Jewelry Co., has returned from a two 
weeks’ outing at Colorado Springs and 
Manitou. 

Mrs. Max Strasburg, wife of a Trinidad 
jeweler, underwent an operation recently 
at St. Joseph’s Hospital. She is getting 
along nicely. 

H. A. Carlisle, a prominent jeweler of 
Laurel, Mont., has finished the construc- 
tion of his new building at that place and 
expects to occupy it shortly. The cost of 
the structure was about $10,000. 

L. D. Parker and family have returned 
from a visit with relatives at York, Nebr. 
Mr. Parker’s young son, Donavan, is 
spending a week with the Olinger High- 
landers, a boys’ military organization, at 
Bergen Park. 

Dan G. Weil, manager of the silverware 
department of the Syman Bros. Jewelry 
Co., has returned from an extensive motor 
outing through Estes Park and resorts in 
southern Colorado, including Colorado 
Springs, Manitou and Cascade. 

Among the jewelers from outside towns 
visiting Denver jobbers recently are the 
following: J. S. Bentley, Boulder, Colo.; 
Henry Curtis, Littleton, Colo.; J. C. Nel- 
son, Greeley; G. L. Muffley, of Golden, and 
L. E. Gardner, Longmont, Colo. 

Mrs. Hector McNaught, the only daugh- 
ter of Mr. and Mrs. Edward Lehman, who 
came to Denver two months ago for an 
operation, has been fully restored to health 
and left a few days ago for Carrville, Cal., 
where her husband is superintending the 
construction of a large mining plant for 
the Guggenheim company. 

Denver members of the Colorado Horo- 
logical Society will hold their annual out- 
ing at an early date. The committee in 
charge of arrangements have practically 
selected a mountain retreat near Ever- 
green and the first Sunday in September 
as the date. They will make the trip in 
large sightseeing cars. 
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Art B. Meyers, retail jeweler, 460 Elev- 
enth Ave., Milwaukee, has returned from 
a fortnight’s pleasure trip. 


O. S. Swenson, Neenah, Wis., made his 
Fall buying trip to Milwaukee last week 
by automobile with his family. 

Joseph Grasser, jeweler and optometrist, 
1120 N. &th St., Sheboygan, Wis., last week 
assisted his father in celebrating the 80th 
anniversary of his birth. The elder Mr. 
Grasser is still hale and hearty and in 
splendid health. 

H. A. Brunke, Redgranite, Wis., of- 
ficially retired from the retail jewelry busi- 
ness in that city on Aug. 15. Practically 
all of the stock was disposed of at a special 
sale during the past month and the re- 
mainder absorbed by local jewelers. 

H. D. Gildersleeve, who conducts a 
jewelry store at Osage, Ia., spent several 
days last week at the home of relatives at 
Whitewater, Wis. While in that city, Mr. 
Gildersleeve made arrangements to handle 
a locally made line of fountain pens. 

Mr. and Mrs. Frank Jacobs, Burlington, 
Wis., parents of Mrs. Harry Schneider, 
wife of the senior member of the jewelry 
firm of Schneider Bros., in that city, cele- 
brated their golden wedding anniversary 
on Aug. 6. Ten sons and daughters at- 
tended the celebration. 

Asa D. Calkins, who conducted a retail 
jewelry store at Ladysmith, Wis., for sev- 
eral years, until moving to the Pacific slope, 
has returned, and on Aug. 15 reopened an 
establishment in Ladysmith. Mr. Calkins 
is located in a different store than before, 
the new one being on Miner Ave. 

Louis R. Bunde, eldest son of Louis W. 
Bunde, president of the Bunde & Upmeyer 
Co., Milwaukee, is a member of Troop D, 
First Wisconsin Cavalry, now mobilized at 
Camp Douglas, Wis., and preparing to 
leave for Texas. Mr. Bunde has been con- 
nected with the store several years. 

Louis Isnard, of E. H. Warnke & Co., 
manufacturing jeweler, 509 Enterprise 
building, Milwaukee, attended the annual 
convention of the Fraternal Order of 
Eagles at Buffalo, N. Y., last week, and 
participated in the drill tournament as a 
member of the patrol of the Milwaukee 
Aerie. 

Word has been received at River Falls, 
Wis., that Arthur Todd, who was asso- 
ciated with C. F. Winter in that city for 
a number of years, and is now operating 
a store of his own at Punta Gorda, Cal., 
has been accepted and placed on the re- 
serve list of the United States Navy as a 


musician.. 

Anthony H. Miller, of the E. H. 
Warnke Co., Milwaukee, had a narrow 
escape from possible death or serious in- 
jury while on an automobile trip with Mrs. 
Miller last week. One of the front wheels 
broke off and precipitated the car into a 
ditch, but Mr. and Mrs. Miller escaped 
practically without a scratch. 

Adolph F. Puls, jeweler and expert 
watchmaker, who has been located at 202- 
204 Public Service building, Milwaukee, 


for more than 10 years, will move on Sept. - 


1 to a new location on the ground floor 
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of the Hotel Medford, 3rd and Syramore 
Sts., which is only a half block from the 
present store. Mr. Puls’ new location is 
known as 131 3rd St. and is in the heart 
of the busiest downtown business district. 

L. Hugo Keller, son of Gustave Keller, 
jeweler, Appleton, Wis., and former presi- 
dent of the Wisconsin Retail Jewelers’ As- 
sociation, has been selected for the second 
officers’ training camp, which opens Aug. 
26 at Fort Sheridan, Ill. Mr. Keller quali- 
fied for the first camp, which closed Aug. 
15, but was not called, owing to the over- 
filled quota. In the meantime he success- 
fully passed the State bar examinations. 
He is a graduate of Marquette University, 
Milwaukee, class of 1917. 

George F. Imig, of A. Imig Sons, 621 N. 
8th St., Sheboygan, Wis., went to Chicago 
last week to consult specialists concerning 
his left eye, which was injured some time 
ago while Mr. Imig was at target practice 
with a party of friends. It was found that 
it will not be necessary to operate, and the 
eye already has improved so much that 
the sight is practically perfect with the aid 
of spectacles. Mr. Imig recently was elect- 
ed president of the Wisconsin Association 
of Optometrists at the annual convention 
in Appleton. 


Gen. Pitt H. Sperry, jeweler, Marinette, 
Wis., and his wife, received a cablegram 
last week from their son, Myron Sperry, 
at Moscow, Russia, reading: “Letters re- 
ceived. Am well.” The junior Mr. Sperry 
left several months ago to take charge of 
the Willys-Overland automobile branch at 
Moscow and the last word received from 
him was on June 27. Because of the dis- 
orders reported existing in Russia, the 
parents were considerably worried over his 
safety, particularly because several cable 
messages remained unanswered for more 
than a month. 

W. H. Thorp, pioneer jeweler and watch- 
maker, Beaver Dam, Wis., on Friday, Aug. 
3, celebrated the 60th anniversary of his 
entrance into the jewelry business. On 
Aug. 3, 1857, Mr. Thorp became appren- 
ticed to W. L. Burr at Beaver Dam, and 
for three years worked for his board, room 
and clothing. Then he engaged in busi- 
ness on his own account and has kept at 
it with great success ever since that time. 
For 20 years he devoted the greater part 
of his time to traveling as a jewelry sales- 
man. He is now past 76 years of age, but 
is at his store every day. 

When the Fifth Wisconsin Infantry, the 
last National Guard regiment to be formed, 
left Friday morning, Aug. 17, for Camp 
Douglas, the State mobilization place, one 
prominent jeweler of the State answered 
the call to the colors as a captain. He 
is Capt. Robert S. Doering, of Berlin, 
Wis., commander of Co. G, which was 
formed through his efforts. Mr. Doering 
is a member of the A. F. Doering Co., re- 
tail jewelers, Waterloo, Berlin and Wau- 
pun, Wis., and the Doering Jewelry Co., 
wholesaler, with headquarters at Waupun. 
He was in charge of the Berlin store until 
he recently was commissioned a captain. 

As the Fall season approaches, the retail 
jewelry trade of Wisconsin is bestirring it- 
self to get under cover for Fall and holiday 
stocks. During the past week, Milwaukee 
manufacturing and wholesale houses have 
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entertained more up-State retailers than 
for any similar period within a year, Re. 
ports are uniformly optimistic and Visitors 
insist that the coming season will measure 
up in splendid fashion with previous years 
Among the visitors of the week were: 
Chauncey E. Masters, Ft. Atkinson; F, H 
Coburn, East Troy; William F. Notbchm 
Oconomowoc; Thomas Bruhy, West Bend: 
Mrs. U. Amidon, representing Amidon 
Bros., West Bend; Robert Nicoll, of Gott. 
fredsen & Nicoll, Kenosha; F. F. Heidel 
Highland; J. B. Kimball, Waukesha: 
B. Hobkirk, Brandon; Henry Bayer, 
Whitewater; E. L. Petersen, Hartforq- 
Julius Jappe, Racine; A. F. Estberg, of 
Estberg & Sons, Waukesha, and Schneider 
Bros., Burlington. 


L. J. Roycraft, retail jeweler and op. 
tometrist, Osseo, Wis., may soon leave 
Osseo to establish himself in business ip 
Conneaut, O. Mr. Roycraft left last week 
for the Buckeye city to investigate the pros. 
pective location. He is subject to the se. 
lective draft and the removal probably will 
be contingent upon the outcome of his ex. 
aminations for the new National Army, 


The Bunde & Upmeyer Co., 69 Wisconsin 
St., Milwaukee, had one of the most at- 
tractive window displays ever seen in a 
Milwaukee retail jewelry store, last week, 
the occasion being the State championship 
tournament of the Wisconsin Golf Asso- 
ciation at the Milwaukee Country Club, 
Nearly one-half of the vast expanse of 
show windows on E. Water St. was de- 
voted to a display of championship tro- 
phies of all kinds, with water-color de- 
signs of many silver cups furnished by the 
company to yachting, bowling, trapshoot- 
ing, baseball and other associations in re 
cent years. Interspersed among the many 
cups and designs were golf clubs, balls, 
caddy bags and other articles. 





Grand Rapids, Mich. 





“It makes me feel as if I am doing a 
man’s work, now that I am really serving 
Old Glory,” writes Arthur L. Siegel, of 
the Joseph Siegel Jewelry Co. Siegel is 
now a jackie aboard the battleship Jows, 
stationed at Philadelphia. He is a son of 
Joseph Siegel, of Grand Rapids, and he en- 
listed with the Grand Rapids naval militia. 

George L. Burgess, jeweler, says he never 
had so many customers from other States 
before as he has had this Summer. Only 
recently he has had customers from New 
York, Kentucky, Iowa, Wisconsin and 
other points. “And all of these customers 
pay cash,” he added with a satisfied smile. 
Owing to the war, he believes many persons 
who usually go abroad, are doing their 
touring in the States this Summer. 








[ have never talked to a really big man 
who was not a good listener—ears open 
always for valuable suggestions, whether 
from the office boy or from a fellow exec- 
utive. The capacity to learn from the 
experience of others is by no means as 
rare as the willingness to do so. Are you 
taking full advantage of the good ideas 
of the men about your Doing so may 
mean the difference between failure and, 
success.—Inland Storekeeper. 
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Herbert Oskamp of the Oskamp Jewelry 
Co., is enjoying a rest. 

4, Hi. Henkes, jeweler, of Vincennes, Ind., 
was a local visitor during the week at 
Miller’s. 

W. W. Roberts, jeweler, Nicholasville, 
Ky., was a business visitor in the city 
during the week. 

G. M. Brehm of A. & J. Plaut is pre- 
paring for a southern trip to start the first 
of the coming week. 

Employes of Richter & Phillips are plan- 
ning a basket picnic to be held some Satur- 
day afternoon shortly. 

W. L. Wilhelm and family of Portsmouth, 
O., motored to the city last week and 
visited several local jewelers, 

J. D. Jacobs of the D. Jacobs & Sons Co. 
has returned from northern Michigan and 
is getting ready to leave for territory in 
Ohio. 

H. A, Lindenberg of Lindenberg & Fox 
left last week on a pleasure trip in Mich- 
igan. He expects to be gone about two 
weeks, 

Miss Amelia Ballinger, for 28 years em- 
ployed by Jos. Noterman & Co., left the 
first of the week on a six weeks’ trip to 
the west. 

Mr. and Mrs. Jacob F. Frohman of 

Frohman & Co., left last week to spend 
two weeks with their daughter, Mrs. Milton 
Katz, Xenia, O. 
Gus Peck of Peck, Selmeier & Peck, re- 
turned from a short trip last week. Adolph 
Fox also returned and he left the day fol- 
lowing for Lima, O., on a pleasure trip. 

Charles Kendall of The Hahn, Jacobsen 
Co., returned Tuesday, Aug. 14, from a 
western trip, reporting much success. He 
is preparing to leave at once for a short 
trip in Ohio. 

William F. Liebing of the firm of Lie- 
bing & Schreifer lost his mother, Mrs. 
Marie Liebing, Tuesday, Aug. 14, when she 
died at her home in Evanston. The funeral 
was held Thursday. 

Visitors at E. & J. Swigart’s during the 
past week included A. Abraham, Nashville, 
Tenn.; L. W. Eusey, Dayton, O.; F. A. 
Schweeting, Oxford, O., and J. Gluck, 
Charleston, West Va. 

Clarence L. Loeb of L. Loeb & Sons 
reported good business when he returned 
from a five weeks’ western trip last week. 
He remained in the city one week and left 
for southern Ohio territory. 

The Buntel-Sell Monogram Co., moved 
from their old quarters in the Perin build- 
ing last week to their new location at 604 
Race St. They doubled their space and 
havea lighter, more airy location than 
the one they left. 

Liebing & Schreifer have not as yet de- 
cided upon a new location for their busi- 
ness. They expect to get out of the Perin 
building, where they have been located 
for some time, the last of the month, when 
the new owners of the structure take hold. 

Returning from a trip to the Great Lakes 
Training. station above Chicago, Monday, 
Aug. 13, where they visited Ralph Ton- 
nies, Ernest Tonnies, his father, and A. 
J. Mierenfeld, had an outburst af enthus- 
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iasm for the training the Government is 
giving the youths who have responded to 
the call for service. 

Loring Andrews, president of the com- 
pany bearing his name, is in New York 
city on business for several days, having 
left last week. He expects to remain 
in the east for several weeks after finish- 
ing the business which took him there, 


Recovering from an illness that confined 
him to his home for several days Carl 
Gerlach of Wm. Wagenlander & Co. was 
able to return to his bench last week. He 
had not recovered his strength, but a few 
days in the open aided much toward put- 
ting him in shape again. 

Lieutenant Herbert C. Schwab, son of 
A. G. Schwab and member of the firm of 
A. G. Schwab & Sons, who won a com- 
mission at the Officers’ Training camp, re- 
ceived word last week to report Sept. 1 
for duty with the new National army, which 
is to be assembled at Chillicothe, O. 

Returning from a two months’ business 
trip in the south, John Gerwe of Frohman 
& Co., left Monday for a stay at Higgens- 
port, Ky. B. S. Newman also réturned 
from an extensive southern trip and J. A. 
Henochsberg reported at the office after 
being out four weeks in Ohio territory. 
All reported good business on their respec- 
tive trips. 

N. S. Frohman, son of Jacob F. Frohman, 
received orders last week to report for 
active duty at Ft. Hancock. He had been 
commissioned in the reserve officers corps 
and takes up active work as a first lieu- 
tenant of the Ordnance division. At 
present he is stopping at Seabright, N. 
J., enjoying the last few days before get- 
ting into the khaki for the period of the 
war. 

Louis R. Jacobs of Rudolph Jacobs & 
Co., returned Tuesday, Aug. 14, with en- 
thusiastic reports of the field open to job- 
bers among the five, 10 and 25 cent stores 
of America. He attended the convention 
of the small coin stores in Chicago, and 
declared they demanded a large and di- 
versified line of cheap jewelry goods for 
their stores. He left Wednesday for a 
two weeks’ business trip in St. Louis. 

Sergeant “Joe” Homan of Battery F, 
Third Ohio Artillery, was defeated in the 
pistol contest held last week to decide the 
championship of the three Cincinnati bat- 
teries, when he lost to Lieutenant Cameron 
Sanders. Sergeant Homan scored 70 out 
of a possible 80 and lost by five points. 
He was second high man for the McCul- 
lough trophy, which is awarded yearly. He 
is a son of Joseph Homan, president of 
The Homan Mfg. Co. 

Word was received last week that a 
nephew and former employe of G. H, 
Newstedt, Kenneth K. Tudor, had entered 
upon a stage career in New York. Tudor 
made many friends in Cincinnati while 
engaged in the jewelry business, but felt 
the lure of the footlights and last Winter 
gave up the selling game to become one 
of the chorus men in “Sybil.” He did so well 
that small parts were given him and now 
word received indicates he is rehearsing an 
important part in a new play. 

Local jewelers were interested last week 
when they learned that prominent repre- 
sentatives of a Louisville; Ky., jewelry 
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house ‘were in the city looking up business 
conditions and opportunities in :tHeggity. 
Whether the concern plans to-open-atbranch 
store in Cincinnati could not be learned, 
as the visitors had left before local jewel- 
ers learned of their visit. Members of 
the firms who saw them declared they 
did not believe the Kentucky concern 
planned to invade this territory with a 
branch store, 

John W,. Miller, son of Clifford Miller, 
president of the Miller Jewelry Co., re- 
ceived a commission as a second lieutenant 
last week, following three months’ intensive 
training at the officers’ training camp held 
at Ft. Benjamin Harrison, Indianapolis, 
Ind. Mr. Miller, Sr., is also vice-president 
of the Business Men’s Club and since F. 
W. Galbraith, the club president, has been 
called into service as colonel of the First 
Ohio Infantry, Mr. Miller has become the 
active head of the club. He has another 
son in Company I of the First regiment. 

A campaign against profanity and abuse 
from traffic patrolmen, which he declared 
he had suffered at the hands of one of the 
Cincinnati patrolmen, was started last week 
by C. A, Wadsworth of the Wadsworth 
Watch Case Co., Dayton, Ky. Mr. Wads- 
worth, in a letter to a local paper, declared 
he had found the traffic policeman referred 
to in hts complaint. to Chief of Police 
Copelan to be far from a genleman and 
an officer. The campaign has been taken 
up by a number of out-of-town men, who 
likewise declare they have suffered similar 
abuses at the hands of Cincinnati traffic 
policemen. 

The newly organized jewelry workers’ 
union held its second meeting Thursday 
night at Cosmopolitan Hall and prepared 
to locate a permanent meeting place. 
Efforts will be made to find a hall where 
there is no saloon or liquor store in the 
same building. Harry Slavin, the Chicago 
organizer; Frank Rist of the American 
Federation of Labor, and temporary fresi- 
dent Frank Bender addressed the meeting 
and 42 new members were added to the 
roll. A request for a charter for the local 
union has been made to the International 
body. 








Business Troubles. 


The Hudson Drug Co., which conducts 
a drug and jewelry business at Canadian, 
Tex., has made an assignment under the 
State laws for the benefit of creditors. The 
concern is owned by Oswald Hudson and 
George Ficke. The partners have been en- 
gaged in business since 1910, and they suc- 
ceeded J. W. Wheatley & Co. 

W. O. Scott, trustee of the estate of J. J. 
Steffen, engaged in the drug and jewelry 
business at Douglas, Wyo., is offering credi- 
tors 60 cents 6n the dollar. Mr. Steffen 
died in April, 1914, at which time Ben- 
jamin J. Steffen was appointed administra- 
tor of the estate. John J. Steffen had suc- 
ceeded the firm of Steffen & Warner and 
originally started in business about 1906. 











C. L. Collins, 252 E. Fourth St., Elmira, 
N. Y., has broken ground for a new build- 
ing, just east of his present location: His 
new home will be a one-story structure, 20 
x 40 feet, and will be occupied entirely by 
Mr. Collins’ jewelry business. 
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William Marshall, traveling for Burr W. 
Freer Co., San Francisco, has just been 
here on a business trip. 


O. S. Balzer, manager of the jewelry de- 
partment of A. Hamburger & Sons, started 
east on a buying trip Aug. 15. 

C. C. Abel of the Adams & Abel Co., has 
gone on a business trip to San Diego and 
around the Kite-Shaped Track. 


G. H. Gage, formerly in business in Pasa- 
dena, is spending the Summer at Catalina 
Island for the benefit of his health. 


Alexander Feldenheimer, representing L. 
& M. Kahn & Co., New York diamond mer- 
chants, is here on a business trip. 

Sam Kirsky, representing Fred L. La- 
zinsky & Co., manufacturers’ agents, San 
Francisco, is here calling on the trade. 

J. G. Ure of Walton & Co., intends to go 
to San Francisco by automobile about 
Sept. 1. He will be accompanied by his 
wife. 

J. C. McCormick, Redondo, and Mr. 
Baker, of Baker & Davis, Oxnard, were 
among those who came here to buy goods 
last week. 

H. W. Slaudt of the International Silver 
Co.’s Los Angeles office has gone to San 
Diego on a business trip, but is expected 
back soon. 

L. A. Thayer, manager for the Ernsting 
Co., San Diego, was here last week on a 
business trip, and attended the meeting of 
the Retail Jewelers’ Association. 

George Pardue of the silver department 
of Montgomery Bros., who enlisted some 
time since in the Pacific Coast Artillery, has 
gone to San Francisco with his company. 

Joseph Reed of the jewelry department 
of the E. W. Reynolds Co. has returned 
from a two weeks’ trip spent in motoring 
through southern California with his 
family. 

It is reported that George B. Bower, Up- 
land, who owns a ranch near Porterville, 
‘ is likely to make a small fortune this sea- 
son from a large number of hogs he is 
raising. 

E. Spirito, who recently retired from the 
store of Joseph Nocerino, Pasadena, is de- 
voting his attention now to property which 
he owns in Mexico, and has gone to that 
republic for the purpose. 

Ralph Wilkinson, Pomona, has_ been 
drafted, examined and accepted for service. 
It is probable that he will give up his 
jewelry business. George Witman, of 
Pomona, was also drafted. 

Mr. Filler of Jos. Filler & Co., Calexico, 
who was drafted into the military service, 
is giving up his business. He recently can- 
celed some orders with a wholesale house 
in Los Angeles for this reason. 

Extensive improvements are being made 
in the rooms of the E. W. Reynolds Co.’s 
material and optical departments. These 
have become necessary in order to accom- 
modate the company’s increasing business. 

Frank A. Priesmeyer, manager of S. 
Nordlinger & Sons, started for New York, 
Aug. 14, expecting to be gone six or seven 
weeks on a buying trip. Leslie V. Brown 
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of the same house has returned from his 
vacation. 

I. H. Treister, formerly with D. Miller, 
has taken a position with the Edmund 
Bastheim Co. Mr. Bastheim has just re- 
turned from a stay at Catalina Island. He 
received considerable benefit physically 
from the trip. 

Among the out-of-town jewelers here re- 
cently are: Ray Cole of Cole Bros., Whit- 
tier; E. W. Cosgrove, Colton; R. A. Moore, 
Santa Barbara; George B. Bower, Upland. 
Mr. Moore motored here intending to spend 
several days in Los Angeles. 

Geo. W. Miller of the silver department 
of Brock & Co. started east on Tuesday, the 
14th, on a buying trip, expecting to be gone 
until some time in September. Clem Glass, 
second vice-president of the company, is 
now in the east, as is also Chas. B. McNiff, 
buyer for the gold jewelry department. 

C. E. Marcellus of the diamond depart- 
ment and Frank Simmons of the gold de- 
partment of S. Nordlinger & Sons have 
returned from a trip to San Francisco by 
boat. They were accompanied to San 
Francisco by Frank Maguire, recently with 
Feagans & Co., who remained in San Fran- 
cisco. They made the trip for pleasure. 

Herbert F. Brandt of the Edmund 
Bastheim Co., who was recently drafted, 
has passed the examination and been ac- 
cepted for service. Several others of the 
Bastheim force have been exempted for 
various reasons. Joseph Deutsch will go 
on the road for the Bastheim Co., calling 
on the trade in the territory heretofore 
covered by Mr. Brandt. Cleon Gilfillen is 
now in Sydney, O., visiting his mother. He 
is expected back about Sept. 1. 











TRADE CONDITIONS. 
During the past week, trade has picked up won- 


derfully. 
locally, but since the first of the month there has 
been a noticeable increase in business activities 
in San Francisco. The outside business has been 
unusually good all through the Summer, the travel- 
ers returning with heavy orders from both the 
north and the scuthern territories. The outside 
dealers are making their Fall buying trips looking 
over the various lines and laying in their holiday 
stock. Collections are good, in fact the jobbers 
state they have not been better in the last five 
years, and the prospect seems to be that instead 
of the war causing stringent financial conditions 
it is going to make better business. 


The past month has been very quiet, 





Mr. Knox of the Parmalee, Dohrman Co., 
Los Angeles, is in the city in the interest 
of his firm. 

W. Blythe, eastern manufacturers’ agent 
is on a two weeks’ hunting trip in Mendo- 
cino county. 

L. Wolff, Los Angeles, is in the city on 
a hurried business trip and is registered 
at the Palace. 

Fritz Barkan, diamond broker with offices 
at 714 Market St., is in Los Angeles on a 
business trip. 

E. M. Harber, representative of S. J. 
Hammond & Co. is on a business trip 
covering central California. 

William J. Fulton, eastern manufacturers’ 
agent, has just returned from a two weeks’ 


sojourn in Lake county. 


Chas. Weinschenk, Sr. of Chas. Wein- 
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schenk & Son is making a business trip 
through central California. 

W. J. Lindow, with offices in the Hearst 
building, has filed a certificate to operate 
_— the name of the Brilliant-Lindow 

oO. 

Max Newman, John Adler’s able assist- 
ant, has been called in off the road to 
answer the call to the colors. 

A. 5. Bernard, sales manager for A. ] 
Hall & Son, is on a business trip through 
the southern part of the State. 

G. H. Otto, representative of H. C. Van 
Ness, has just returned from a very suc- 
cessful trip through southern California. 

S. Mendelsohn, representative of A. 
Eisenberg & Co., is in Montana and will 
cover Washington and Oregon before his 
return. 

Albert E. Lee, eastern manufacturers’ 
agent with offices in the Shreve building, 
has returned from a business trip through 
the northwest. | 

Harry J. Levy, secretary of M. Schussler, 
who was married Aug. 5, to Miss Lucile 
Haber, of this city, is spending his honey- 
moon at Monterey, Cal. 

M. S. H. Frank of Frank Bros., Yoka- ° 
hama, Japan, is stopping at the St. Francis. 
Mr. Frank is en route to Japan from an 
extended trip through the east. 

The traveling force of A. I. Hall & Son, 
who are covering their different territories, 
report that business is good with both the 
Los Angeles and the Seattle branches of 
this firm. 

George Goldberg, representative of Un- 
termeyer, Robbins & Co., ring makers of 
New York, is in the city calling on the 
trade as is Walter Marble of the Bugbee 
& Niles Co. 

Fred Strauss with A. Eisenberg & Co., 
has just returned from a successful busi- 
ness trip through Arizona and New Mexico 
and leaves in a few days for a trip through 
central California. 

Mr. Morgan of the Morgan & Allen Co., 
eastern manufacturers’ agents, has taken 
his family to Lake Tahoe for a two weeks’ 
trip. A. J.. Francis, general manager of the 
same concern, is on a two week’s fishing 
trip on the Russian River. 

The creditors of Wolff Bros. held a 
meeting a few days ago. Mrs. Wolff of- 
fered to settle the obligations of the firm 
at 50 cents on the dollar. A committee was 
appointed and recommended a settlement 
at the above figures. The firm is located at 
604 Mission st. and carries a cheap line of 
jewelry for men’s furnishing stores. The 
assets are $10,500 and the liabilities are 
$14,500. 

The following were among the dealers 
from different parts of the State who have 
been in San Francisco during the past week 
laying in their Fall stock: L. C. Koberg, 
Healdsburg; C. P. Jacobs, Vallejo; George 
E. Bangle, Vallejo; Robert Haas, Stockton; 
H. Oberlin, Fresno; J. B. Joseph, King 
City; H. W. Stackpole, San Jose; L. L. 
Trumbly, Santa Cruz; J. G. Heermance, 
Suisun; Otto Poulson, Richmond; George 
W. Hill, Lodi; A. B. Wilson, Martinez; H. 
T. Harger, Sacramento; W. C. Lean, San 
Jose; John C. Lowe, Hollister; James 
Dupen, Chico; A. T. Connard, Taft; Max 
Noack, Santa Rosa and N. M. Dailey of 
Rura Vista. 
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B. Goodman of Goodman w Lo., whole- 
sale jewelers, Occidental building. went to 
Chicago on business last week. 

Frank Kiser, and H. C. Klein, Muncie, 
Ind., and J. W. Thompson, Danville, Ind., 
were jewelers who transacted business in 
Indianapolis last week. 

Lon R. Mauzy, 207 Massachusetts Ave., 
reports a good trade in identification coins 
that are made for army men. The coins 
bear the name, address, rank and military 
connection of the owner. These inexpensive 
novelties are proving popular with soldiers 
stationed in Indiana. 

Cc. B. Dyer, manufacturing and retail 
jeweler, 234 Massachusetts Ave., enjoyed a 
busy week filling orders for United States 
officers’ insignias. About 1,500 men who 
have been in training at Fort Benjamin 
Harrison, received their commissions, and 
a rush developed at the store selling the 
insignias of rank. | 

Fred Olnhausen, a well-known jeweler of 
Celina, O., has sold his stock and has 
closed up his business affairs. Mr. Oln- 
hausen, in company with his three sons, 
passed through Indianapolis in an auto- 
mobile recently, spending an afternoon with 
C. W. Lauer of Charles W. Lauer & Co., 
wholesale jewelers, State Life building. Mr. 
Olnhausen said that he intends to move 
to Texas, where he will take charge of a 
ranch he has purchased. 

C. L. Dotson, who has been in the jewelry 
business at Delphi, Ind., for many years as 
a member of the jewelry firm of C. L. Dot- 
son & Co., has announced plans for open- 
ing a new jewelry store at Delphi. He 
has leased a large business room in a 
favorable location and intends to buy 
modern fixtures and to equip the store 
thoroughly. Friends of Mr. Dotson’s in 
Indianapolis were unable to say whether 
or not he has severed his connections with 
the old firm. 








Minneapolis and St. Paul. 





Hazel Shapiro, former bookkeeper for 
Joseph Green, has returned to her posi- 
tion. 

Miss Hattie Lacovage, store manager for 
A. E. Paegel, Minneapolis, is enjoying a 
rest this week. 

A. M. Benson, watchmaker and engraver 
for Axel Califf, Billings, Mont., is sojourn- 
ing in St. Paul. 

Arthur Fritz, store manager for W. C. 
Leber, Minneapolis, Minn., is resting this 
week at Chaska, Minn. 

C. D. White of White & MacNaught, with 
Mrs. White, is taking a rest at the lakes 
in the vicinity of Hubert, Minn. 

W. R. Cooper, secretary of S. H. Clausin 
& Co., left this week for a business and 
pleasure trip to Chicago and eastern points. 

. A. Arhart, accompanied by Mrs. 
Arhart, stopped off in St. Paul on a trip 
from their home in Grand Forks, N. Dak., 
to visit in Iowa. 

George Allen, traveler for S. H. Clausin 
& Co., has been drafted for service and 
passed the examination and is now await- 
ing orders. Ernest Nordstrom, manager 
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of the watch department, has also been 
drafted. 

C. R, Eustis, of the jewelry department 
S. Jacobs & Co., 524 Nicollet Ave., Minne- 
apolis, has returned from a three weeks’ 
visit to Detroit, Mich. 

P, A. Berg, jeweler, Revillo, S. Dak., has 
joined the United States Cavalry division, 
and Walter Nordeen, watchmaker, Marsh- 
all, Minn., has joined the navy. 

William Bastain, watchmaker for Haman 
& Co., St. Paul, was married on Aug. 20 
to Miss Rostek, at her home in Winnipeg, 
Can. They will reside in St. Paul. 

Rentz Bros., manufacturing jewelers, 
Minneapolis, have received a contract to 
furnish one gross silver sherbet cups for 
the Interlachen Country Club dining room 
service. 

Boys are suspected of a small robbery, 
amounting to $75, which took place Aug. 
16 at the “Den,” a shop located at 194 E. 
7th St. St. Paul. Iron bars on a back 
window were found wedged apart. The 
loot consisted of rings and watches. 
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George Simmons is making a business 
trip for the Standard Button Co. 

W. B. Hopkins of the A. C. Becken & 
Co., Chicago, was a local visitor last week. 

G. K. Webster of the Webster Co. re- 
turned last week from a stay enjoyed at his 
Summer home in New Hampshire. 

The C. Ray Randall & Co. resumed op- 
erations last Wednesday morning after a 
10 days’ close down for the annual vacation 
period. 

Donald LeStage of the LeStage Mfg. 
Co. accompanied by his wife enjoyed an 
automobile trip last week through New 
Hampshire. 

Word has been received from Herbert 
Sturdy, New York representative for the 
J. F. Sturdy Sons Co., who is “somewhere 
in France” with the last contingent of Red 
Cross ambulance drivers. 

Fred Brigham of Sturtevant, Whiting 
Co. and Harry Fisher of Swift & Fisher 
stopped off at Fort Benjamin Harrison last 
week while on western trips, and visited 
Dr. E. E. Ward of this town, who is a lieu- 
tenant in the Medical Corps. 

Among the manufacturing jewelers who 
have subscribed to bring the Chautauqua to 
North Attleboro are: Carl Hempel, J. J. 
Sommer, John E. Tweedy, John Conefy, 
George Chisholm, O. W. Clifford, Theron 
S. Curtis, H. K. Sturdy, John L. Thomp- 
son, Harry E. Hull and H. Alton Hall. 

Frank L. Baker, treasurer of the Paye & 
Baker Mfg. Co. has filed the following 
corporation report: real estate, $42,188; 
machinery, $67,548; cash and debts re- 
ceivabie, $45,641; manufacturers and mer- 
chandise, $139,364; patent rights, good will 
and trade marks, $20,000; total, $314,741. 
Capital, $80,000; accounts payable, $29,590; 
floating debt, $114,625; surplus, $87,579; 
profit and loss, $2,947; total, $314,741. 





Phillip A. George, Hohenwald, Tenn., 
has moved to Lawrenceburg, Tenn. 
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Connecticut Notes. 





Walter Camp, president of the New 
Haven Clock Co., will join his wife in a 
few days at Camden, Me., where they will 
remain for several weeks. 

William J. White, for 21 years employed 
at the silver factory of Roger & Bro., 
Waterbury, died at his home last Thursday. 
Death followed an illness of several weeks. 

M. Simons, jeweler, New Haven, has ob- 
tained a permit from the city to make ex- 
tensive improvements to his new building. 
The cost of the improvements, it is es- 
timated, will be about $5,000. 

George F. Cockings, for many years with 
the E. Ingraham Co., died at his home in 
Bristol, Tuesday, Aug. 14. Mr. Cockings 
was a veteran of the Civil War. He had 
been confined to his home by an illness for 
three years. 

A final certificate of dissolution of the 
United German Silver Co., Stamford, was 
recorded at the office of the Secretary of 
State several days ago. The title to all the 
assets is transferred to the Stamford Roll- 
ing Mills Co. 

A. G. Anderson, head of one of the office 
departments of Landers, Frary & Clark, 
New Britain, tendered his resignation last 
week to Mayor Quigley as a member of 
the Civil Service Commission. The resig- 
nation, which was tendered, owing to the 
fact that Mr, Anderson is to take up his 
residence in Hartford, has been accepted by 
the mayor. 

It was reported from Hartford, last week 
that suit has been instituted by the federal 
government against the International Sil- 
ver Co., a New Jersey corporation, and 
owning a branch in Meriden, to collect fines 
of $2,000 which the government alleges are 
payable for violation of the contract labor 
law. The government alleges that on 
March 3, 1916, the defendant induced 
George C. Pearson, Sr., and George C. 
Pearson, Jr., father and son, both of Spring 
Hill, Nova Scotia and subjects of Great 
Britain, to engage in work at the Meriden 
plant of the company as unskilled laborers. 

The sudden death of Benjamin Thal- 
heimer proved a severe shock to the em- 
ployes and members of the Waterbury 
Clock Co. where he had for many years 
been engaged as a foreman. Mr. Thal- 
heimer was taken ill about 1:30 o’clock 
in the afternoon while at work in the fac- 
tory. He was removed to the emergency 
hospital connected with the factory where 
he was found to be suffering from an 
apoplectic stroke. An ambulance was sum- 
moned and he was taken to the Waterbury 
hospital. About 25 minutes after his en- 
trance into this institution he passed away. 
Mr. Thalheimer was born in Hartford 59 
years ago, but for many years had resided 
in Waterbury. He had been employed in 
the shop of the Waterbury Clock Co. for 
35 years. He was for many years a mem- 
ber of Fulton’s American Band and dur- 
ing his affiliation with this organization 
acted as librarian. At the time of his death 
he was a member of the Order of Odd 
Fellows. The deceased is survived by two 
brothers. 





Himan Fishbone, Olyphant, Pa., has 


moved to Elizabeth, N. J. 
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Charles Hardy, of D. C. Percival & Co., 
is spending a few weeks in Egypt. 

Miss M. A. Joyce, of Harkins, Kirby & 
Murphy, has been spending two weeks in 
Maine. 

David S. Sullivan, of C. W. Sweetland 
& Son, Inc., is away for a fortnight’s vaca- 
tion trip. 

Boston jewelers were well represented at 
last week’s trip of the Mystic Shrine to 
Nantasket Beach. 

Miss Margaret Hoyghton, of Charles 
May & Son Co., is at Nantasket Beach for 
a fortnight’s rest. 

Roger MacNeil visited Boston friends 
last week on a 48 hours’ furlough from the 
U. S. S. Michigan. 

Carl D. Smith is spending a few weeks 
enjoying a well-earned rest at his country 
home at Munsonville. 

J. C. Bachelder, silverware and cut glass 
buyer for the Smith, Patterson Co., is at 
Rye Beach, N. H., busy playing golf with 
Fred Chick, also from Boston. 

William C. Dorrety, Washington build- 
ing, has just completed a large order of 
cups and medals for the city of Boston 
which will be awarded at the swimming 
games and Summer athletic games. 

Among the buyers in town last week 
were TD. J. Sullivan, New Bedford; E. S. 
Clark, Sandwich: John A. Williams, Can- 
ton; J. A. Clem, of the Foster Co., Provi- 
dence; C. iT. Sinclair, Concord, N. H. 

About 20 employes of the Smith, Pat- 
terson Co. were drafted. Among the latest 
to be called were Harold Preston of the 
gold and emblem goods department, and 
Warren Smith of the watch department. 

I. Warshauer, manufacturer of diamond 
jewelry, has moved from quarters he has 
long occupied on the fourth floor of the 
Jewelers’ building to larger offices on the 
third floor, where he has the offices for- 
merly occupied by Frank S. Sherry. 

Weymouth citizens at a big patriotic 
demonstration presented wrist watches to 
the men of K Co., 5th Regt., at East Wey- 
mouth last week. Henry E. Hanley is said 
to have been back of the suggestion that 
wrist watches would be the most suitable 
gift. 

Hodgson, Kennard & Co., State St., have 
opened a branch store at Magnolia, on the 
North Shore, next door to the Oceanside 
Hotel. They carry an extensive stock, and 
it is well displayed. Screened windows 
open on all sides and the time the cus- 
tomer gives to selection is not like the 
monotonous round of city shopping. 

Convicted of receiving $500 worth of 
stolen jewelry, John Valkenberg, who is 
well known to the police of the middle 
west, was held for the grand jury in $5,000 
bond in the municipal court last week. In- 
spectors. Conway and Finn caught him in 
Eliot St. He had the stolen jewelry in his 
possession, but refused to give details. 
Valkenberg has served time in Ohio and 
New Jersey, the Boston police say. 

Says the Boston Herald: “Busy men, as 
well as women, find it desirable to select 
Christmas gifts during the Summer vaca- 


tion. They are sure that their time is more 
valuable to them during the holiday season 
when the Winter activities claim so much 
attention; therefore, while there is leisure 
for due consideration they choose their 
holiday gifts. This is particularly advisable 
when jewelry or diamonds are to be given.” 

When “John Murphy” was called to the 
prisoner’s cell in the municipal court, last 
weck, charged with the larceny of one ring 
from Albert Kerr, the Hanover St. jeweler, 
and two rings from a Washington St. 
jeweler, the prisoner proved to be Edward 
J. Keefe, an inspector of buildings in the 
employ of the city. Judge Creed sentenced 
him to six months in the house of correc- 
tion. On advice of his lawyer he pleaded 
nct guilty and appealed the case. 

Plans are on foot for the first general 
outing of Waltham watchmakers. It is 
planned to go by special cars to Castle 
Island, South Boston, and enjoy a basket 
lunch, band concert, athletics and a gen- 
eral good time. A movie concern has 
promised to film the crowd. A committee 
is now making arrangements. The Wal- 
tham Watch Co., through Charles Olney, 
secretary, has anonunced that it will donate 
prizes for the athletic events, and assist 
otherwise in making the event a big suc- 
cess. 

A number of firms in the jewelry trade 
were interested in the fact that a petition 
in bankruptcy was filed last week against 
the W. & A. Bacon Co., owners of a de- 
partment store in this city. The petition 
was filed by small creditors whose claims 
ageregate $2,503. It was alleged that the 
company had committed an act of bank- 
ruptcy when it made an assignment to 
Charles G. Bancroft, of Framingham. The 
Bacon company, which had a fairly large 
jewelry department, succeeded to the busi- 
ness of the Henry Siegel Co. after that 
concern was declared bankrupt some time 
ago. Following the bankruptcy proceedings 
against the concern last week, an applica- 
tion for a receiver was made on behalf of 
the George D. Emerson Co. in order that 
the business might be carried on. It is 
stated that the business of the concern 
amounted to nearly $5,000,000 a year. The 
court took the receivership application un- 
der consideration. 





A Correction 





UR attention has been called to an error 
in the report on the Amsterdam Dia- 
mond Market that appeared in the issue of 
July 11, wherein mention was made of the 
advance in the price of bort, stating “the 
sale of which is mot carefully controlled 
by the importation committee for rough 
diamonds.” This was a_ typographical 
error, the word “now” being intended for 
the word “not,” for as everyone knows, 
the sale of bort is very carefully controlled 
by the committee in Amsterdam, and this 
is only sold to firms registered on the 
books of the committee. The error was 
in no way due to the Amsterdam corre- 
spondent, but purely a misprint. 








L. W. Engstrum has succeeded to the 
estate of Victor A. Engstrum at Evanston, 


Wyo. 
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Upon complaint of a number of lawyers 
with offices in the Calvert building having 
windows on Wilkes alley, an order was 
signed Aug. 11 by Judge Bond, in the Cir- 
cuit Court, requiring the Samuel Kirk & 
Son Co., silversmiths, 106 and 108 E. Balti- 
more St., to show cause, by Aug. 31, why 
an injunction should not be issued restrain- 
ing the operation of certain hammers and 
mauls by the company, said to be objec- 
tionable to the lawyer complainants. The 
machinery complained of is on the first 
floor of the Kirk building and in a room 
also opening on Wilkes alley, directly op- 
posite the Calvert building. It is used in 
beating out silver. 

Official notice was given last week to 
the effect that the partnership existing be- 
tween Isaac M, Oppenheimer and Isaac D, 
Hutzler under the firm name of M. J. Op- 
penheimer & Sons, wholesale jewelers, 121 
W. Baltimore st. had been dissolved by 
mutual consent. Mr. Hutzler withdrew 
from the firm Aug. 9, from which date 
his interest in the business ceased. The 
remaining partner, Mr. Oppenheimer, will 
continue the business under the old name 
and style, assuming all the liabilities and 
collecting the assets of the old partnership, 

Mr, Frederick W. Kakel has retired 
from the firm of Samuel Kirk & Son Co., 
with which he had been associated for 44 
years. Mr. Kakel started with the old 
firm of Samuel Kirk & Son when he was 
16 years old, at which time the concern 
was located a few doors away from the 
present location on Baltimore street. The 
firm was incorporated in 1896 as Samuel 
Kirk & Son Co. and Mr. Kakel was made 
treasurer, which position he held up to the 
present time. In addition to these duties 
he was in charge of the diamond depart- 
ment, and was considered one of the best 
experts in the country. Mr. Kakel and 
his wife have left the city on an extended 
automobile trip, to be gone about three 
months. 








John Bascome Jobson, a jeweler at 
Asheville, N. C., disappeared from that 
town July 29, taking with him his son, 
Johnnie, age four years. Since his disap- 
pearance J. A. Lyerly, chief of police of 
Asheville, has been seeking Jobson’s where- 
abouts, advertising a reward for this in- 
formation, owing to the fact, it is claimed, 
that the jeweler left a wife at Asheville 
without adequate means of support. The 
missing jeweler is described as being about 
five feet nine inches high and weighing 
about 145 pounds. He is of slender build, 
has black wavy hair and dark brown eyes. 
His son is four years old, has light hair 
cut short and has a tooth out in the left 
side of his mouth. Jobson is a jeweler 
by trade and is expected to be. working in 
the jewelry business or starting in busi- 
ness for himself. He was a subscriber to 
THE JEWELERS’ CrirRCULAR up until about 
two weeks ago, when he sent in a letter 
saying he was leaving town and didn’t 
know where he was going to locate. . He 
didn’t give any forwarding address. 
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The mother of John B. Schaer, Charleroi, 
Pa, died at her home on 38th St., Pitts- 
burgh, last week. She was 82 years old 
and had lived in this city for many years. 

Emanuel Grafner, of Grafner Bros., was 
in Atlantic City, but his gone to New York 
on business and will be home this week. 
Miss M. K. Farrell, bookkeeper for the 
frm, left last Thursday for the seashore. 

J. Alexander Hardy, of the Hardy & 
Hayes Co., is spending his vacation at Mt. 
Clemens. The Hardy & Hayes Co. has 
fnished redecorating its establishment and 
otherwise getting ready for the Fall and 
Winter business. 

The will of Morris Kaufmann, of the 
Kaufmann Department Stores Co., was 
fled here recently, but the contents have 
not been made public, and it is doubtful 
if they will be. He died suddenly in a 
hotel in Lancaster, Pa. while motoring 
east. | 
The Indiana State Society, of which B. 
K. Elliott is now the president, will give 
its annual outing in September, and Mr. 
Elliott has been collaborating with Sam 
F. Sipe, a former president of the club, re- 
garding arrangements. Mr. Sipe has as- 
sured Mr. Elliott, who is of the B. K. EI- 
liott Co., that he will be on deck. 

The Terheyden Co. has lost two watch- 
makers because of the war, one by enlist- 
ment and one by draft. John Arthur Allan 
has joined the aviation corps and is now in 
Texas, learning to be an American flier. 
Joseph Clerc has been called to the colors 
and has been accepted, and expects to be 
among the first to leave next month for 
his training camp. 

Friends of G. Warren Wattles, who was 
confined to the Roosevelt Hospital in New 
York for several months, owing to a dou- 
ble automobile accident, will be pleased to 
learn that Mr. Wattles is now in Atlantic 
City. He is not expected to come back 
to the store of the Hardy & Hayes Co., 
of which he is one of the owners, however, 
for a month or two. 

George C. Shairer of Heeren Bros. & 
Co., was the photographer who snapped 
the excellent pictures at the Jewelers’ 24 
Karat Club outing, appearing in last week’s 
issue of the JEWELERS’ CircuLAR. Many 
persons declared that the cuts and like- 
nesses were so good, that they desired to 
know the name of the successful photo- 
grapher member of the club. 

Rumors still persist that the George B. 
Barrett Co. is going out of the wholesale 
business, but this is not a fact. George 
B. Barrett III says that only certain lines 
of goods are being discarded for the pres- 
ent and that the watch business will not 
be affected by any move made. It has not 
been definitely decided just what plans 
will be followed in the near future, so that 
to say the wholesale business is being dis- 
continued, is premature. 

The following out of town jewelers 
were in Pittsburgh last week buying 
goods: M. A. Berston, Latrobe; John 
Linnenbrink, Rochester; H. E. Eddy, 
Huntington, W. Va.; J. A. Slonecker, Scio, 
O.; A. Katzenmyer, Burgettstown; J. M. 
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Berryhill, Mt. Pleasant; B. E. Brown, 
Monessen; A. Raskin, Coraopolis; A. Le- 
vinson, Charleroi; F. H. Hayes, Washing- 
ton; E. A. Bloser, New Kensington; Roy 
O. Stewart, East Liverpool; Joseph Am- 
ster, Clairton; J. E. Marx, New Castle; 
M. B. Brown, Morgantown; B. E. Brown, 
Monessen. 








Lancaster, Pa. 





John B. Roth and wife spent last week at 
Atlantic City. 

Elwood C. Scott, Cleveland, spent last 
week here visiting a sister. 

J. A. Hinkle and brother have started on 
a week’s trip by automobile to southern 
Virginia. 

Herman Seibel and Roy Hackman, with 
the Paul-Gale-Greenwood Co.,- Norfolk, 
Va., spent last week in Lancaster. 

Bernatd J. Coyne, with Walter J. Yenny, 
104 Electric Ave., Pittsburgh, who spent 
two weeks in Lancaster, has returned home. 

Robert E. Miller of the advertising de- 
partment of the Hamilton watch factory, 
and wife, are on a visit to Lake Mohawk, 
N. Y. 7 

Richard M. Johnson is off on a two 
weeks’ trip through the Great Lakes. Be- 
fore returning home he will visit his par- 
ents in Chicago. 

Harry Ranck, of Lancaster county, has 
entered the Bowman Technical School as 
a student, as well as W. R. Russell, with 
F. E. Starnes, of Albemarle, N. C. 

A. B. Smith of Smith Bros.,' and wife, 
accompanied by Mrs. B. F. McClain, wife 
of the Lieutenant Governor of Pennsyl- 
vania, motored to Maryland last week. 

G. William Reisner, manufacturing 
jeweler, has associated with himself in his 
business, J. Francis Appel. The new firm 
is known as Reisner & Appel, and has pur- 
chased the umbrella-handle business of C. 
Griel, which they will conduct in conjunc- 
tion with their other business. 

Edward F. Guilford, son of E. F. Guil- 
ford, Sr., a department head of the Hamu- 
ton watch factory, has received the com- 
mission of Captain of Engineers in the 
National Army. He was a student four 
years at State College and last year at- 
tended the Plattsburg training camp. 

S. Kurtz Zook has on display samples 
of the popular butterfly jewelry, secured 


through H. C. Biggerly, a representative of - 


Hal Newcomb, Pasadena, Cal. The jewel- 
ry has attracted much attention as a novel- 
ty here. 

Mark Ryder, Engleside, Pa., entertained 
the students of the Bowman School sev- 
eral evenings ago with a corn roast at his 
home. At the end of this month he will 
zo to Norfolk to take a position with the 
Paul-Gale-Greenwood Co., and will make 
the sixth former student of the Bowman 
School who is now with that firm. 

Cards were received here on Aug. 17, an- 
nouncing the marriage at Birmingham, Ala., 
of Myrtle Rae Jusek, daughter of Mr. and 
Mrs. Charles M. Jusek, of Birmingham, and 
George Edgar Anne, of Lancaster and AI- 
toona. They will be at home to their 
friends after Sept. 15. Mr. Jusek, former- 
ly with Louis Weber & Son, Lancaster, 
is now engaged in the jewelry repair busi- 
ness at Birmingham. 
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was a caller. 

Philip de Wein, manager of King & 
Eisele Co.’s material and optical depart- 
ment, is taking a much needed rest. 

Among the out-of-town jewelers who 
came to Buffalo to attend the Eagles’ Na- 
tional Convention this week were F. G. 


Nordstrom, Jamestown, N. Y.; D. S. 
Souders, Mansfield, Pa., who motored to 
this city; Mr. Schoonover of Schoonover & 
Barkus, Elmira, and L. J. Schaul, Augusta, 
Ga. 

A writer in the Buffalo Sunday Express 
has devised to his own satisfaction a sure 
way for Uncle Sam to win the war. He 
Says in so many words that the public 
should concentrate its buying of jewelry 
and other merchandise at the stores during 
one hour a day. He thinks this would dis- 
pense with thousands of salesmen in all 
parts of the country who “stand at ease” 
while waiting for customers during the en- 
tire day. 

Jewelry worth $1,000 was stolen from the 
store of the S. O. Barnum & Son Co.,. 265 
Main St., Wednesday night. When James 
Wilcox, the janitor, opened the store at 7 
o'clock he saw that an electric bulb, which 
always is left burning over the jewelry case 
during the night, was out. The case was in 
a disordered condition. Charles E. Morey, 
secretary and treasurer of the company, 
saw at a glance that much of the best of 
the stock of braclets, watches, rings and 
other jewelry was gone. Police investiga- 
tion disclosed the fact that the burglars 
had reached the Barnum building from the 
roof of the Lewis block, next door. They 
broke a skylight and lowered themselves 
by a rope into the top floor of the variety 
store. They disturbed nothing until they 
reached the jewelry case on the ground 
floor. The police think that the burglars 
worked during the parade of the Eagles on 
Wednesday night. 

The appeal of the Buffalo Retail Mer- 
chants’ Association, of which several of the 
leading jewelers are members, that the buy- 
ing public, for patriotic reasons, minimize 
deliveries by carrying home purchases, in- 
cluding cut glass and all other portable 
merchandise, has been answered by five or- 
ganizations of women. The purpose of the 
appeal is to release large forces of men 
and transportation to meet the national 
crisis. The women are ready to co-operate, 
but they want the saving to go to the 
public and not to the corporation. They 
suggest that a three-price plan in force in 
Europe be adopted by Buffalo business 
houses. Under this plan three prices are 
quoted on all goods, the lowest for the 
customer who pays cash and takes home his 
goods; the second for the customer who 
buys on credit and takes home his goods, 
and the highest for the customer who buys 
on credit and has the store deliver the 
goods. 








A. G. Wolcott Co., Dover, Del., is the 
style which has been adopted by Alexander 
G. Wolcott. 
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Take Your Own Judgment 
On The Superiority of This Watch 


We don’t ask that you accept, without 
investigation, our claim that our grade 217 
watch is the best 17 jewel, 3 position value 
on the market. 

We simply suggest that if you are not 
now handling this best of all medium priced 
16 size watches that you find out its value 
for yourself. 

If it’s a better-value, better-profit watch 
for you than any other watch of similar 
grade you are now handling, you ought at 
least to be well informed regarding it. 

A 16 size 17 jewel, 3 position watch is 
a good seller in every store. It fills a mul- 
tiplicity of requirements. For the farmer, 
mechanic, street car man, or any man who 
requires a sturdy, dependable timekeeper 


this grade best meets all needs of price and 
service. 

As a good merchant you want to make 
sure that you offer the best watch of each 
quick selling grade. The watch that pays 
you the best profit and gives your customer 
greatest value for his money. 

Write us for detailed description or bet- 
ter yet order one of these watches and test 
it up alongside your best. The results may 
surprise you. 

This watch sells to your customer for 
$20.50 and costs you but $25.00, list, sub- 
ject to JEWELERS’ CIRCULAR key. 


SOUTH BEND WATCH CO. 
17 Studebaker St. SOUTH BEND, IND. 


South Bend Watches 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem 
bers of the trade generally communicate with Tug 
Jeweiers’ Circular regarding any advantageous 





device or plan which they are utilizing in connec- 
tion with their business. 

















Getting Business from the Outside 





Written expressly for The Jewelers’ Circular 




















HE man who supplies to his customers 
brains, ideas and mental assistance in 
watch repairing, jewelry making and gift 
suggesting, never has to make rock bottom 
prices on his goods. On the contrary, he 
finds that the world is able and willing 
to pay him a reasonable price for his 
brains, in addition to the price of his ma- 
terials, and there is more money in selling 
suggestions and ideas than just the goods 
out of stock. 

Map out a campaign of action, then start 
in to get the business outlined in that map, 
and if you use energy, intelligence, perse- 
verance, honest publicity, there will be 
something doing in the jewelry line in your 
town and to your benefit. 

Sometimes you cannot butt into another 
fellow’s trade, because he is confoundedly 
good natured and popular and serves them 
so well that all his friends and acquaint- 
ances, are friends. That is the kind of 
“fire” that can only be fought with fire, so 
get busy and fight it. 

The mail order house and the peddler 
work under disadvantage of competing 
with a system of distribution that has been 
demonstrated to conserve a larger element 
of economy and satisfaction in supplying 
the requirements of the public. When they 
take the business away from the retail 
merchant, it is evident that they are em- 
ploying better selling methods and more 
aggressiveness in overcoming a_ natural 
handicap. This is a point well worth 
thinking over. 

To get the outside business the jeweler 
must be a member of the clubs, take an 
active interest in civic affairs, and keep 
himself constantly in the public eye. The 
retail jeweler who does not get out and 
create business, but simply waits for his 
friends to come in between sales, and won- 
ders where his next business is coming 
from, is a hopeless failure regardless of 
the fact that he may be selling considerable 
merchandise and making a good return on 
his investment. The question is not 
whether enough business is materializing 
to make his business pay, but rather, “is he 
doing his best and getting all that is pos- 
sible out of his opportunities.” 


If the retail jewelers of this country 
would invest their spare time in the han- 
dling of their passive sales prospects busi- 
ness would become automatically good 
throughout the length and the breadth .of 
the land, in the jewelry business. 

We believe that the jeweler should ad- 
vertise to reach the people that are figur- 
ing on buying; that he should keep the 
people of his city and territory acquainted 
with what he has to offer them, and the 
service he is able to give them. But the 
chief need is for manufacturing and crea- 
tive work, the part of the dealer to make 
people buy jewelry and silverware, who 
themselves do not know that they need 
such articles. The proposition of listing 
what you believe to be the needs of your 
community, in the way of jewelry and sil- 
verware as well as the other lines that we 
have in our stores will grow upon you. It 
may seem hard work at first, but is worth 
all the time you can give it. You will have 
to keep it on your mind at first, but sooner 
than you expect you will find that you are 
instinctively and automatically seeing the 
prospective needs and noting them down. 

An alphabetical card index will do the 
work. Or you can divide your little file 
into classes of prospects, rather than alpha- 
betically. Then during your next “spare 
time” go out and sell your customer the 
article that he has been looking for. Carry 
samples with you, put the punch into your 
selling effort, and when you get back to 
the store you will have discovered that you 
have made a sale that never would have 
existed had it not been for this trade ex- 
tension plan. The writer has done this a 
great many times with success, and has 
gone to a man’s private office, and holding 
his customers’ undivided attention has 
closed eight out of 10 sales, plus the fact 
that he has made a decided impression by 
the forethought in noticing the needs of 


_ his customers and going right to him with 


what he has apparently signified a desire 
for. This ts business. 

Follow this plan with each prospect that 
you note. List them. Figure the cost and 
then sell them. The only good way to 
meet the need of your customer is to 


know, and if you know them before he 
does so much the better. | 

If you will make an honest and aggres- 
sive effort to get the information we have 
suggested and have all your employes do 
the same thing, you will quickly discover 
what you can and cannot do. 

Have you ever stopped, Mr. Jeweler, to 
realize the number of times during the past 
year that people have come into your store 
and asked you for a contribution in the 
way of a prize for some tournament or 
contest? It has become customary for the 
jeweler to supply at least one loving cup 
for some event in every meet or contest 
that takes place in town, and if he dared 
to say no, why they would walk out and 
put him down as a poor sport or leave 
indignantly, because of the refusal. You 
can’t turn them down and you know it! 
Well, then, if it is sauce for the goose, 
then it’s sauce for the gander, and if the 
committee can call upon the jeweler for 
his trophy the jeweler can certainly call 
upon the committee for their business. 
Get busy, Mr. Jeweler, this is an excellent 
field for you. Keep a list of every club, 
association and lodge in your town, with 
the names of the president, secretary, as 
well as the names of all members of the 
prize committee, that you can secure, and 
whenever a golf tournament, or a prize 
whenever a golf tournament, or a prize con- 
test of any description is announced, 
whether it is a poultry show or dog exhibi- 
tion, “get on the job,’ write a letter to the 
president or secretary of the club giving the 
exhibit or contest, as well as the other 
members of the prize committee, asking 
for an appointment. Then take a selection 
of loving cips and prizes of all descrip- 
tions out to the clubhouse or lodge room, 
where the officers can go over them care- 
fully and make a personal selection, with 
your assistance. Jt will open your eyes to 
see how easy it ts to get this class of busi- 
ness. If you are unable to get the com- 
mittee together in this way write a personal 
letter of invitation for them to come to 
your store at a given time and your experi- 
ence and knowledge of engraving and your 
suggestions will be valuable to them and 
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ITH the world at war, each day 
adds pages to history. The men of 


America are making 1i1t—Water- 
man’s Ideal Fountain Pen—The Pen of 
America—is writing it. It is the pen de- 
pendable in the trenches and on the seas, 
as in the homes, schools and workshops. 
The dominant superiority of Waterman’s 
Ideal as a writing tool, and its matchless 
reliability and convenience, are placing it 
into the hands and making it the pre- 
ferred pen of writers all over the world. 
It is time now to become active in the 
selling of Waterman’s Ideals for the 
School and College trade as well as to the 
hundreds of thousands of our soldiers and 
sailors who will carry this pen into serv- 
ice with them. 

Write for selling information, display 
and advertising suggestions, and illus- 
trated price lists. 


Self-filling, Safety, Reg- 
ular and Pocket Types 
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Storekeeping Department. 
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will be greatly appreciated. In the course 
of time you will find that the club business 
will come your way without much effort. 

Just try the politicians’ methods for in- 
creasing your business. We do not mean 
by this that you adopt all his tactics, but 
merely those that appeal to the average 
man and woman. The politician gets out 
into the highways and byways. He gets in 
touch, in every possible way, with folks that 
are going to vote at the next election. He 
meets them face to face. He grips their 
hands. He works for their interests and 
their friendship. He does everything he 
can think of to bring before their con- 
sciousness the fact that he is after a cer- 
tain ofice, and that he is the man for that 
ofice. He trics to create a demand for 
himself in the minds of the people. He 
gets their support or he cannot be elected. 

The jeweler has got to get the patronage 
of his home folks or he cannot do the 
business that he wants to do. The politi- 
cian does not stay in his office, because he 
has other things to do. He knows that the 
most important thing that he has to do 
in his business, is to get out amongst the 
people, so he gets out. He hires people to 
do the less important things of looking 
after his office. The job for the big, use- 
ful, creating man, is out among the people. 
The keeping of books, the marking and 
checking of goods, the opening of express 
packages, the various other matters that 
engross the attention of the jeweler, can 
be done by people getting a moderate 
salary. Your job 1s to get the business. 

Nor do we mean that the jeweler should 
turn loose everything at once and start out. 
He can use his best judgment and gradu- 
ally change the handling of his business. 
The owner or manager of the store cannot 
hire men promiscuously to tend to his 
store, while he starts doing something new, 
but he can get busy gradually with his 
trade extension work and, as returns come 
in, they will create the opportumty and 
the reason for his giving more time to 
creating business. 

Continuing upon the politician’s methods, 
just watch him and see how he goes after 
the fellow who doesn’t know for whom to 
vote. You go that way after the fellow 
who doesn’t know who to buy from—you 
or your competitor. Watch him go after 
the fellow who hasn’t thought about his 
vote at all—you go after the fellow who 
needs a new mounting for the ring that 
he has on his hand, or whose wife has 
signified a desire for a sterling silver tea- 
set or service. 

Watch him go after the fellow who has 
decided to vote for his opponent. Then 
you go after the fellow in your town who 
has never traded with you. 

Remember, people are only human. Get 
out and introduce the powerful human ele- 
ment in your merchandising. The travel- 
ing salesmen represent the manufacturer, 
call on you and try to win your friendship, 
don’t they? Isn’t it just as essential that 
you go after your prospects that way? But 
that is not all. You have a considerable 
number of people that come to your city 
each and every day. These people stop 
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at the different hotels and though a great 
many come merely on business, a. great 
many come for a visit and to see the sights 
of your town. Arrange a nicely gotten up 
invitation, made from a plate, inviting 
them to come and visit your establishment, 
but suggest no importunity to purchase, 
etc. You will find that a great many 
people buy gifts, souvenirs, etc., to take 
home and this business you are letting 
slip by. 

If possible, arrange with the hotel man- 
agement to allow you to place a cabinet 
or frame, about the size of the ordinary 
church directory that one sees in the ho- 
tels. You can back this nicely with rich 
looking velvet and have one or two shelves 
about four inches in width placed in it 
upon which you can arrange a number of 
moderately priced souvenirs and gift sug- 
gestions. This can be lighted up by day 
or night as need be, and will be a wonder- 
ful drawing card. 

Every man, woman and child is a pros- 
pect for your business if you can discover 
their needs and prospective needs. If you 
make a reasonable price and offer reason- 
able service and on top of all this you find 
them holding a respectful opinion of your 
business integrity, then how under the 
canopy of heaven could man or devil get 
this business away from you? You know 
it cannot be done. 


Then do these things: Equip yourself, 


win their esteem, win their business re-. 


spect. Do their thinking and suggesting 
and surely if you do all these things the 
only worry you will have will be the in- 
come tax, 





Merchant Seeks Knowledge of Dis- 
tribution 





ONSIDERING the retailer as the 
terminal of distribution the manu- 
facturers’ obligation to him is to provide 
store arrangements and window display 
methods and selling plans by which he 
can distribute his merchandise with 
greater rapidity. This means definite 
knowledge of profits and turn-over, in- 
telligent store arrangement and effective 
use of advertising, said Frank Stockdale 
of Indianapolis, business lecturer for the 
Associated Advertising Clubs, in address- 
ing a general session at the St. Louis 
convention. 

He said the retailer desires information. 
He attends merchants’ institutes, reads 
books and trade _ publications—always 
seeking to make himself a better dis- 
tributor. If the manufacturer will take 
cognizance of this, he can help the re- 
tailer; he can create a better “terminal” 
for his own products, and broaden the 
entire retail distribution field. 

STORE ROOMS AND SALES ROOMS. 


Too many merchants conduct store 
rooms instead of sales rooms, Mr. Stock- 
dale suggested. One merchant in a New 
York town of 20,000 corrected this fault, 
stored his surplus in the stock room, 
made his store into a display and sales 
room and profited instantly by the 
change. In Oklahoma, 110 merchants 
were brought to devote careful attention 
to window display. The result of their 
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efforts attracted unprecedented attention. 
The fact is, Mr. Stockdale pointed out, 
only one out of every four persons walks 
more than half way to the back of a 
store. This conclusion was based on tes- 
timony of 550 representative merchants. 
In Montana, He said, 40 housewives 
were prevailed on to tell why they bought 
goods away from home. Two major rea- 
sons were given: local merchants were 
neither specific in price, nor did they give 
understandable information about their . 
goods. Too much retail advertising is 
generality advertising, said the speaker; 
it is negative, weak and non-constructive. 


SHE LIKED BUSY DAYS. 


Mr. Stockdale’s talk was rich in actual 
incidents illustrating the failure of mer- 
chants to serve the public. Among others 
was a story of an lowa woman who told 
him after one of his lectures that she 


- liked to go into a store in her home town 


on a busy day because the clerks were 
then so busy they left the goods down 
where she could see them. 

If a store were properly managed, he 
said, goods would be where the custom- 
ers could see them at all times, for nu- 
merous women who had attended his lec- 
tures had told him that while they knew 
they were privileged to have goods shown 
without buying, clerks always look dis- 
appointed when they fail to buy.— 
Associated Advertising. 





Big Increase in Abrasive Materials 





4 HE value of abrasive materials produced 

in the United States in 1916 was $4,- 
600,248, according to statistics compiled by 
F. J. Katz, of the United States Geological 
Survey, Department of the Interior. Of 
this, $1,664,339 was the value of natural 
abrasive materials, and $2,935,909 the value 
of artificial abrasives. The abrasive ma- 


terials imported for consumption in 1916 


were valued at $555,850. The apparent total 
consumption of abrasive materials in 1917 
was thus $5,156,098, which was an increase 
of nearly 30 per cent over 1915. The in- 
crease in the value of domestic natural and 
artificial abrasives were 36 and 30 per cent 
in 1915 and 1916, respectively; and the 
increase in the value of the imports in 
1916 was about 3 per cent. The natural 
abrasives included millstones, grindstones, 
pulpstones, oilstones, whetstones, scythe- 
stones, rubbing stones, hones, emery, gar- 
net, pumice, tripoli and rottenstone, diato- 
maceous earth, grinding pebbles, and tube 
mill linings. These was an increase in the 
output of all these products except mill- 
stones and diatomaceous earth, 

One of the features in the year 1916 was 
the tremendous increase in the domestic 
output of emery and artificial abrasives, a 
direct effect of the war, which caused a 
great increase in the use of these grinding 
materials and which cut off supplies of 
emery from Turkey and Greece, thereby 
further stimulating domestic production. 
Other noteworthy features, also due to the 
war, were the first use of domestic beach 
pebbles for tube mill grinding and the 
growth of an American industry for the 
manufacture of flint and quartzite blocks 


for tube mill lining. 
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No. 531—79” 
Mahogany Case. 


Design Registered 
U. S. Patent Office. 


Sole Distributors 








Grand Prize, 


Tubular Bell Chiming 


HALL CLOCKS 


Immediate Delivery 


> Copyrighted Chiming Combinations 


In His Trinity—Notre Dame—St. Paul—Auld Lang 
Syne—Carillon, Whittington and Westminster and 
Popular “BUNGALOW” Clocks originated in 1910. 


Movements, Chimes and Cases assembled by clock 


Mechanical perfection, merit and satis- 
St. Louis Exposition, 1904. 


Write for Catalog and Price List HF-5 


GEO. BORGFELDT & CO. 


NEW YORK 
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French 
Pearl Necklaces 
Pear! Earrings 


of all grades. 


Feather Fans 
Gauze Fans 
Lace Fans 


Send for selection, mentioning price. 


LEWY & COHEN 


_ Importers and Manufacturers 


321 Fifth Avenue, New York 
Near 32nd Street 
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handle. 


HERE is no special 
order too large 
or too small for us to 


UNUSUAL DESIGNS, PROMPT 
WORK and MODERATE COST 
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5 NO. WABASH AVE. 
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FRED BLAUER & CO. 


CHICAGO, ILL. | 
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HE advertising problems of the retail 
T jeweler are many and various, and 
are not as easily solved as many people 
seem to imagine. The wideawake dealer 
who endeavors to gain new trade, and to 
keep it once he has gained it, finds that 
he must supplement his newspaper and 
circular advertising with other forms that 
are more personal and that will reach 
those people who must be appealed to in 
a distinctive and individual manner. Of 
all the various forms of general adver- 
tising that are being used for this purpose, 
the personal sales letter is today easily in 
the lead in accomplishing the desired re- 
sults. It is the only method by which 
the merchant may have a confidential talk 
with those prospective customers: who can- 
not be seen personally. It is the best 
means whereby he can present his argu- 
ments in a convincing manner to each 
individual. When the newspaper, circular, 
booklet and other forms of advertising fail 
to reach a certain class of men and women, 
then the sales letter should be utilized to 
develop business. 

The greater number of jewelers are 
consistent users of newspaper space, and 
many of them have come to the conclu- 
sion that advertising is a drain upon tie 
business, a necessary evil. They continue 
it because their competitors are doing the 
same thing. Because one can afford it 
the others must. That is the way many 
advertisers feel. But they are wrong. 
Newspaper advertising, if properly con- 
ducted, is a valuable asset. It gives the 
dealer prestige, and it makes his name and 
business known to a large number of pos- 
sible customers. Would he be as_ well 
known in his community if he did not 
advertise? All advertising is cumulative. 
Each method is partially dependent upon 
all others in bringing and keeping his name 
before the buying public. 

It should not be inferred that the use 
of the sales letter will enable the merchant 
to do without newspaper advertising, for 
this is not the case. The sales letter will 
be a valuable supplement to his newspaper 
advertising. It will bring him into per- 
sonal contact with those people he wants 
to reach. It will be a valuable addition 
to his other forms of advertising in that 
it will create an interest. By using the 
sales letter it is possible to get people in- 
terested to such an extent that they will 
turn to the daily announcements in the 
local newspapers, or that they will read 
your circulars and catalogues with a re- 
ceptive mind. 

The result bringing sales letter should 
not be confused with the circular letters 
which are distributed by the millions every 
year. A circular letter is a circular, no 
matter what form it takes. Circular let- 
ters do not produce results because 90 per 
cent. of them are thrown away unread. 
A sales letter has that undefinable and 
greatest of all things, individuality. It is 


representative of your store. It proclaims 
in every line that it is from you, not from 
Jones, or Smith, or any other of your com- 
petitors. Neither is it necessary to have 
the letters so clever that the reader forgets 
the store and thinks only of the brilliant 
intellect that wrote it. 

No merchant should make statements, 
either in newspaper advertising or in let- 
ters, which cannot be fulfilled. It is well 
to remember that “Honesty is the only 
policy.” Falsity in advertising is the dry 
rot of business, and will eat the very heart 
out of it. One false statement, even when 
used merely as a catch phrase, is enough 
to breed distrust in the minds of conserva- 
tive people. The tricking schemer may be 
able to fool some of the trade for a short 
time, but his business is not built on the 
foundation rock of honesty, and it will not 
last. The jeweler, more than any other 
class of business men, needs to realize that 
reputation plays a wonderful part in the 
success of his business career. When 
people purthase’ jewelry they want to be 
assured of the reliability of the merchant. 
They know that an unscrupulous dealer 
can misrepresent his goods. 

A great deal has been said about brev- 
ity in advertising. While it is true that 
redundancy is undesirable, it is not well 
to be too brief. Excessive brevity is the 
next thing to curtness, and also to dis- 
courtesy. A letter may be brief, yet 
packed so full of facts that it will speak 
volumes about your business. It must not 
be so brief as to sacrifice a clear and com- 
prehensive understanding for the mere 
sake of brevity. The person you are ad- 
dressing does not know your business and 
your merchandise as you know it. The 
few short sentences that would suffice to 
give you a thorough understanding may 
not be sufficient for the prospective cus- 
tomer. 

The ability to write interesting sales let- 
ters is developed through constant practice, 
but it is an art that is worthy of your best 
efforts. The old and moss-covered method 
of allowing an inferior clerk to prepare 
your advertising and sales letters is one 
that cannot be condemned too strenuously. 
This is the age of specialization. Adver- 
tising costs money, but it is your best in- 
vestment if the copy is prepared in the 
proper manner. Intermittent and hap- 
hazard methods are fruitless and lead to 
nowhere. If your proposition is worth 
while it is worthy of a good dress and 
careful handling. Do not become a slave 
to the idea that people will read any kind 
of a letter as long as it is addressed to the 
individual. 

A practical method of using the sales 
letter will be of interest to all merchants, 
because such a system is devised for ef- 
fective and intensive methods of adver- 
tising. 

In order to make a sales letter appear 
personal it is necessary to have informa- 
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tion by which it can be made to appeal 
to the person to whom it is addressed. 
This information should be written on rec- 
ord cards maintained for the purpose, and 
these should be kept in a separate file. 

For purposes of illustration we will as- 
sume that Mrs. John Jones called at the 
store with the intention of purchasing a 
manicure set to match her brush and comb. 
At the same time you were not certain 
whether you were able to procure the 
pattern for her, so she informed you that 
she would call later. You were going to 
make that sale, if possible, so you took 
one of the record cards and entered her 
name and address at the top. Then you 
wrote the necessary information below. A 
short time later you were able to procure 
the set she desired, and immediately you 
wrote a personal letter stating this fact. . 

Another illustration: Mrs. John Jones. 
purchases a sterling brush and comb, May- 
flower pattern, on April 1. At the time 
of the purchase you list -her name and ad- — 
dress on a record card, and also make a 
note of the nature of her purchase. Six 
months later you believe that you can in- 
terest the lady in additional articles for 
her toilet set of the same pattern, and ac- 
cordingly you write her a personal letter, 
for which the following form might. be 
appropriate: 


Dear Madam:—On April first we 
had the pleasure of selling you a 
brush and comb set of the Mayflower 
pattern. This is one of the most at- 
tractive patterns that we have ever 
been able to offer to our customers. 
As it is guaranteed sterling ware 
there is no question as to its service- 
ability, and unless we are very much 
mistaken you are better pleased with 
it now than at the time you pur- 
chased it. 

We have recently received a large 
variety of toilet articles in the same 
pattern, and it has occurred to us 
that you would be interested in pro- 
curing other articles to match. A 
large number of our customers are 
constantly adding to their sets until 
they are complete, and we are mak- 
ing every effort to assist those who 
desire to do so. 

May we have the pleasure of show- 
ing these various articles to you in 
the near future? 

Cordially yours, 


With such sales letters can also be mailed 
certain specific advertising which the mer- 
chant desires to bring to the reader’s in- 
terested attention. This advertising mat- 
ter is usually read much more carefully 
when accompanied by a personal letter. 

There are some merchants who-object to 
the idea of using the sales letter plan be- 
cause of the extra time involved, but they 
do not seem to realize that for the time 
and expense incurred there is no other 
form of advertising that equals it in the 
results achieved. 








Louis I. Frosgong is arranging to take 
the road for the Crown Manufacturing 
Co., of Denver, Colo. He will leave for the 
northwest in a few days in the interest of 
his house. 
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MARVELITE A. E. GREGORY | 


Fair and Square Jewelry Auctioneer 
32 S. WABASH AVE., CHICAGO 




















For Illuminating Watches and Clocks 





Self-luminous compound of superior quality Pkone Central 2548 Res. Phone, Maywood 1067-R 
made with real Radium; NO MESOTHORIUM When contemslat- 
USED; LONG LIFE ABSOLUTELY GUAR- P 


ing an auction sale to 
ANTEED. retire from business, 
reduce stock or raise 
money quickly, write 
me. 

My methods are 
original, my sales are 
profitable. 

I do not carry in- 
ferior goods of my 
own for resale. I sell 
your merchandise, the 
goods that should be 


sold, in accordance 
_Mr. Manufacturer: You realize that the present adver- with your wishes, and 
tising of several well-known watch companies and the f ‘ch ¢ 

enormous needs of the army for self-luminous wrist can iurnish you hrst 











watches is creating nation-wide interest in time pieces class references that 
readable in the dark. I do this. 

Write us immediately for samples of MARVELITE. I conduct all sales personally with first-class 
Test it in comparison with all other luminous materials. assistants. 


ag what an immense new business it can create ALL APPLI Cc ATIONS C ONSIDERED - 
COLD LIGHT MFG. COMPANY LARGE OR SMALL 


When writing state amount of stock and size of room. 









































DENVER, COLQ. | Correspondence” treated ®* confrdenttatly- ~~ 
F. Cc. JORGESON & CO. PHE WASHBURN 
1589 to 167 ANN STREET, CHICAGO SECURITY MAGIC NUT 
Makers of HIGH-GRADE JEWELERS’ FIXTURES Automatic Holder for ear studs, scarf-pins, 
for all sizes of scarf- etc. 
pin wire, Guaranteed. 
EAR WIRES > 
for unpierced ears. 
SAFETY CATCH 





For Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 


Open. Closed. Open. = 


Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


Cc. IRVING WASHBURN, 108 Fulton Street, N.Y, 











Send Your Watch Work 


to the largest watch repair shop in St. Louis. 
We employ twelve watch makers and must keep 
them busy. During the month of August we will 
repair all watches for $1.00. We pay highest 
= ae old gold, —s and oc The 
only refining compan n St. Louis 
Colonial Wall Case, No. 138 Counter Case and Table, No. 107. BAS” REP PAIR & REFINING CO. 
WRITE FOR OUR CATALOG. 521-28 Commercial Bldg. St. Louis, Mo, 





























poe Buy wag) en: Lo Boxes 
Before catalogue a. large variety of 
Jewelry , oes a “all iinds ir feclnding a clocks, jewelry, 
silverware, cut glass, cutlery, traveling sets, pyralin and 
Freneh Ivory, Leather Novelties, tools and material, etc. 


Trade-Marks of the Jewelry 





weal Se ye Py Set A Re x ° 
urpie —peoesede ew voz. " 
Purple Plush Hinge Cover........ “ "125 d K d d d 
Leatherette Spring: Hin Cover... . = 1.45 an) if} re fa cs 
Velour Covered Lift Off Cover..... “4 35 
cy a OE ie The Jewelers’ Circular Publishing Co., 11 John Street, New York 


Order Now while our stock is complete. 
JOSEPH HAGN & CO. 300-306 W. Madison St., Dept. J.C., Chicago, Ill. 
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: Little Lessons in Storekeeping. 





Written expressly for The Jewelers’ Circular by A. E. Edgar, Author 
of ‘“‘How to Advertise a Retail Store.” 
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WHY SOME ADVERTISERS FAIL. 
DVERTISING will not sell poor goods 


—it will not build up a business that 
is unworthy. 

Jones thought differently. He believed 
that all men are easy. Some one said that 
there was “one born every minute” and 
that “the public liked to be fooled.” Jones 
thought this was about right. He thought 
he was just one grand prestidigateur and 
that he could fool the public into thinking 
his goods were it by charging high prices 
and selling low quality goods. 

Jones spent a lot of money advertising in 
the newspapers telling the public that they 
could buy such things as $100 diamonds for 
just $6.98, a $60 watch for $3.49, and so on, 
and wondered why his store was not filled 
from morning to night with customers— 
their money in their hands. 

After wasting a year of his life and a 
few thousand dollars he woke up. Some- 
thing inside his head told him he was not 
on the right track. He decided he would 
try the effect of telling the truth. Here 1s 
a sample of the bait he used to catch, not 
the “come on” but the regular customer: 

“T could claim to be an importer of dia- 
monds, but I am not. I have some real 
gems, however. I have a real pure white 
stone, it is handsomely cut, it would be 
worth $300 if it did not have a tiny flaw 
in it, one that an expert might see but that 
you probably would not notice. I'll sell 
this stone for $75.” 

He was always telling the public the ab- 
solute truth. But that was about all he 
did—he did not sell stones. He forgot that 
we are all human beings and do not wish 
to buy stuff that is not the right thing— 
even at a price. 

He awoke again. His experience was al- 
most enough to shake his belief in advertis- 
ing. It did not. He knew that advertising 
pays. He determined to try again. 

He took his troubles to a friend. This 
His friend had a 


was a fatal mistake. 
hobby. He was an amateur artist. He 
said: “I’ll tell you what it is, Jones. You 


are treating the public too seriously. You 
know the modern mind is so engrossed with 
everyday affairs that it requires something 
different to make them ‘sit up and take 
notice.” Try something humorous. [I'll get 
you up a set of cartoons, and I won't 
charge you a cent.” He had found a way 
to get his cartoons into print. The verdict 
gradually dawned upon jones. He had 
had another nightmare. 

Jones recognized his mistakes when they 
slapped him in the face. He was not the 
one to believe in himself to the exclusion 
of good in everyone else. 

Most men in his position would have 
risen up and cried: “Away with Advertis- 
ing! Advertising does not pay.” Not so 
Jones. He believed in advertising more 


firmly than ever—and what was more, he 
was going to know why his advertising ef- 
forts had failed. 





One Sunday morning when all the world 
was at peace with itself he carried a sheaf 
of newspapers into the woods—he was not 
ashamed of himself, nor was he hiding 
from his creditors—he wanted to be alone. 

He started with page one and studied all 
the advertisements as they came. He would 
read an advertisement and ask himself, “Is 
that true?” If he could answer the ques- 
tion with “yes” he then asked, “Does the 
advertiser appeal to the average reader. 
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apprenticeship in advertising was enough to 
cripple the best merchant living. But 
Jones is doing a big business now. 


An Odd Salesroom 


66 QOMETHING different” is a descrip- 

tion which might well be applied to 
the salesroom of the Pala Chief Gem Mine 
in the Union Building, San Diego, Cal., for 
it certainly is out of the ordinary in more 
ways than one, 

During the two and a quarter years of 
the San Diego Exposition the owners of 
the Pala Chief Gem Mine maintained on 
the Isthmus, or amusement street, a repro- 
duction of the mine, which is located some 
70 miles from San Diego, in the mountains, 
and this proved to be one of the most in- 











UNIQUE STORE IN 


Is the article timely? Is it faithfully de- 
scribed? Is it favorably priced?” and so 
on. 

Jones learned more from his morning ses- 
sion with the newspapers than he had in 
several years’ experience in business and 
the cost was 10 cents instead of thousands 
of dollars. He learned that the truth is 
essential but that it is not advisable to fea- 
ture the faults of the article to the public 
gaze—when they are immaterial. He 
learned lots of other things and made use 
of them. 

His advertisements became a model for 
style, they were neat and distinctive. He 
never told an untruth, never told a half- 
truth. He made his advertisements timely 
by working in an illusion to some current 


_ event, some great news event that was grip- 


ping the country, that was on the lips of 
everyone. He got the public talking about 


himself, about his store and his methods— 
and he knows that advertising pays. 

If Jones had not had backbone and stam- 
ina he would have been a business dere- 
His 


lict instead of a successful jeweler. 


SAN DIEGO, CAL., FEATURING A REPRODUCTION OF A GEM MINE, 


teresting and popular features at the ex- 
position. 

With the closing of the fair recently the 
owners of the enterprise, having found 
such a demand for California gems, de- 
cided to open a down-town store, and 
selected a location in the heart of the busi- 
ness district. A reproduction of the ex- 
position model, in miniature, occupies a 
place in the west corner of the store, while 
nearer the entrance on the same side has 
been reproduced the “pocket” of gems 
which made a hit at the exposition. About 
the walls have been placed some of the 
Indian baskets from the collection of 
Frank A. Salmons, the discoverer and 
principal owner of the mine. Indian rugs 
cover a large portion of the floor space. 
Show cases occupy the rear and east side 
of the store, the cases being mounted upon 
rustic bases. 

A large wall-case at one side contains 
a large number of interesting clippings 
from various periodicals in which articles 
have appeared concerning the Pala Chief 
Mine, 
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Advertising Mediums That Help 





Written expressly for The Jewelers’ Circular 











RBAck of successful advertising is the 

age-defying maxim, “Honesty Is the 
Best Policy.” Confidence is the steam and 
advertising is the cylinder that can make 
a mogul out of a man with a head. Start 
out to sell in a positive way and not a 
negative way. 

To the untrained eye advertising means 
black and white space in a newspaper. 
Newspaper space is advertising, but it is 
only one part or department of the adver- 
tising that the jeweler must do in order to 
increase the efficiency of his business to the 
proper degree. 

Advertising means the exploiting of the 
jeweler’s business in every legitimate way. 
It means that you use your papers intelli- 
gently, that you write interesting circulars, 
that you become better acquainted with 
your trade, that you learn to list your pros- 
pects, that you install service, giving your 
customers helps, that you actively use these 
helps, that you mingle with your towns- 
people, that you secure their liking and 
respect, both personally and for business 
reasons, and that you reflect credit on your 
business in every intelligent and practical 
way possible to the end that you secure a 
maximum of efficiency for your business 
and that you become a factor in the de- 
velopment and improvement of your town 
and district. The old story of the dealer 
who advertised in the paper, “Don’t Go to 
Brown’s Jewelry Store to Get Skinned, 
Come to Ours,” is just as likely as not a 
true one. It is not a bit more unreasonable 
than for the jeweler to run an inch ad in 
the corner of the newspaper stating that 
he is “Headquarters for Watches, Dia- 
monds, Silverware, Clocks and Repairing,” 
and thinks that he is advertising. 

Sit down in your spare moments with 
the city and telephone directory and, taking 
page after page in alphabetical order, make 
out a reliable mailing list of the people 
that you know are possible customers. The 
list completed, arrange them in a card in- 
dex, with the name and address, both busi- 
ness and personal. If possible, get the 
names of all the children in each family. The 
securing of the latter is never thought 
much of by jewelers, yet it is an excellent 
plan, and if the local jeweler makes a 
memorandum of the births and records 
then on his card system he has a birth- 
day anniversary list that is invaluable. 
Nothing pleases mother so much as to see 
that someone remembers the birthday of 
her baby. Again, as each anniversary 
comes along, such as the wedding, wife’s 
birthday, husband’s birthday and children’s 
birthdays, commencement day at the 
schools, etc., a small booklet, or even a 
nicely gotten up card appropriate to the 
day, may be sent to relatives suggesting 
proper gifts. These booklets and cards 
can be prepared in an inexpensive way and 
will prove of wonderful value to the 


jeweler. 


Live advertising copy may be secured 
from the JeweLers’ CircuLar, or from the 
local advertising writer. This is absolutely 
necessary for the reason that the majority 
of jewelers are either too busy or not capa- 
ble of handling this class of work, and in 
order to have an advertisement that will 
pay it is necessary to have “punch.” It 
should not be in the stereotyped form. A 
little expense incurred here, through the 
securing of good live copy for your next 
ad in the local paper or booklet, will not be 
wasted. By getting good copy you will 
avoid advertising loving cups at Christmas 
time, or polishing cream which can be sold 
to almost any customer that comes into the 
store by the mere suggestion that she take 
a bottle of cleaner home with her. Eight 
times out of 10 she will take one anyway, 
and it is not necessary to spend money 
advertising to sell her. 

Keep your mailing list going all the time. 
Send suggestions on Washington’s birth- 
day, Easter, Commencement Day, Fourth 
of July, Hallowe’en and Thanksgiving 
Day, as well as Christmas. Use every 
holiday. Many manufacturers today are 
supplying the trade with advertising mat- 
ter in the shape of booklets, pamphlets, 
folders, etc. These come with your name 
neatly printed upon them and show splendid 
illustrations of the merchandise that you 
have in stock. Much time and expense 
have been put on these, which cost you 
nothing. “Use them to advantage.” 

A Bride’s Book.—Such books may be 
issued neatly bound and sent to the coming 
bride for the purpose of listing the wed- 
ding gifts as they are received. Enclosed 
with the book is a gummed perforated num- 
ber to be pasted on each article, as is cus- 
tomary. Enclose in the same package with 
the book samples of wedding invitations, 
announcements and cards, also samples of 
card plate engraving. This is an excellent 
way to get the stationery business of a 
good sized wedding and a customer once 
gotten‘ in this way will be held. The 
money spent will stimulate your silver busi- 
ness, a fine chance to secure the wedding 
silver order, generally bought by the family, 
and as the bride-to-be is bound to show 
the list to her friends, the latter will ap- 
preciate the idea and patronize your store. 

Get a list from the principal of the high 
school and other schools as well as the 
colleges of your town, of the graduating 
classes for the coming year and, three weeks 
before, mail to each of the parents, of each 
boy or girl that graduates, or is advanced 
in their studies, gift suggestions. You will 
be surprised at the returns that this little 
play of advertising will bring you. 

Direct solicitation backed by your own 
personal attention will get much business. 
Traveling salesmen are after your business 
and your success means their success. 
Whenever you have a prospect that wants 


something that you haven’t in stock, or 








something that you do not wish to go to the 
expense of putting in stock, make a memo 
of the customer’s name, and all details, and 
record it in your index system. When you 
receive word from the salesman of his 
coming and the date that he will be in your 
town, see who is interested in his particy- 
lar line among your prospects, which you 
have been keeping a record of and write 
your customer a personal letter, somewhat 
as follows: 


“Dear Mrs. 

“Mr. Williams, of Blank & Co., who 
make one of the best lines of sapphire and 
diamond rings, will be in town Tuesday, 
and if you will kindly advise me when it 
will be convenient on that date for you to 
look over his line, I shall be glad to make 
an appointment.” 





By taking a personal interest in your 
customer’s desires and writing a letter of 
this character, you usually get the business. 

Keep the people in your town alive to the 
fact that you are getting new goods in 
constantly, make a strenuous effort to dis- 
abuse the mind of the public that a jewelry 
store is only a place to buy at Christmas 
time, to visit occasionally, to get something 
repaired when broken. Commercialize 
your methods and do business every day of 
the year. When you get a new line of 
vases, even if only a few, clean up your 
old stock. Display the vases in the win- 
dows. Use cards in the window and tell 
the people that you have anything they want 
and that a silver vase lasts for all time. 
Don’t just mark your new goods, put them 
in stock and wait until a customer comes 
in to ask for them. You will find that by 
polishing up the old numbers the salesman 
will not have the tendency always to sell . 
the fresh goods, thinking that all the rest 
are old, because he has seen them a great 
many times and they do not look new. 

Try hard to get the man in moderate 
circumstance to patronize the jewelry store. 
The fault of his not coming in has been 
created through the mistakes of the man 
in the jewelry business showing the most 
expensive and finer goods only in his win- 
dow and because of the numerous ads run 
in popular periodicals offering watches of 
wonderful values for next to nothing. Get 
out and fight the man that sells a so-called 
23-jeweled watch for $10.95 and diamonds 
at $60 a carat. Use a sheet folded twice, 
measuring about 24 by 15 inches, upon 
which print leaders in the way of wrist 
watches, bracelets, rings, fine brooches, 
clocks, cut glass, hollowware and flatware. 
Get this up in an attractive, but inexpensive, 
way, and mail to a select list. Follow up 
with a postal card showing some article of 
excellent value, and keep at it all the time. 
The liner ads in the papers are particu- 
larly good for the class of persons who go 
to department stores. 

A small shopping list prepared in small 














Retail Advertising Department. 














hook form, tied with a silk cord and meas- 
uring two and one-half inches by four 
inches, will be found invaluable for differ- 
ent anniversaries, Christmas, etc., and will 
give your customer a record of what he 1s 
going to buy. This has been used to good 
advantage and has proven one of the most 
profitable little mediums used in the jewelry 
business. The arrangement is simple. The 
booklet comprises about 20 pages, the left 
side giving a list of articles that you have 
in stock, from diamonds to stationery; the 
shopping list occupies the right hand pages. 





Effect of War on Business* 





‘iow following extract, from a paper 
presented before the American Associa- 
tion for the Advancement of Science by O. 
P. Austin, Statistician of the Foreign Trade 
Department of the National City Bank of 
New York, will be interesting. Mr. Austin 
believes that international trade after the 
war will be quite similar to international 
trade before the war. He assumes that the 
underlying principles which have forced the 
countries now at war to build up the great 
international commerce which they have 
spent a century in developing will still exist, 
and that the recent interruption will not 
prove permanent | 

“Take our own experience as a first ex- 
ample, the war between the two sections of 
our own country in which the bitterness was 
very great, but which was followed by a 
much more rapid resumption of trade be- 
tween the sections than could have been 
anticipated while it was in progress. The 
internal commerce of the United States 
amounted at the beginning of our Civil War 
to approximately $3,000,000,000, and by 1870, 
five years after its close, was more than 
double than of 1860; the products of the two 
sections were freely interchanged, and busi- 
ness relations promptly re-established. 

“The next example is that of the trade 
relations between France and Germany fol- 
lowing the war of 1870-71, in which the 
bitterness between the people of those coun- 
tries was quite as great as that which now 
exists. The imports of France from Ger- 
man territory in 1869, the year prior to that 
war, were $50,000,000 in value; in 1872, the 
year following the war, practically $70,000,- 
000, and averaged $66,000,000 per annum in 
the five years after the war. German im- 
_ ports from France in the same _ period 
showed an even larger gain, having been in 
the year before the war $60,000,000, while 
the annual average in the five years follow- 
ing the war was $83,000,000. Thus trade 


between France and Germany showed ar 


increase of 40 per cent. in the years imme- 
diately following the war. 

“The next example is that of the trade 
between Japan and Russia prior to and 
following the Russo-Japanese war; and in 
this we find that Japan’s exports to Russia, 
which were about $1,500,000 in the year 
prior to that war, averaged more than 
$3,000,000 per annum in the five years after 
the war, an increase of over 100 per cent. 

“No countries in the world are more 


_ 


"Written before the entrance of the United 
States into the great conflict. 
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keenly alive to the importance of commerce 
and to governmental co-operation therein 
than are those now at war. Indeed, com- 
merce and commercial gains are looked 
upon by many as having been the underlying 
cause of the war itself. It seems to me 
highly improbable, therefore, that either 
their commercial or financial interests will 
enter upon a business war at the close of 
that now in existence, or that they will give 
their consent to any legislation having as 
its purpose a restriction of such trade. 


“The volume of commerce between the 
two sections of Europe now at war is much 
greater than we usually realize. The ag- 
gregate of the international trade of all the 
countries of Europe is normally $25,000,- 
000,000 a year, of which $15,000,000,000 con- 
sists of exchanges among the European 
countries. This $15,000,000,000 of interna- 
tional trade among the European countries 
of course represents but about $7,500,000,- 
000 worth of merchandise, for each article 
counted as an export is again counted as an 
import. Of this international trade among 
the European countries representing $7,500,- 
000,000 worth of merchandise, a surpris- 
ingly large percentage occurs between the 
countries now at war. Great Britain alone 
sells to the Central Powers with which she 
is now at war about $400,000,000 worth a 
year of her products, to saying nothing of 
the products of her colonies finding a mar- 
ket within that central territory; and buys 
from them another $400,000,000 chiefly of 
merchandise which she must have, and 
which it is more convenient for her to pur- 
chase from that nearby territory than to 
bring at greater expense of transportation 
from other parts of the world. France sold 
to the Central Powers in the year preced- 
ing the war about $200,000,000 worth of 
merchandise, and bought from them $250,- 
000,000 worth. Russia’s exports to the 
Central Powers averaged $250,000,000 a 
year, and her purchases from them $325,- 
000,000 a year. Italy’s sales to them 
amount to $125,000,000 a year, and her pur- 
chases from them $175,000,000 a year. 
Belgium’s imports from the Central Powers 
amounted immediately preceding the war 
to $160,000,000 per annum, and her sales to 
them $220,000,000. Add to these figures. the 
trade between the Central Powers and the 
Balkan States and the colonies of the Al- 
lies, and we get a grand total of more than 
$3,000,000,000 per annum. As the Central 
Powers, Germany’s imports from the Allies 
and their colonies amount to over a billion 
dollars a year, and her exports to them a 
full billion; Austria-Hungary’s imports 
from the Allies $600,000,000, and her ex- 
ports to them over $500,000,000, while the 
trade of Turkey with the Allies is about 
$150,000,000, making the recorded trade of 
the Central Powers with the Allies about 
$3,000,000,000 a year; while the records of 
the Allies also show their trade with the 
Central Powers about $3,000,000,000. Of 
course, this counts the merchandise twice, 
once when it is exported and again when 
imported; but this is true of all aggrega- 
tions of world commerce, that the value of 
the merchandise forming the grand total of 
imports and exports is only one-half that 
stated as the aggregate because the mer- 
chandise is counted as an export and again 
as an import. The figures, however, do 
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justify us in saying that the trade between 
the Central Powers and the Allies forms 
one-third of the total trade between the 
European countries. 

“Here is a grand total of over $3,000,- 
000,000 worth of merchandise a year ex- 
changed among 10 of the most commer- 
cially alert countries of the world; the 
export trade conducted distinctly for the 
purpose of gain; the import trade con- 
ducted not only for gain, but for the rea- 
son that all merchandise imported for do- 
mestic consumption should be purchased in 
those nearby markets in which cost of 
transportation to the place of consumption 
adds the smallest possible percentage of 
cost to the merchandise. Can we believe 
that all this trade with all its advantages 
is going to be deliberately sacrificed by 
these alert commercial countries to the bit- 
terness developed by the war when we see 
that no preceding war in recent history 
has more than momentarily interrupted the 
trade between the nations engaging therein? 

“Our Commercial Attache accredited to 
Berlin, and returning recently from The 
Hague, is quoted as saying that: 

“*The rumors that the foreign coun- 
tries are going to flood this country with 
stuff after the war, and put us out of 
business, is entirely wrong. They, and 
especially Germany, cannot get any raw 
material, neither has she the labor with 
which to manufacture the goods.’ 

“This view of our own representative, 
recently returned from Europe, with facili- 
ties for observation regarding conditions in 
all the countries at war, is fully sustained 
from other sources, and especially by the 
fact that every country which has been able 
to obtain access to the markets of the 
United States has drawn upon us for enor- 
mous quantities of manufactures, making it 
perfectly apparent that their own manufac- 
turers are unable even to supply home re- 
quirements, to saying nothing of piling up 
goods to dump on the markets of the 
United States or other parts of the world 
at the close of the war.” 





Points for the Storekeeper 


WHATEVER you do in advertising, do 
it consistently and regularly. Better 
a little advertising regularly, than a lot of 
advertising spasmodically. Flashy adver- 
tising now and then may get people into 
your store, but you need something more 
than that—you want them to keep on com- 
ing, and the right kind of regular advertis- 
ing will do the trick. Continuous sales to a 
certain group of people are a whole lot bet- 
ter than only occasional sales to a much 
larger group.—E-. 
. 6-8 
If people can remember nothing of what 
is in your window after they have looked 
and passed on, whose fault is it? Yours 
for a pointless display or theirs for poor 
memory? 





* * * 


The time is past when salesmen lied their 
way into the customer’s pocketbook. Hon- 
esty is the only successful method now. 

x* x * 

The people who buy goods from you are 
going to judge somewhat of your business 
standing and ability by the class of sta- 
tionery you use. 
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The Success of a Store Is Something 
Like the Success of a Voyage 





It depends a good deal on what is carried. In the ship 
it’s called “cargo”; in the store it’s called “stock.” 
Don’t load up with “ballast” when you can secure good 
salable articles that bring the dollars. Stow in a 


supply of 


The Wadsworth 
25-Year Pilot” 


Good sailors always believe in “luck.” There’s luck in 
the “Pilot” Case, luck for the dealer and twenty-five 
years of luck for the purchaser Half the time it’s the 
case that sells the watch. In addition to its looks, this 
case has the qualities that satisfy the customer in the 
long run. The proftts satisfy you. 
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“A Quarter of a Century ”’ 
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The Wadsworth Watch Case Co. 


Factory: Dayton, Ky. 
New York, 17 Maiden Lane Chicago, Columbus Building 
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Care of the Balance 








Written expressly for the Jewelers’ Circular by Luther Cochran. 

















HE care of the balance, both in the 
manufacturing and handling after it 
has left the makers’ hands, has long been 
recognized as one of the important steps 
in maintaining good _ timekeeping in 
watches. Perhaps the care of this part of 
the watch does not receive the measure of 
attention to which it is entitled in the aver- 
age repair shop of today. 

The balance, which will have to include 
the staff and hair-spring is the governing 
part relative to its timekeeping qualities, 
and no matter how perfect its condition 
when it leaves the makers’ hands, a few 
jabs and twists, or careless bumps while 
handling during the process of repair or 
cleaning will nullify the exacting pains that 
were first spent on its construction. 

The history of the construction of the 
balance is an interesting study, which car- 
ries through a series of evolution from the 
discovery of the pendulum for the station- 
ary timepiece to the present state of per- 
fection for the portable one, but these steps 
have been well covered and it will be un- 
necessary to repeat them, although the stu- 
dent will do well to take the time to study 
this matter, which can be done if he has 
the ambition to look them up. 

Perhaps the greatest amount of damage 
done to the average balance is when put 
through the process of replacing a broken 
staff and the handling of the balance while 
cleaning. 

The first step in the handling of the bal- 
ance is the skillful removing from the 
movement. This should be carefully done 
whether for repairs or for cleaning. The 
several different methods of attaching the 
hair-spring stud to the bridge makes a set 
rule in removing the balance impossible, 
but in a general way it is safe to say that 
the stud screw should be loosened and the 
stud disconnected from the bridge when- 
ever possible. In many of the present mod- 
els this work has been planned by the man- 
ufacturers and the attachment has beén so 
arranged that it is a -very easy matter to 
remove the stud without much danger of 
disturbing or injuring any of the delicate 
parts. 

The bridge should be carefully lifted 
from the balance, and when we say care- 





fully it is not meant to pry the bridge up 
with any old tool at hand and give it a flip 
that will throw it out on the bench, but a 
skillful insertion of a tweezer point under 
the bridge in a slot cut for that purpose, 
which will be found under the base of most 
bridges, should raise the bridge so it is 
loose from the plate which will admit of 
it being taken off with the tweezers and 
laid to one side. 


When the bridge has been removed, do- 


not grasp the rim of the balance anywhere, 
especially from a perpendicular position of 
the rim, but slip the point of the tweezers 
under the rim at one of the points where 
the arm is attached, and if possible let the 
tweezers extend under far enough to en- 
gage the balance arm a few millimeters, 
which will give a firm grasp, and allow the 
balance to be lifted straight up, eliminating 
the possibility of bending the lower pivot, 
which often happens when the balance is 
carelessly removed. After the balance has 
been removed from the movement, do not 
place it where other parts of the watch are 
liable to come in contact with it, but have 
a definite place for it, and one where the 
chance of damage is reduced to the mini- 
mum, 


Many workmen do not take kindly to the 
plan of working on glass bench-plates, but 
if they will be fair enough to give the plate 
a trial for a few days and see how few 
are the times that they will be compelled 
to clean the pivot from small lint particles 
that adhere to the pivot from even the 
smoothest of bench papers, they will be well 
repaid for the trouble of procuring the 
bench plate. Plate glass is better than the 
common double strength glass, and it is 
also stronger and will be less liable to get 
broken. 

In cleaning the balance and restoring the 
bright, snappy appearance of the outer por- 
tion of the rim, several plans may be used, 
the most common being the dipping process. 
This consists of placing the balance on a 
wire loop, which should be of rather large 
size wire, which will not permit of the bal- 
ance coming off the loop on account of the 
cut in the rim, then dipping it first in ben- 
zine and washing it while immersed with a 
small brush, then dipping it in a solution 








of cyanide, or whipping it through a hot 
solution of castile soap, water and am- 
monia, according to the process used. The 
cyanide process brings the brighter finish 
of the two, but it must be handled intelli- 
gently, ever keeping in mind that cyanide 
will cause rust very quickly, if not thor- 
oughly washed off, and thus destroy the 
properties of the balance. The cyanide can 
be removed by dipping the balance in at 
least two alcohols after rinsing in water, 
that is, first in a small container holding 
alcohol, then into another with the same 
liquid, the workman being careful to throw 
out the contents of the first one as soon 
as it becomes charged to any extent with 
cyanide, using the second as a first and 
refilling the jar of the first with pure alco- 
hol and using it as the final dip. This per- 
mits the last dip to be almost pure alcohol 
all the time which will remove the last 
particle of the cyanide solution. The bal- 
ance after coming from the cyanide should 
be washed before placing in alcohol. 


Drying the balance is also another impor- 
tant item. A common practice is to toss 
the balance and the wire loop into a box 
of boxwood dust and shake the whole affair 
vigorously. This method will dry the bal- 
ance of the alcohol, but it may also do some 
damage in the way of springing the ‘seg- 
ment of the rim by striking it too forcibly 
against the side of the box. A better plan 
is to lightly drag the balance through the 
box-dust by the wire loop; it may take 
more time, but if the workman is careful 
not to let the balance touch the side of the 
box he will be sure that he has not dam- 
aged the rim in any manner. The brushing 
after the drying need to be only enough to 
remove any particles of box dust that re- 
main and can be done with a light brush 
without much chance of damage. 

Another method of brightening the bal- 
ance may be accomplished by making a 
“how” of wire, similar to the old fiddle-bow, 
and mounting on it small trips of chamois 
skin or linen thread, which when handled 
skillfully produces a fine polish on the rim 
of the balance, but it has its detrimental 
effect to the timekeeping in that the work- 
man is liable to spring the segment so 
slightly that it may not be perceptible to 
the eye, but will show up in the timing of 
the watch later. 

A flat chamois buff is very good to re- 
store the bright finish of the edge of the 
segments, but like the bow it subjects the 
balance to the liability of springing it to a 
slight degree. 

In using the cyanide process for the bal- 
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ance the chance of error from springing 
is reduced to a minimum, but the workman 
will have to be especially careful of his 

“dips” of alcohol to remove all traces of 

the cyanide or rust will set up in the screw 

holes where they pierce the steel inner rim 
of the balance. 

The screws of the balance seem to offer a 
great temptation to some workmen in the 

way they handle these small parts to bring 
the watch to mean time after cleaning or 
other necessary repairs. Screws have been 
replaced from the original shape and size 
screw, which is the only proper method, to 
brass pins and in some instances small 
steel jewel-screws have been substituted. 
From the way they become miss-matched 
in some cases it would lead one to believe 
that the function of this part of the bal- 
ance is not clearly understood by all the 
craft. It seems to be a prevailing habit 
when the watch takes either a gaining or 
losing rate to attack the balance screws 
without investigating the cause of the 
change of rate. Very often these changes 
of rate are caused by other things in con- 
nection with either the balance or the es- 
capement, and the discussion in regard to 
handling the balance with reference to the 
buffs and the springing of the segments is 
to help circumvent this trouble. If the seg- 
ments be sprung in handling the balance 
the natural result is a change of rate, then 
the screws come in for attack. It must not 
be construed from the foregoing that the 
balance screws are not to be touched, for 
when skillfully and intelligently done it is 
the means of accomplishing desired results, 
but too often this work is done “hit or 
miss” and instead of correcting the error a 
greater one is made. 

There are several devices for lightening 
the weight of the screws when it has be- 
come necessary, also the small timing wash- 
ers are of great value. A better one than 
can be bought may be made by making a 
small cutting punch that will fit the holes 
of the desired size in the staking tool, and 
with this tool cut out lighter washers from 
the stock dial-washers. These washers will 
be so thin that the addition of a pair of 
them to a pair of screws will affect the 
timing only about one second or less per 
hour. 

It is seldom necessary to molest the tim- 
ing screws, found in some balances at the 
balance arms and in others both at the 
arms and at the quarter positions of the 
balance. These screws are very useful and 
quick to get résults when a change of rate 
is necessary, but they must be moved in or 
out in pairs and not singly, that is, if one 
screw is turned in a half turn, its mate or 
onposite screw must likewise be turned in 
a half turn. These screws should never be 
turned outward to their extreme limit as 
they are liable to become loose and drop 
out of the balance; their action should be 
limited to not over two-thirds of the travel 
of the threaded stem. A broken balance 
screw is very annoying, not only from the 

point of unsightliness, but also the fact that 
the screw hole in the segment if left filled 
with metal, causes an out-of-poise condition. 
It is best to remove the broken part of the 
Screw, if possible. In the very small 
watches this is a very difficult job, but it is 
seldom that a screw is broken in these small 


ces. 





THE HOROLOGICAL REVIEW 


The broken shank of a screw may be re- 
moved if the workman has a drill small 
enough to drill a hole in the part, which 
will necessitate very careful centering so 
as not to damage the threads in the hole. 
After the hole has been drilled, take a fine 
broach and dress it to a four-sided form 
tapered to a sharp point. The longer the 
taper the better; insert this in the hole 
and turn it to the right if the broken part 
is to be screwed on through the rim or 
to the left if it is desired to back it out. It 
will be necessary to work this steel imple- 
ment in the hole slowly and without any 
turning until the corners have become well 
seated in the broken metal, else it will act 
as a cutting broach and simply ream out the 
hole, threads and all. 

A very small round file, such as is used 
for opening up the seconds bit, will per- 
form the work just as good, provided that 
the workman draws the temper of the file 
before inserting in the hole, as by inserting 
it when it is hard it will be very liable to 
break off and then he will have trouble on 
his hands. 

In handling the balance the workman 
must remember that this small part is the 
“heart” of the watch and any damage to it 
will surely show up in the running quali- 
ties, hence the necessity of exceptional care 
and study of this part so that it can be re- 
placed after having been removed and still 
perform its faithful work. 





Watch Presented to Corporation 
President 





LLUSTRATED below is one of the 
highest grade watches known, designed 
especially for presentation to the president 
of a western industrial corporation. As 
the corporation is recognized in its dealings 
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WATCH MADE ESPECIALLY FCR CCRPORATION 


PRESIDENT. 


with the public, the stock holders and their 
assistant for that fair-minded consideration 
which is rapidly becoming the policy of all 
modern industrial corporations, it was in- 
tended to give expression to this in the de- 
sign. 

The artist has carried out this purpose 
by showing emblematic figures of labor and 
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capital grouped about the main entrance 
of the Administration building of this cor- 
poration. The harmony between labor and 
capital produces abundance and prosperity, 
shown by the third figure. 

The corporation also manufactures elec- 
tric lamps, and hence a lamp was included 
in the composition to indicate the illumina- 
tion of the way of progress. 

Two other special watches were designed 
for presentation to other officials of the 
corporation. 





Size Tags for Finger Rings 





Att that deal in rings know how often 

it happens that a customer takes a 
fancy to a design of which the size that 
fits him is not in stock. Frequently a sale 
is spoiled on this account. To obviate this 
evil the firm of Emil Gerhards, in Diissel- 











RING WITH SIZE TAG ATTACHED. 
dorf, has brought out little brass shields 
stamped with the size numbers (see illus- 
tration) which can be attached to the price 
tags with a single pressure of the pliers. 
In this manner the customer need not 
try on dozens of rings, but the dealer can 
show him the right sizes at once. The 
jeweler is also enabled to keep tab right 
along on the sizes in stock and can order 
the depleted sizes in time. 








Time Signals by Electric Lights 
A NEW kind of time signal has recently 

been installed at the Hector Observa- 
tory, Wellington, New Zealand. Three elec- 
tric lamps are mounted in a vertical row on 
the observatory flagstaff, 6 feet apart; the 
lowest green, the middle red, and the 
highest white. The lights are switched on 
50 minutes, 10 minutes and 5 minutes, re- 
spectively, before the hour of the signal, 
at which hour they are all extinguished 
simultaneously. The signals are given at 
20 hours, 21 hours and 22 hours, Green- 
wich mean time.—Scientific America. 





Delegations from the Merchants’ and 
Jewelers’ Associations of Fall River, Mass., 
discussed, with the aldermanic committee 
on ordinances at a meeting at room 35, City 
Hall, recently, steps that might properly be 
taken to regulate by license fee the itin- 
erant and so-called “fly-by-night” merchant. 
Because of the many difficulties that must 
be overcome in order to perfect an equita- 
ble arrangement the merchants had no defi- 
nite proposition to offer but the whole ques- 
tion was gone into extensively. It was de- 
cided to defer definite action pending a fur- 
ther investigation by the merchants, follow- 
ing which a draft of an ordirance will 
be submitted to the committee for approval. 
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One Piece Fancy Setting 
NO WEAK SOLDER JOINTS 


These settings are beautifully made and are backed up with our forty years’ 
experience and reputation for well made gold settings, galleries and findings. 
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THE ABOVE DESIGN PRODU wore The Prentice Engraving Co., 212 N. 13th St., Philadelphia, Pa. 


OUR MATERIAL. 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 
EST. 1865 
i8@ CRAWFORD ST. 


Black Shield Mainsprings 


SWARTCHILD & COMPANY 


WORLD’S LARGEST WATCHMAKERS’ AND 
JEWELERS’ SUPPLY HOUSE 


29 E. MADISON ST. CHICAGO, ILL. 


ENGR WORK ie 


The large Corps of Skilled Engravers Has Made This Heuse Famous All Over America 
The remarkably speedy service bridges great distances. 
The small dealer has the same price advantage as the large. 
Send for latest styles and prices Weddings and Cards. 
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(in Which Is Contained a List of the Latest 
Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 
Registered Trade- Marks. ] 














UNITED STATES PATENTS. 


Issue of Aug. 7, 1917. 


572. CIGARETTE-BOX. Morris Karp, Pas- 

se N. J., assignor to Passaic Metal Ware 
Co., Passaic, N. J. Filed Oct. 28, 1915. 
Serial 58,405. _ 

A container having a pivoted cover, a member 
within said container adapted to permit articles to 
rest thereon, means pivotally supporting said mem- 
ber within said container at the same end as the 

















cover, and a projection on the cover to pass 
through an opening in the container adjacent the 
pivotal points of both to cause the cover to raise 
said member and articles thereon by the opening 
of said cover. 


1,235,820. BUCKLE. Henry E. Lerse, Irvington, 
N. J., assignor to Henry L. Leibe & Son, 
Newark, N. J. Filed May 26, 1916. Serial 
100,051. 

A belt buckle comprising a frame, a strap en- 
gaging member mounted thereon, an operating 
member arranged adjacent to said strap engaging 





member and movable longitudinally thereof, and 
an interlocking connection intermediate said strap 
engaging and operating members whereby the for- 
mer may be actuated to effect release of the strap. 


1,235,982. COMBINED COLLAR-BUTTON AND 
NECKTIE-SLIDE. Victor Kost, Chicago, 
Ill., assignor, by mesne assignments, to John 
O’Keefe, Highland Park, Ill. Filed Jan. 21, 
1916. Serial 73,282. 

A combined collar button and necktie slide con- 
structed of a single piece of sheet material and 
having its extremities bent back on opposite sides 
thereof to form opposed open hook-shaped por- 
tions, a portion of the body intermediate the hook- 
shaped portions being shaped to form an integral 





Projection extending in the same general direction 
as the tongue of one of the hook-shaped portions, 
the body portion adjacent the base of said pro- 
jection being deflected laterally to form a shoulder, 





the said projection and shoulder forming with the 
other bent end of the body two seats opening in 
tue same direction. 


1,236,069. MAGAZINE-PENCIL. Whuttram $F. 
Duryea, Hackensack, N. J. Filed Oct. 16, 
1916. Serial 125,866. 

In a magazine pencil, the combination of a cas- 
ing having a clutch at one end and a primary 
closure at the other end, and an auxiliary aper- 





tured closure adjacent the primary closure; said 
auxiliary closure being active to permit the in- 
sertion or removal of leads, one at a time, only 
when the primary closure is removed. 


1,236,076. WATCH-CHAIN HOLDER. ROBERT 
G. Futter, San Jose, Cal. Filed. Dec. 11, 
1916. Serial 136,310. 

A device of the character described embodying 
an elongated member having a vertical portion be- 
tween its ends, a portion extending upwardly from 
the lower end of the vertical portion in rear thereof 
and providing a chain receiving loop, a depending 
terminal portion extending from the upper end of 
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the upwardly extending portion in rear thereof in- 
sertible through the button hole of a garment, a 
portion pete Ath rearwardly from the upper end 
of the vertical portion over said upwardly extend- 
ing portion, and an upstanding terminal extend- 
‘1 trom said rearwardly extending portion to en- 
gage through the button hole. 


DESIGNS 


51,125. FINGER-RING, Frepertck Roecer, New 
York. Filed April 13, 1917. Serial 161,914. 





Term of patent 3% years. 


51,1242. FLAG, SIGN, BADGE, OR EMBLEM. 
Frank M. Tuomas, Catskill, N. Y. Filed May 





22, 1916. Serial 99,241. Term of patent 3% 
years. 


51,1292. EMBLEM. Frank L. WILMARTH, Central 





Falls, R. I. Filed June 18, 1917. Serial 175,- 
548. Term of patent 3% years. — 
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UNITED STATES TRADE-MARKS. 


[The foliowing trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published Aug. 7, 1917. 


Ser, 103,191. (CLASS 27. HOROLOGICAL IN 
STRUMENTS.) Wes y 
Ill. Filed April 21, ‘of Crock Co., Peru, 





Said trade-mark consists of the pendant at the 
top of an alarm-clock being arbitrarily colored red, 
no claim being made for the pendant per se. 

Particular description of geods.—Alarm-Clocks. 

Claims use since March 6, 1917. 


Ser. 104,622. (CLASS 27. HQROLOGICAL IN- 
STRUMENTS.) Dusors Watcu Case Co., 
Brooklyn, N. Y, Filed May 23, 1917. 


KHAKI 


Particular descriptton of goods.—Watches. 
Claims use since March 23, 1917. 





Trade-Marks Registered July 24, 1917. 


117,822. CLOCKS AND MOVEMENTS THERE- 

FOR. Netson H. Brown, Boston, Mass. 
Filed April 30, 1917. Serial 103,409. Published 

June 5, 1917. 

117,823. CLOCKS, WATCHES, AND . MOVE- 
MENTS THEREFOR. Netson H. Brown, 
Boston, Mass. 

Filed April 30, 1917. Serial 103,412. Published 

June 5, 1917. 


117,883. PEARL NECKLACES AND IMITATION 
PEARLS. GotpsmitH, Stern & Co., New 


Filed March 6, 1917. Serial 101,908. Published 
June 5, 1917. 


117,844. WATCHES AND WATCH MOVE- 
MENTS. GoLpsmiru, Stern & Co., New 


York. 

Filed March 23, 1917. Serial 102,376. Published 
May 29, 1917. 
117,913. WATCHES. 

Detroit, Mich. 

Filed May 1, 1917. Serial 103,452. Published 
May 29, 1917. 

117,962. CLOCKS AND WATCHES. 
Crock Co., Peru, IIl. 

Filed March 29, 1917. Serial 102,578. Pub- 

lished May 29, 1917. 


PgopLe’s OutFitTInG Co., 


WESTERN 








A correspondent of the London Econ- 
omist writes that Swiss exporters of arti- 
ces which cannot be used for war pur- 
poses are beginning to suffer from the cur- 
rency situation. Buyers of Swiss em- 
broideries, silk goods, watches, etc., in the 
Central empires are only granted import 
licenses when they pledge themselves not 
to pay the amount due to the Swiss ex- 
porter, only to a German or Austrian bank. 
This German or Austrian bank advises the 
Swiss bank of the payment and the bank 
makes the exporter a loan in Swiss cur- 
rency until Oct. 1, 1918. Thus the Swiss 
exporter can only receive payment for ex- 
port to the Central Powers when he ad- 
vances the payment date to Obct. 1918. 
The Swiss exporters are thus responsible 
to the Swiss banks for the solvency of the 
German or Austrian bank to whom pay- 
ment has been made. As such responsi- 
bility involves a certain risk, the Swiss 
government, together with Swiss bankers, 
is trying to organize Swiss exporters of 
various trades into guarantee syndicates. 
The manufacturers of watches, however, 
declare that they could never approve such 
a scheme and accept responsibility for the 
solvency of the German or Austrian banks 
on Oct. 1, 1918. 
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COLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue 
NEW YORK <9 eete, Gag. 








LEIMAN WORK BENCHES! 


Get Catalog No. 6 


A Rigid, Jointed | Leiman Bros. 
I Electric Bench | DRILL 


Lamp PRESS! 


Just what every jeweler " 
wants—stays put in any No drill too small—the 
position—does not loosen | “mest hair drill for the 
up and become limp with most accurate work can 
use—like a goose neck | De used and up to 5/16 
lamp—does not swing out | inch also. 

of working range like a SUPPLIED WITH OR 
drop light—yet may be WITHOUT MOTOR. 
operated from any drop | This drill has both hand 


light or wall socket— 
light in weight, small and foot feed so that 


a Compact, hog = - ss i —_— Tops made of hard close grained maple— 
e room on the bench. ; 
Concentrates the light | to hold the work when —— ee, Well seasoned —Won't 
where you want it. drilling. Get Catalog No. 63 Pp, c or crack. 

Made in one, two, three and four seat sec- 


LEIMAN BROS., 62 John St., New York — preresuors surrey | fika?anete"s tel lining lt edges sm 
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And Owners of Former Model 


Attention, Jewelers /R. & H, Platinum Works 
Howard Watches PLATINUM SHEET 


For cleaning and repairing of all kinds and the furnishing of genuine material | 
for such watches, please telephone to, call at, or send to our nearest office. | WIRE & TUBING 


BOSTON, NEW YORK and Any Shape or Degree of Hardness 
E. HOWARD CLOCK COMPANY 22223 "zc: | [oie 


This Ils Gur Diamond Anniversary 

















| Factory: Perth Amboy, N. J. ) 
Main Office: 100 William St., Mew York | 











| Trade- Marks 9f the, Jewelry and Kindred Trades 


Alterations completed, we now occupy the premises 
at 92 John Street, corner Gold Street. We would be 


pleased to see our acquaintances in our new location. 


National Smelting & Refining Corp., 92 John St., New York 
- THE JEWELRY REPAIRER’S HANDBOOK 


By JOHN G. KEPLINGER 
Bound in cloth, 75c. The Jewelers’ Circular Publishing Co., 11 John St., New York 
















































August 22, 1917. 


PROV I 


“= 
AVITAL ee ae 
-_ = ~ ’ ia, © —— a. ———_ 


“$3 Ss 





v7 


~~ “ 
> ee 


= 








* 
> aa 





Samuel A. Baldwin is enjoying a portion 
of his Summer at Little Compton, R. I. 

Mr. and Mrs. A. Zalkind are spending a 
few weeks as guests at the Normande cot- 
tage at Oakland Beach. 

Harry Sahagian has given a chattel mort- 
gage of $200 to Giragos Kalfalan, covering 
stock and fixtures, 25 Calender St. 

Frederic D. Carr, secretary of the Ostby 

 & Barton Co., and wife were guests the 
past week at the Narragansett Pier Casino. 

Conley & Straight, refiners, have been 
granted permission to erect a one-story 
building for storage purposes at 236 Eddy 





St. 

The John H. Kazanjian Co., Newport, 
received last week direct from Japan a 
large consignment of Japanese and Oriental 
goods. 

The Rhode Island Enamel .Co., 9 Callen- 
der St., is being conducted by Vitero Pug- 
liesi, according to his statement at the city 
clerk’s office. 

Harold C. Bradley, 95 Pine St., has re- 
ported to the police that his shop was 
broken into Tuesday night and a number 
of valuable tools stolen. 

Mr. and Mrs. Horace Remington were 
members of an automobile party, which 
left Tuesday for several days’ trip through 
the Berkshires and White Mountains. 

Wilhelm Forstner, 162 Clifford St., has 
filed his statement at the city clerk’s office 
that he is the owner of the business con- 
ducted as the General Exporting Co., 56 
Pine St. 

Clarence M. Dunbar of Cook-Dunbar- 


Temple, Mystic Shriners at the annual field 
day of Aleppo Temple at Boston last 
Thursday 

Paul C. Nicholson, vice president and 
treasurer of the Nicholson File Co., and 
his bride returned last week from an auto- 
mobile trip of several weeks in Canada, 
following their marriage in June. 

Orders have been received for the Rhode 
Island Battalion of Artillery, of which 
Major Ralph S. Hamilton, Jr., of Hamilton 
& Hamilton, Jr., is commander, to proceed 
to Boxford, Mass., for intensive drill. 

Henry F. Manchester, for several years 
New England representative for the Man- 
chester-Smith Co. of this city, has accepted 
a similar position with the Globe Optical 
Co., Boston, with headquarters in this 
city. 

Private E. G. Thurber, son of Edmond 
Gorham Thurber, in the second division of 
the Canadian army, fighting in Europe, 
was severely wounded in the battle of Ar- 
ras and is now in the Westcliff Hospital, 
Kent, England. 

A group of society ladies from the cot- 
tage colony at Newport went into the camp 
of the Seventh and Eighth Regiments at 
Fort Adams last Wednesday afternoon, to 
present wrist watches to the non-commis- 
sioned officers and to the private in each 
regiment with the longest service record. 
These watches were supplied through 
Daniel FE. Sullivan, of the Old City Hall 
Novelty Shop, Newport. 

The Automatic Gold Chain Co. is work- 














Smith Co. of this city, represented Palestine. 


THE JEWELERS’ CIRCULAR-WEEKLY 


ing its force eleven hours daily, while the 
wire and melting departments are in opera- 
tion from 7 in the morning until 8 at night. 
The number of hands has also been greatly 
increased because of the large number of 
orders. 

Col. Harry Cutler, of the Cutler Jewelry 
Co. of this city, has accepted the national 
chairmanship of the Jewish Welfare Board 


for the United States Army and Navy, of’ 


the Young Men’s Hebrew Association 
Army and Navy Organization. 

George Gerber, who conducts jobbing 
jewelry offices at 76 Dorrance and 33 Eddy 
Sts., who has been drafted and passed for 
the new national army, has asked the dis- 
trict exemption board for 60 days of grace 
in which to close up his business affairs. 

The Curtis Jewelry Co., Newport, has 
furnished the post exchange at Fort Adams 
with a consignment of Waltham illuminous 
dial wrist watches, which Sergeant Knots 
was unable to secure at this time anywhere 
between Chicago and Boston, on short no- 
tice. 

Abraham Colitz, who conducts a retail 
store at 171 Weybosset St., this city, and 
the Woonsocket Loan Co., Main St., Woon- 
socket, sprained the tendons in his left leg 
Tuesday, when he slipped and fell down 
a flight of stairs at his store in Woonsocket. 
He was brought to his home in this city in 
an automobile. 

The will of the late Henry Lederer of 
H. Lederer & Bro., Inc., has been filed 
with the Municipal Court for probate and 
been referred to Sept. 4. Petitions for the 
appointment of Walter S. Lederer as guard- 
ian of the persons and estates of Alphonse 
J. Lederer and Robert J. Lederer, minor 
children of the deceased, is also referred to 
the same date. 

Adolph Bulova, proprietor of the Jewel- 
ers Products Corporation, 92 Westerfield 
St., has been granted a release from the 
draft by the district exemption board, pend- 
ing his appeal to President Wilson on an 
industrial claim which has been denied him. 
In addition to claiming that his business will 
be ruined, he is a conscientious objector to 
the war, he states, and also presented a 
claim for discharge on the ground of hav- 
ing flat feet. 

Among the jewelry buyers reported in 
this city during the past week were the 
following: Mr. Blankenstein of the Famous 
& Barr Co., St. Louis, Mo.; Mr. Hettinger 
of The May Co., Cleveland, O.; Mr. Law- 
riston of W. A. Wieboldt & Co., Chicago; 
Mr. Avidian of Lippmann, Spier & Hahn, 
New York city; George H. Rosenblatt, New 
York city; Mr. Haskell of Weiner Bros., 
New York city; Miss Payzer and Mrs. 
Walters of Gimbel Bros., Milwaukee, Wis.; 
Mr. Uhfeldter of H. F. Hahn & Co., 
Newark, N. J.; Charles E. Irwin of Ha- 
vana, Cuba; Mr. Coen of Coen & Kramer, 
New York city. 

Robert W. Higgins, formerly of this city 
where he occupied responsible executive 
and clerical positions with the Gorham Mfg. 
Co. and the Livermore & Knight Co., al- 
though for the past 10 years superintendent 
of the Whiting Mfg. Co., silversmiths of 
Bridgeport, Conn., is to assume, shortly, his 
new duties as superintendent and manager 
of the Hamilton & De Loss Co., metal 
products at Fairfield, Conn. On his recent 
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retirement from the Whiting Co. he was 
made the recipient of a gold watch, a tes- 
timonial of esteem on the part of the heads 
of departments and associates of that con- 
cern. Mr. Higgins was born in Pawtucket, 
R. I., in 1874, and after graduation from 
high school was employed in pay-roll and 
time-keeping work by the Gorham Mfg. Co. 
Later he was assistant to the manager of 
the Livermore & Knight Co. He was first- 
class boatswain’s mate, U. S. N., during the 
Spanish-American war and was afterward 
engaged in devising and installing cost and 
estimate systems for the Gorham Co. and 
the American Optical Co. at Southbridge, 
Mass. 

More than 60 of the downtown retail and 
department stores of this city have adopted 
regulations governing the delivery of goods 
and the “return” and “C. O. D.” privileges 
at the suggestion of the Commercial Econ- 
omy Board of the Council of National 
Defense. Included among the signers to 
the plan are -Tilden-Thurber Corp; Cal-. 
lender, McAuslan & Troup Co. (The Bos- 
ton Store) ; Diamond Co.; Frederick Ham- 
ilton; Browning, King & Co.; Maurice 
Ettlinger Co.; Gladding Dry Goods Co.; 
The Shepard Co.; S. S. Kresge Co.; J. 
Samuels & Bro., Inc. (The Outlet Co.) ; 
Zarr, Inc.; J. O. San Souci & Co. The 
rules provide for a maximum of two de- 
liveries a day, in place of the four now 
given by a number of the stores; a charge 
for special deliveries; regulations abolish- 
ing the “return” privilege in the case of a 
number of articles; establishment of a time 
limit of three days on returnable mer- 
chandise; a 25 per cent. deposit on reserved 
or “will call’? purchases, and the listing of 
all customers who continually make unjust 
demands upon the merchants. 








Atlanta, Ga. 





H. C. Smith of No. 237 Peter St. is 
recreating at Montgomery, Ala. 

A. M. Baldwin, Edgewood Ave., leaves 
next week for a short trip to his old home 
in Ohio. 

Roy Moore, Marietta, Ga., has accepted 
a position in the material department with 
Ewing Bros. 

A. L. Neuenschwander of Miami, Fla., 
stopped off in Atlanta for.a few days on 
his way north. 

J. B. Laremore, La Grange, Ga., and C. 
G. Cooper of Monticello, Ga., called on 
the wholesale trade this week. 

Among the travelling men calling on the 
trade last week were: Otto J. Somers, New 
York; Mr. Richardson, Concord, N. H. and 
Jerome Thoma, Cincinnati, O. 

THE JEWELERS’ CIRCULAR correspondent 
spent a few days recently with Charlie 
Pass, who is now with the 56 U. S. In- 
fantry Band stationed at Chickamauga 
Park, Ga. 

Harry L. Dix, formerly engaged in 
the diamond business in this city and lately 
manager of the store of the Geo. T. Brod- 
nax, Inc., Memphis, Tenn., has resigned, to 
take effect Sept. 1. 

J. Bush of the Criterion Jewelry Co. 
announces that he has bought the in- 
terest of Charles May and has paid the 
firm’s indebtedness in full. He is making 
extensive improvements in the store. 
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